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The mountains in the Philippines north of Manila are 
a mile high —the roads, rough! Monsoon rains cut 
visibility to only a few feet. 

An American salesman, with 300 miles to drive be- 
fore nightfall, grazed a native cart. He was jailed. It 
happened on December 23. 

His frantic wire to the nearest office of his insur- 
ance company came when transportation was already 
over-booked by holiday travelers. An agent chartered 
a private plane, flew up, settled the claim on the spot. 
Happy ending —the salesman was home in Manila 
for Christmas! 

Fortunately, his company — a large American con- 
cern—relies on American insurance obtained through 
American International Underwriters. AIU delivers 
typical American service — prompt, efficient, friendly 
— just about anywhere on earth. 

This is especially important nowadays. Private 
U. S. investments abroad have increased 4-billion 
dollars in the last three years alone. They now total 
over 15-billion. 

Every American business community offers oppor- 
tunities to insure the overseas risks implicit in such 
great enterprise. An alert 2% of American insurance 
producers are now writing almost all such coverage 
sold in the United States. 

The business is there — with millions in commis- 
sions. You now have the chance to insure clients com- 
pletely — on risks abroad as well as at home, and on 
risks of almost any type. 
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Foreign coverage is easy to sell and it is easy to 
write. You just bring the information to AIU 
specialists. 

AIU terms and language are American. Claims are 
handled on the spot, paid in the same currency as 
premiums — including U. S. dollars where local laws 
permit. 

Remember, you don’t have to be an expert to handle 
foreign risks. Take them to AIU — and AIU is your 
expert. For full information and literature, write to 
Dept. N of the AIU office nearest you. Or call in person. 


American 
International 
Underwriters 


New York 5, N.Y 
Boston 9, Mass..... 
Washington 6, D. 
Atlanta 3, Ga 

Detroit 26, Mich 
Chicago 4, Illinois 
New Orleans 12, La. 
Dallas 1, Texas 
Houston 2, Texas.... 
San Francisco 4, Calif 
Los Angeles 17, Calif. 
Seattle 1, Wash 


...F ree Press Building 
..208 So. La Salle Street 

1 Whitney Bank Building 
801 Corrigan Tower 

1619 Melrose Building 
206 Sansome Street 

612 So. Flower Street 
...-811-814 White Building 














OST everybody who sees the Hart- 


ford Stag knows that it symbolizes 
protection protection that has with- 
stood the tests of time and disaster for 
nearly one hundred fifty years. 


But not so many know how the stag 
came to be our trademark. 


The story really began with the seal of 
the City of Hertford, England, which 
pictured a majestic hart, or stag. 


It was only natural, then, for the City 
of Hartford, Connecticut, to use a stag 


in its seal. And this, in turn, led the 
Hartfords to adopt a stag as their symbol. 


In the generations since, the Hartford 
Stag has come to be a sign of good, de- 
pendable insurance protection to prop- 
erty owners everywhere. 


If you are already a member of the 
Hartford family, you don’t have to be 
told that the Companies’ world-wide 
reputation signified by the stag 
makes for ready public acceptance of 
Hartford policies. Our producers, like 
our policyholders, have learned that 
‘Year In and Year Out, You'll do well 
with the Hartford.’’ 


Hartford Fire Insurance Company 
Hartford Accident and Indemnity Company 
Hartford Live Stock Insurance Company 


Hartford 15, Connecticut 
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Mail Order Hearing 
Adjourns with Eye 
to Full A&H Probe 


Closing Sessions Witness 
Defense of Postal Firms; 
Resumption Date Not Set 


By HENRY HALLAM 

WASHINGTON—S e nate judiciary 
committee sources stated that there 
will be a complete investigation of 
A&H insurance in the months ahead, 
extending beyond the boundaries of 
mail order. This confirms Chairman 
Langer’s indication last week during 
the questioning that his committee 
would go beyond the strictly mail or- 
der aspect. 

Sen. Langer recessed the hearings 
without setting a date for their re- 
sumption. 

Commissioner Allyn of Connecticut, 
chairman of National Assn. of Insur- 
ance Commissioners committee that is 
cooperating with the Langer commit- 
tee, in addition to praising the fine job 
of public service done by A&H insur- 
ers, urged the passage by Congress of 
a bill along the lines of that offered 
repeatedly but unsuccessfully by Rep. 
Hobbs of Alabama to strengthen the 
supervisory powers of the states with 
respect to mail order companies. He 
called this “fa consistent approach to 
the problem”. 

o e . 

However, said Mr. Allyn, develop- 
ments in recent years have “materially 
lessened justification for federal leg- 
islation” and added that state insur- 
ance departments are best equipped to 
regulate all types of insurance com- 
panies. 

Under questioning, Mr. Allyn said 
he didn’t mean to imply that his com- 
mittee feels any further federal legis- 
lation is needed but that if any should 
be enacted, it should be aimed at bol- 
stering the states powers rather than 
expanding the scope of federal regula- 
tion. 

Maloney of California, also a mem- 
ber of the Allyn committee, when 
questioned on the passage of a law 
that would bar the mails to advertising 
declared unfair or deceptive by the 
federal trade commission or contrary 
to its code of regulations, said he could 
see no objection to such a law, since 
lt would merely add teeth to the pres- 
ent FTC regulations . 





Besides Allyn and Maloney, all mem- 
bers of the committee were on hand 
except Bohlinger of New York, they 
being Martin of Louisiana, vice-chair- 
man; Barrett of Illinois, Jackson of 
Maryland, Leggett of Missouri, Jen- 
sen of North Dakota, and Murphy of 
South Carolina, president of NAIC. 

The second round of hearings in the 
Mail order investigation began last 
Thursday when sworn witnesses were 
A. Alvis Layne, Jr., associate general 
Counsel Assn. of Insurance Advertis- 
ers, and Moses G. Hubbard, represent- 
ing International Federation of Com- 

(CONTINUED ON PAGE 40) 





Dickey Resigns as 
Okla. Commissioner 
to Join Admiral Fire 


Donald F. Dickey, Oklahoma insur- 
ance commissioner, is resigning March 
20 to become vice- 
president of Ad- 
miral Fire of 
Houston and man- 
ager of the Bettes 
agencies in Okla- 
homa. 

Mr. Dickey was 
named Oklahoma 


Murray Lincoln Is 
Elected President 
of National Casualty 


DETROIT—Murray D. Lincoln, 
president of the three Farm Bureau 
companies of Columbus, Ohio, has been 
elected president of National Casualty 
of Detroit. He succeeds Paul F. Jones, 
who died last November. 

While National writes several lines 
of casualty insurance, it has been a 
specialist in the A.&H. field for more : 
than 50 years. Three years ago, Farm 
Bureau Mutual Auto bought about 







AR 


55% of National’s capital stock. commissioner in 
Mr. Lincoln emphasized that opera- 1946. Before that 
tions of National Casualty will con- he had insurance 


experience in an 
agency at Weath- 
erford, Okla., that 
was owned by his father, J. O. Dickey 
A marine veteran, he presently is a 
member of the executive committee of 
National Assn. of Insurance Commis- 
sioners. 

Admiral Fire was organized in 1952 
by interests identified with T. J. Bettes 
Co. of Houston, a mortgage banking 
organization. Admiral Fire and the 
Bettes agencies have Oklahoma offices 
at Tulsa and Oklahoma City, and Mr. 
Dickey will make his headquarters 
in the latter city. 


tinue to be conducted independently of 
the Farm Bureau companies and in 
the same manner as heretofore. He 
said there would be no change in man- 
agement policies. 

Mr. Lincoln is a 30-year veteran of 
insurance. He was one of the Ohio 
farmers who in 1926 borrowed $10,- 
000 and founded the Farm Bureau 
Mutual Automobile which today ranks 
as the fourth largest auto insurer in 
the nation. Mr. Lincoln went to Ohio 
in 1917 to become associated with My- 
ron T. Herrick and the Society for 
Savings Bank in Cleveland. Three 

(CONTINUED ON PAGE 40) 
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Late News Bulletins... 











Register Optimism on Eve of Legislative Push 

Proponents of compulsory auto in New York are predicting passage of the 
legislation on the eve of their effort to get the bills out of committee. Pro- 
ponents will try to get the bill out of the senate finance committee next week, 
it is said. They are counting noses and claim enough combined Republican 
and Democratic strength to push the legislation through both houses. 

Proponents are getting a good press but it is reported from Albany that the 
bills won’t be made party measures, which would bind Republicans to vote for 
them, willy nilly. 

In the meantime Sen. Hults, whose joint legislative committee on com- 
pulsory has been holding hearings, has put in the assigned case plan bill 
which directs insurers writing auto cover to etablish a fund which would 
recompense victims of financially irresponsible motorists. There is a $100 de- 
ductible but limits would be 10/20/5, thus including property damage. The esti- 
mate by Sen. Hults is that the plan would cost $2 million a year, which would 
be reflected in auto cover rates and be paid by insured motorists. 


$6 Million Suit on Hatch Cover Contract 

Five shipbuilding companies, Newport News Shipbuilding & Drydock, Sun 
Shipbuilding & Drydock, Ingalls Shipbuilding, Bethlehem-Sparrows Point 
shipyard, and Bethlehem Steel, have sued Seaboard Maritme Corp. of Florida 
and Peerless Casualty for $6,154,000. 

The shipbuilders contend that Seaboard failed to carry out a contract to 
supply hatch covers for 25 mariner type cargo vessels the builders had agreed 
to construct for the maritime administration. 

The ship builders each seek $500,000 from Seaboard and $3,654,000 in per- 
formace bonds posted by Peerless. They charge Seaboard halted delivery 
after supplying 10 of the sets of covers. 


WC Experience Trend Better 


In his annual report, Harry F. Richardson, general manager of National 
Council on Compensation Insurance, stated that countrywide standard premi- 
um loss ratios were running 58.2% for the first six months of 1953 as con- 
trasted with 64.2 in 1952 and 65.4 in 1951. 


Suit Over Constructive Total Loss 
NEW YORK—A Panamanian shipping concern, Compania Maritima Astra, 
S. A., is suing London Lloyds for $1,536,000 plus interest for constructive total 
loss of the ship Armar, which went aground off Cuba in 1952 with a cargo of 
(CONTINUED ON PAGE 44) 


Question of Part 
Subscribership 
Under Scrutiny 


N. Y. Rating Org. Says No, 
North America Says Yes 
at Department Hearing 


NEW YORK—The question of 
whether an insurer can be independent 
for some classes of risks and not for all 
is being tested here. The hearing, re- 
quested by New York Fire Insurance 
Rating Org. to protest the independent 
filing by North America of fire and 
allied lines rates on dwelling classes, 
ran for two days last week. It is ex- 
pected to take three or four days and 
will be resumed March 5. 

The interest in the issue, which is 
countrywide, was indicated by the 
presence of a number of observers, in- 
cluding J. K. Bartlett, attorney of 
Maryland Fire Underwriters Rating 
Bureau, which has notified North 
America that it will not permit partial 
subscribership in that state; George H. 
Kline, former New York Insurance 
Department deputy now with Allstate, 
which is contemplating entering into 
the fire business as an independent; 
Harold Atkiss of Mutual Insurance 
Rating Bureau, representatives of In- 
land Marine Insurance Bureau, counsel 
of Middle Department Fire Underwrit- 
ers Assn., and others. Since North 
America took substantially the same 
action on dwelling rates elsewhere as 
in New York, the hearing here is be- 
ing closely watched as something of 
a “test case.” R. M. L. Carson put in 
a statement for New York State Assn. 
of Insurance Agents opposing the 
North America filing. 

The testimony elicited by Abraham 
Kaplan, counsel of NYFIRO aimed at 
showing that North America’s filing is 
not backed by supporting data, that it 
would have to set up a rating system, 
including a town grading plan and a 
large and expensive inspection machin™ 
ery, in order to produce non-discrim- 
inatory rates, that it cannot be a partial 
subscriber without jeopardizing the 
existence of NYFIRO, and that the 
rating system of NYFIRO is copy- 
righted by that organization and can- 
not by used by North America. He 
interrogated H. Sumner Stanley, gen- 
eral manager of NYFIRO, Joseph Col- 
lins, chief of the insurance depart- 
ment’s rating division and John R. 
Barry, president of Corroon & Reyn- 
olds. 

North America, whose legal spokes- 
man was W. Perry Epes, attorney, ar- 
gued that the New York insurance law 
and NYFIRO’s own constitution and 
by-laws provide for partial subscriber- 
ship, and there are partial subscribers 
in NYFIRO now. Mr. Stanley said they 
were admitted as partial subscribers at 
the request of the insurance depart- 
ment but with the understanding that 
this action did not establish a prece- 
dent. It could not be determined 


whether NYFIRO would furnish North 
(CONTINUED ON PAGE 42) 
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Compulsory Gets a 


Three-Way Blast 
in Detroit Talks 


O'Connor, Walsh Heard; 
Navarre Warns Agents to 
Keep the:r House in Order 


DETROIT—Ramifications of com- 
pulsory insurance as to its effects on 
agents and companies and the public 
were given a going-over at the mid- 
year meeting of Michigan Assn. of In- 
surance Agents here by E. H. O’Connor, 
managing director of Insurance Eco- 
nomics Society; Daniel M. Walsh, Jr., 





E. H. O'Connor J. A. Navarre 


local agent of Springfield, Mass., and 
Commissioner Joseph A. Navarre of 
Michigan. Mr. O’Connor talked on com- 
pulsory disability, Mr. Walsh on auto- 
mobile, and Mr. Navarre covered both 
fields. They had a large audience that 
followed the remarks closely. There 
was particular interest in the state- 
ments of Mr. Navarre, who came out 
publicly for the first time in strong op- 
position to compulsory, saying that he 
had not made up his mind on the issue 
of compulsory automobile until reading 
the speeches of Superintendent Boh- 
linger of New York, which he said 
were full of holes. 

Michigan doesn’t face immediately 
the problem of compulsory insurance or 
UJF, mainly because of “extremely 
adroit handling of the problem, largely 
by the agents,’ Mr. Navarre said. He 
added it is impossible to over-empha- 
size the importance of agents in letting 
their legislatures know what the re- 
sults of compulsory might be. 

In Michigan only about 1/15 of 1% 
of motorists are unable to satisfy a 
judgment. Mr. Navarre said he would 
not saddle the whole state with com- 
pulsory insurance for that small per- 
centage of the population and at a cost 
shown to be in Massachusetts three 
times as much as Michigan policyhold- 
ers now pay. The idea of extra cost 
hits home with the legislatures on com- 
pulsory and UJF, he added. To the 
thought that there would not be an 
additional $50 million in cost, Mr. Na- 
varre said he has as much right to use 
that as Mr. Bohlinger has for some of 
his arguments favoring compulsory, 
since at least in Massachusetts there is 
a precedent for naming the higher fig- 
ure. 

Another reason for lower rates in 
Michigan as compared with Massachu- 
setts is that there is competition, the 
commissioner went on. There isn’t any 
competition in Massachusetts. He asked 
if the use of public highways in the 
state should be predicated upon the 
ownership of insurance. This appears 
to be an invasion of public rights. 

(CONTINUED ON PAGE 34) 
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Bureau or Non-Bureau for Auto? 
Agent Panel Reviews the Merits 


DETROIT—The agent’s view of the 
bureau and non-bureau auto insur- 
ance markets was presented here to 
about 300 of those attending the mid- 
year meeting of Michigan Assn. of 
Insurance Agents. In a four-man panel 
session presided over by M. Frank Mc- 
Caffrey, two agents gave their reasons 
for preferring to sell for National Bu- 
reau of Casualty Underwriters mem- 
ber companies, and two others told 
why they represent non-bureau in- 
surers. The talks and the question and 
answer period lasted more than two 
hours, and at no time was there a lag 
or any indication that the audience 
was getting restless. Mr. McCaffrey, 
who is with the Byrnes-McCaffrey 
agency of Detroit, was an excellent se- 
lection as moderator; he kept the 
members on their toes, and saw to it 
that some of the touchy aspects of this 
hot question did not get into the con- 
versation. 

Taking the bureau case were Joseph 
W. Mundus of Mundus & Mundus, Ann 
Arbor, and Charles L. Erickson, De- 
troit Insurance Agency. The non-bu- 
reau proponents were Robert Cole, De- 
troit, and Russell W. Worgess, Battle 
Creek. 

Mr. Mundus opened with a little 
background, remarking that years ago 
nearly all agents represented only bu- 
reau companies. The independents got 
started by charging less for auto cover 
and paying a larger commission; the 
agents took them on, gave them most 
of the new business and a good share 
of renewals. Since then, the business 
of bureau insurers has been decreas- 
ing. The bureau companies have had 
a hard time mamtaining good loss ra- 
tios. 

It is dangerous to represent inde- 
pendent companies, Mr. Mundus said. 
They are apt to watch the loss ratio 
more closely. Bureau companies un- 
derwrite an agency, independents do 
it by lines. If an agent of an independ- 
ent company runs into a bad loss ratio, 
his company may run out on him al- 
most without notice. The agent has to 
look for another company offering a 
price differential; if a bureau com- 
pany has to cancel an agent, the agent 
can get another bureau company at 
known rates. 

There are about 146 members of the 
National Bureau and about 154 sub- 
scribers. Mr. Mundus remarked that 
the member companies are pledged to 
live up to the rules, the subscribers use 
bureau data as advisory only. Without 
the bureau there would be no stand- 
ard. If there were no bureau and each 
company had to go it alone, the busi- 
ness would be faced with chaos. 

Independent agency companies were 
the first to reduce commissions, Mr. 
Mundus continued. Bureau companies 
may have talked about this, but they 


have not announced an intention to 
change the scale. 
The bureau companies, he added, 


accepted the Massachusetts compul- 
sory law, wrote the business and kept 
it from going into a state fund. 
The major advantage of selling non- 
bureau auto insurance, Mr. Worgess 
declared, is that they specialize in 
auto, have grown and prospered on it. 
Their management is more sensitive 
to trends, rates, and coverages; while 
by comparison the bureau seems al- 
most backward. The _ independents 


have pioneered the changes, and Mr. 
Worsess mentioned among’ them: 
Drive other car coverage, broader 
medical, automatic cover for change 
of auto, automatic cover for auto 
homes. 

These items help make non-bureau 
insurance more salable, Mr. Worgess 
commented. 

On the score of rates, the independ- 
ents are more flexible and can meet 
changing situations in certain territor- 
ies. In some areas of Michigan the bu- 
reau. companies don’t write enough 
business to give credibility to their 
statistics and rates, Mr. Worgess said. 

He said the non-bureau insurers are 
more sales conscious. Bureau com- 
panies often seem, to regard auto as 
accommodation business. 

Independent companies have a big 
advantage for a new agent in that they 
give maximum commissions, but with 
the bureau companies the new agent 
many times has to be satisfied with 
less. 

Broader coverage and sales aggres- 
siveness, however, he said, are main 
reasons for representing a non-bureau 
company. The rate differential is not 
primary. 

Charles Erickson observed that bu- 
reau members will keep an insured on 
the books year after year. When the 
market was tight after the war, bu- 
reau companies did the job, keeping 
business on the books and taking a 
reasonable amount of new. When com- 
petition got tough, with Detroit Auto 
Club, Michigan Mutual, State Farm 
and Allstate moving in on a direct 
basis, many agents switched to inde- 
pendents in order to meet the lower 
rates. 


The bureau has developed a classifi- 
cation plan which Mr. Erickson said 
allows a fair price to the auto owner. 
The agents shouldn’t sell themselves 
short, he added. 

Bureau field men are invaluable to 
an agent, he went on, especially if 
they have a reasonable amount of au- 
thority. An agent can demand co- 
operation from a bureau company and 
expect to get it. Bureau companies 
offer national service; many independ- 
ents are not represented for claims or 
service in many areas. 

Sell “national brand” companies, 
Mr. Erickson advised. A fine reputa- 
tion has been built up over the years 
by the bureau companies. The J. L. 
Hudson department store in Detroit 
has been successful by selling national 
brand merchandise combined with 
quality service. That organization is 
not worried about Sears. Select a good 
NAUA company and a good bureau 
company, give them a large volume 
and demand cooperation, Mr. Erickson 
suggested. Then underwrite the busi- 
ness in the agency, offer service to 
the insured. 

Make the agent as an agent impor- 
tant to the insured, he said. Diversify 
writings, get all the insured’s business 
and have the insured regard the agent 
as a counsellor. Then the insured 
won’t pull out a particular line for a 
lower rate. 

In his advocacy of independent 
companies, Robert Cole described his 
own experience in the auto field. He 
was with Detroit Auto Club for 19 
years beginning in 1924, specializing 

(CONTINUED ON PAGE 38) 


Michigan Agents — | 


Midyear Rally Is 
Great Success 


700 at Detroit Take in 
Program of High Interest; 
Membership Nears 1,000 


By JOHN C. BURRIDGE 


DETROIT—Michigan Assn. of 
surance Agents had an attendance of 
nearly 700 for its mid-year meeting 
here, a gathering that was a bang-up 
affair. The program was exceptional in 
that there was not one dull spot. Every 
speaker had a topic of timely interest. 
and the agents turned out in droves for 





Ray L. Van Kuiken W. 0. Hildebrand 


the sessions on compulsory insurance 
and a panel discussion on representing 
National Bureau or non-bureau com- 
panies for automobile insurance. 


W. O. Hildebrand, secretary-man- 
ager, has the primary responsibility 
for making these conventions click, 


and this was one of his best. President 
Harry E. King of Calumet was absent 
on vacation in Florida, by agreement, 
and his place was taken by Ray L. Van 
Kuiken of Grand Rapids, the vice- 
president, who turned in a creditable 
job. 

More than 80 bills affecting insur- 
ance have been introduced in the cur- 
rent Michigan legislative session, Mr. 
Van Kuiken said. These are under 
study, and among them are compulsory 
automobile, compulsory disability, UJF 
and other such unwanted measures. 
However, the association hopes to de- 
feat these bills and so far is “very 
well pleased.” 

A bulletin on compulsory automobile 
that was gotten out last fall by the 
public relations planning committee 
has had a good reception among the 
agents. The association may revive its 
speakers bureau under the title of In- 
surance Speakers Bureau, with the 
headquarters effice at Lansing keeping 
a record of agents and fieldmen who 
are available to make talks _ before 
civic groups. 

There are now 955 member agencies 
in the association, 17 new ones having 
been taken in the evening before the 
first general session. 

Mr. Van Kuiken said the automobile 
business continues to be vexatious, 
since class 1 is about three-fourths of 
the market and that is the group most 
open to raiding on the part of specialty 
companies and direct writers. 

David T. Marantette of Detroit, 
chairman of the conference committee. 
reported on the changes in the fire 
field since the annual meeting in Sep- 


tember, mentioning among them elimi- | 


nation of assigned co-insurance appli- 
cation, the change in the breach of 
warranty clause, introduction of lib- 
eralization clause, new improvements 
(CONTINUED ON PAGE 43) 
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Bond Producers 
Explore Problems 
at L. A. Convention 


See Good Year Ahead; 
Discuss Production, Contract 
Business, Uniform Accounting 


National Assn. of Surety Bond Pro- 
ducers at its convention in Los Angeles 
heard discussions of production and 
other problems, the broadening mar- 
ket for contract bonds and other mat- 


SPEED WARNER 


ters of significance. More than 200 pro- 
ducers and company executives at- 
tended. 

Speed Warner of Kansas City, presi- 
dent, was in charge of the first day’s 
session, at which several aspects and 
developments of the business were ex- 
plored. 

Edward H. Cushman, Philadelphia, 
general counsel of the association, 
speaking on “Improving the Open In- 
demnity Agreement”, discussed the 








Speed Warner, Kansas City, was 
reelected president of National 
Assn. of Surety Bond Producers 
at Los Angeles. Other officers are 
Morris Moughon, Nashville; Carl 
Dauksch, Columbus, O.; Joseph H. 
Miller, San Francisco, vice-presi- 
dents; H. Phelps Smith, Nashville, 
executive director, and Edward H. 
Cushman, Philadelphia, general 
counsel. 

New members of the executive 
committee are Mrs. Elma M. Moore, 
Wichita; R. Lewis Patton, Charlot- 
te, N. C.; John Overton, Montgome- 
ry, Ala., and Dallas Smith, Dallas. 

A memorial tribute to the late 
Martin W. Lewis, general manager 
of Surety Assn. of America, was 
adopted. 





confused state of the law with respect 
to the requirement for notice to an 
indemnitor where it is contended by 
the surety that the third party indem- 
nity is a continuing undertaking. He 
Suggested changes in the form of the 
third party indemnity aggreement and 
Stressed the necessity for an equitable 
form, especially in view of the trend 
indicated by the proposed uniform 
commercial code, now law in Penn- 


Sylvania, which provides that if the 
(CONTINUED ON PAGE 
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Allstate Denied Plan 
for Class Deviations 
in North Carolina 


Allstate’s deviation plan, proposing 
a breaking point at 7,500 miles of 
travel for the seven-driver classifica- 
tions, has been turned down by Com- 
missioner Gold of North Carolina. 

Except for classes 2B and 2C, which 
it would write at the manual rate, 
Allstate had proposed a deviation of 
25% for drivers in each class who 
travel less than 7,500 miles each year 
and 15% for those who travel more 
than that. 

The plan was sharply contested by 
North Carolina Automobile Rate Ad- 
ministrative Office at a public hearing 
and since then both Allstate and the 
rate office had filed briefs with the 
commissioner. The bureau contends 
the Allstate plan represents an attempt 
to deviate by classification as well as 
by rate and claims that under the 
state law only the rate office may 
determine classifications. 

Commissioner Gold said he agreed 
with the rate office and found that the 
Allstate proposal is a departure from 
the administrative office’s new classi- 
fication plan. 

. . . 

To subdivide a classification estab- 
lished by the bureau and approved by 
the commissioner, such division being 
on a basis of estimated or proved mile- 
age, would be to establish another and 
different classification or set of classi- 
fications. The statute does not permit 
this; nor does it permit an individual 
insurer to set up its own classification 
or rating plans, subject to change from 
time to time, thereby circumventing 
the rules, rating plans, classification 
plans, schedules and standards of the 
rating bureau by contending that such 
constitutes a plan of operation, Mr. 
Gold said. 

The department said the decision 
would not affect the Allstate deviation 
plan currently in effect in the state. 
That plan has deviations from the old 
three groups into which the drivers 
were divided before the new classifi- 
cation plan was introduced last year. 
It also contains the 7,500 mile break, 
but at the time it was introduced the 
rate office did not contest it on the 
grounds that there was no statutory 
prohibition against such a deviation. 


OK N. C. Hail Rate Boost 


RALEIGH, N. C.—Commissioner 
Gold has approved changes in crop 
hail insurance rates in North Caro- 
lina which will result in an estimated 
increase of $201,734 in premiums dur- 
ing 1954. 

He said rate changes submitted by 
the North Carolina rating bureau ap- 
pear to be justified by loss experience 
data presented at a public hearing Feb. 
16. The changes call for decreases in 
hail insurance on tobacco in 16 coun- 
ties by approximately $130,305 and in- 
creases in 22 counties of approximate- 
ly $332,039. 


Bartz Joins Freese Agency 

Edward C. Bartz has joined the 
Freese agency of Detroit as fire man- 
ager. He has been with Johnson & Hig- 
gins for 10 years, five at New York 
and five at Detroit as head of the fire 
department. 


Sargent Raised at L. A. 


Robert M. Sargent, associate mana- 
ger at Los Angeles for Continental 
Casualty, has been appointed resident 
vice-president there. 


Hartford Fire OKs 
Stock Dividend 


Stockholders of Hartford Fire have 
voted to increase capital from $16 mil- 
lion, the 400,000 additional shares to 
be paid for by transferring $4 million 
from surplus to capital. 

Directors declared this additional 
issue a stock dividend payable April 
23, one share of additional for every 
four shares held by stockholders of 
record March 26. Stockholders whose 
holdings are not evenly divisible by 
four will receive fractional scrip cer- 
tificates. 

James C. Hullett, president, stated 
it is the intention of directors to con- 
tinue the cash dividend at the present 
rate of $3 per share per year upon the 
enlarged capitalization if in their judg- 
ment such dividends are warranted bv 
earnings. 


Richard Hubbell Resigns 


National Inspection Post 


Richard M. Hubbell has resigned as 
assistant manager of National In- 
spection Co. He has not yet an- 
nounced his future plans. 

Besides his many years of inspec- 
tion experience. Mr. Hubbell has a 
broad background in company field 
work. He started in insurance with 
Marsh & McLennan at Chicago, going 
with National Inspection Co. in 1928. 
After serving as an inspector at Col- 
umbus, O. for five years, he entered 
field work as Ohio special agent for 
American National of the Great Amer- 
ican group. He later was transferred to 
Indiana, serving all Great American 
companies, and in 1940 was named In- 
diana state agent for State of Pennsyl- 
vania. 

He also served as Indiana _ state 
agent for Globe & Rutgers and Ameri- 
can Home Indemnity before rejoining 
National in 1945 as field supervisor. He 
was subsequently advanced to assis- 
tant manager. His late father, Joseph 
G., was a founder and for many years 
head of National Inspection Co. A 
brother, Robert G., is Indiana state 
agent for Northern of England. 


as 


New N. Y. Dept. Deputy 


Insurance Superintendent Alfred J. 
Bohlinger has appointed Thomas F. 
Newman, Jr., of 
Yonkers deputy 
superintendent. 
Mr. Newman has 
been secretary to 
Judge Nolan, pre- 
siding justice of 
the appellate divi- 
sion, second de- 
partment of the 
supreme court, 
since 1947. He is 
a member of the 
New York bar, 
and was engaged 
in law _ practice 
1939 to 1942. After 
army duty he resumed law practice. 


Thomas F. Newman, Jr. 


Advocates Auto ‘Comp’ 


An article in the New York Times 
Sunday magazine by Samuel H. Hof- 
stadter, New York supreme court jus- 
tice, deals with the traffic jam in the 
courts and states that the causes princi- 
pally are automobile accident cases. He 
points out that compulsory will not 
reduce court congestion because it will 
not decrease accidents. 

Another suggested cure, he says, is 
to abolish the doctrine of contributory 
negligence; also, abolish juries in all 
civil cases. 

His own recommendation is some- 
thing new and drastic—compensation. 
A compensation plan similar to the 
workmen’s compensation act would 
meet the problem, he declares. 





IAC Studies Ways 
of Making Agents 


More Effective 


Group Plans to Get More 
Insurance Credits 
After Catastrophes 


By RALPH E. RICHMAN 


NEW YORK—Insurance Advertising 
Conference lived up to its name at the 
one day forum here. No one made a 
speech. Four group discussions were 
guided by Alwin E. Bulau, assistant 
secretary of Home, on how to evalu- 
ate advertising; Harry V. Carlier, as- 
sistant secretary of Northern Assur- 
ance, on how to bring the advertising 
department in closer relationship with 
production departments; Alden M. 
Taylor, advertising manager of Phoe- 
nix of Hartford, on whether companies 
are missing the boat on publicity in 
connection with losses, and William 
J. Traynor, assistant secretary and ad- 
vertising director of North British 
group, on closer agency and company 
relationship through cooperative ef- 
forts. 

In all four discussions, the local 
agent was the pivot. Advertising and 
publicity of all kinds, it was pointed 
out, must help him to produce busi- 
ness, to establish his position as a citi- 
zen providing unusual values and 
services, to build his own morale and 
always to contribute directly or indi- 
rectly to increasing his economic and 
mental well being. 

. . . 

Mr. Bulau said that advertising to 
the consumer was done to make a 
company better known to the public 
itself and to help break down resist- 
ance to the agents’ own efforts by di- 
rect mail and personal call. Seldom 
has consumer advertising tied in the 
magazine reader directly with com- 
pany service. One example believed to 
be effective is the cooperative agree- 
ments with Western Union for phon- 
ing a specified operator number to get 
the nearest company aid or service, 
particularly in the handling of claims. 

In all advertising in the consumer 
magazines, the end purpose is to 
strengthen the local agent, who makes 
the choice of the insurer to be used. 
Much of the advertising in the con- 
sumer magazines is a constant remind- 
er to the agent himself that what he 
has to sell is attractive and useful. 

Jack McAdams, vice-president of 
Albert Frank-Guenther Law adver- 
tising agency, New York, said that ac- 
curate standards for measuring results 
of insurance company advertising in 
insurance papers have not been de- 
vised and for that matter have not 
been devised in the whole field of gen- 
eral advertising. He said there were 
methods for determining whether a 
company’s message was being under- 
stood and if understood, was achiev- 
ing the object sought. 

When Mr. Bulau sought expressions 
from representatives of the business 
papers, Ralph Richman of the Na- 
TIONAL UNDERWRITER, answering an in- 
quiry about annual statement adver- 
tising, stated that the single adver- 
tisement based on the annual state- 
ment at the time when annual state- 
ments had news value was valuable 
inside the insurance business itself. 


He said that the chief purpose of all 
(CONTINUED ON PAGE 43) 
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Insurers Fight Plan 
for Fixed Auto 
Rates in Miss. 


The Mississippi senate insurance 
committee Tuesday held a hearing on 
the bill that is being promoted by the 
agents to require that passenger auto- 
mobiles take a single rate as set up 
by the insurance commission. Opposi- 
tion to such an idea was made by rep- 
resentatives of nearly all of the casu- 
alty company organizations. 

The bill was introduced by Senator 
C. B. Morton. National Assn. of Inde- 
pendent Insurers has taken a strong 
public stand against it, saying it would 
deprive the motorists of the advantage 
of price competition that prevails in 46 
states. NAIT charges that certain lead- 
ers among the agents who are pressing 
for this bill are pursuing a “self-serv- 
ing aim. Their hope is to break the 
rates, and thus avoid the effects of 
price competition.” 

The uniform rate is appropriate only 
in respect to utilities which enjoy a 
total monopoly, and has no place in the 
competitive automobile insurance busi- 
ness, NAII says. It adds that about 25% 
of Mississippi motorists are insured in 
NAII companies and that the effect of 
such a bill would be to increase addi- 
tional premium rates for more than 
100,000 policyholders in the state. 

The apparent purpose of the bill is 
to have the commission set up a stand- 
ard auto policy and fix uniform rates 
for each classification, from which 
there would be no deviations. It is re- 


Moral of Tulsa Put 
in Receivership 


Moral Ins. Co. of Tulsa has been 
placed in receivership in an action filed 
in district court by the Oklahoma in- 
surance department. The company is 
said to have a $19,000 impairment of 
capital stock. Injunction was granted 
by Judge E. L. Taylor against policy- 
holders to prevent them from cancell- 
ing except in case of transfer or de- 
struction of property. 

Moral had an unearned premium re- 
serve of $346,983 as of Jan. 31, 1954, 
according to a preliminary report of 
examination. 

The court has appointed S. Barry 
King, department examiner, as assist- 
ant receiver. Commissioner Dickey, 
who has just resigned, is the receiver 
by law, and an attorney for the receiv- 
ership will be appointed by the depart- 
ment. 

The preliminary examination shows 
Moral has assets of $562,108, and lia- 
bilities of $531,019, less $50,000 author- 
ized capital stock, a minus figure of 
$18,910. 

Max Morgan of Tulsa, president and 
sole stockholder, did not contest the 
action and agreed the impairment ex- 
isted and constituted grounds for re- 
ceivership. 

It is thought that business now on 
the books can be carried until expira- 
tion, and it is the intention of the de- 
partment to liquidate the company 
after all business has expired, although 
that is not determined. 

Moral voluntarily ceased writing 
new and renewal business as of Feb. 
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Hartford Advances 
Lange and Haag 


Hartford Fire has elected Roland H. 
Lange, former vice-president and sec- 
retary, vice-president, and Harry K. 
Haag, former assistant secretary, sec- 
retary. 

Mr. Lange has been with the Hart- 
ford since 1930. After serving in vari- 





R. H. Lange H. K. Haag 


ous underwriting capacities at Chica- 
go he went into the field in 1936 and 
was successively special agent in In- 
diana, Kansas, Illinois and Michigan. 
Since his appointment to the execu- 
tive staff at the home office in 1950 
he has assisted in general administra- 
tive functions, including liaison work 
with certain departmental offices. He 
has taken part also in the work of 
boards and committees. He was elec- 
ted a secretary in 1951, and vice-pres- 
ident and secretary in 1953. 

Mr. Haag began in insurance as a 
statistician in the insurance depart- 
ment of Home Owners Loan Corp. In 
1935 he joined Stock Company Assn. 
He went with the southern department 
of Hartford Fire in 1943, and was made 
office manager and chief accountant 
there in 1948. In 1952 he transferred 
to the home office as staff assistant. 
He was elected assistant secretary in 
1953. 





R. I. Auto Dealers 


Propose Own Insurer 


The war between Rhode Island auto- 
mobile dealers and insurance agents 
for control of the physical damage 
business of financed automobiles has 
been carried into the state legislature 
for the second successive year. 

Now the dealers have taken the 
initiative by sponsoring a bill to in- 
corporate a new insurer to be known 
as ADA Ins. Co. operated by dealers. 
One dealer said Automobile Dealers’ 
Assn. of Rhode Island is behind the 
bills. 

Last year Rhode Island Assn. of In- 
surance Agents sponsored legislation 
which would have forbidden dealers to 
write insurance on cars they sell. The 
bills were killed and the association 
has not yet decided whether to rein- 
troduce them this year. 


Crime Policy for Oklahoma 

A new special package selective 
crime policy for small retail stores 
merchants, which includes dishonesty 
of employes and counterfeit money 
coverages, has been approved for Ok- 
lahoma by the state insurance board, 
effective March 15. 

The filing, made independently by 
Western Casualty & Surety of Fort 
Scott, Kan., provides optional coverage 
on interior robbery, messenger rob- 
bery, burglary (or theft) of money in 
home, safe or vault burglary, open 
stock burglary, burglary keylocked re- 
ceptacle, money and _ securities de- 
struction, dishonesty of employes, for- 
gery ad alterations, bad check and 
money order, and counterfeit money 
coverages. 

This is a scheduled policy and one 
or more of the coverages may be pur- 
chased. 


—$————— 


Allstate Officially 
Says It Will Write 
Fire Insurance 


Allstate was host last week to a 
press conference at Chicago at which 


it was announced that the company js | 


all set to enter the fire business. This 
came as a surprise to practically no- 





body, since there has been great antici- 


pation in the insurance ranks concern- 
ing Allstate’s plans, and a few months 
ago Leon G. McKnight, who was with 
General of Seattle at St. Louis, joined 
Allstate to head the fire department. 
President Calvin Fentress said he 
believes Allstate’s rates “will be attrac. 
tive to the fire insurance buyer. Our 
findings indicate many homes today 
are dangerously under-insured. We be- 
lieve that we can render a real service 
by offering insurance at rates which 
will make it easier for home owners 


to purchase insurance in adequate 
amounts.” 
Initially, Allstate will confine its 


writings in fire to dwellings housing 
up to four families, and will insure 
household contents and personal prop- 
erty in buildings housing up to 20 fam- 
ilies. There are no immediate plans to 
write fire on commercial or farm 
buildings or their contents. 


Allstate’s personnel are being quali- | 


fied to add fire to their existing facili- 





ties for writing automobile and com- | 


prehensive personal liability. The same 
sales methods that are followed in the 
automobile business will be used for 
fire insurance. 


Mr. Fentress also announced the 
company’s results for 1953. Allstate 


had written premiums of $173,716,000, 
an increase of $56,266,000 over 1952, 
which represents a 47.9% gain. Assets 
totalled $194,556,000, up 41%, and sur- 
plus to policyholders increased to $32,- 
085,000, an 11.5% gain. 
Underwriting profit 
$9.5 million, and investment 


amounted to 
income 


added $4.2 million. Taxes were $7.3 | 


million, and the company wound up 
the year with an overall profit of $6.5 
million. 

Last year the company went into 
the comprehensive personal liability 
field and wrote $1,636,000 in premi- 


ums, which Mr. Fentress said he thinks | 


is a record. Offices were opened in 
Canada at Toronto and Vancouver. 
It was announced that A. E. Spottke, 
vice-president, has been given respon- 
sibility for the public relations of All- 
state in addition to his other duties. 





Commissions Unit of 
NAIA Is Discontinued 


The special committee on comis- 
sions of National Assn. of Insurance 
Agents, having accomplished the pul- 
pose of its formation, is now discon- 
tinued with thanks by President E. J 
Seymour. The tenets recommended by 
the members of this committee and 
adopted as policy by the association 
are now to be a guide for the adminis- 
tration, acting through the executive 
committee in handling problems arls- 
ing on the subject. 

The committee was headed by Rus- 
sell M. L. Carson of Glens Falls, N.Y. 
chairman. 





N. A. Filing Effective 
in N. E. on Dwellings 


The independent filing of dwell- 
ing rates by North America has gone 
into effect in New England _ states 
Rates are the same as those of New 
England Fire Insurance Rating Assn. 
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BANKERS INDEMNITY INSURANCE CO. 


Harry Hazard says ... Increased profits from additional 
business are right in your own files... and easy to get — 


with the American Family Protection Plan 





Profitable additional business is in your own files. You can 
locate it easily by reviewing your customers accounts. To help you 


The American has developed The American Family Protection Plan. 
With this plan, you can show your present clients (who are your best 
prospects) a clear picture of their complete insurance needs. 


Here is a program of sound account selling that will work profitably 


for you while providing complete protection for your clients. 


——————— 
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THE AMERICAN INSURANCE GROUP 


15 Washington Street, Newark, N. J. 
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| would like to know more about making in- 
creased profits from existing personal accounts. 
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Premium Financing 
Firm Is Launched 


An insurance premium financing or- 
ganization, Afco Incorporated, 27 Ce- 
dar street, New York city, has been 
established for the benefit of all fire, 
marine and casualty insurers. It will 
make available to policyholders 
through agency and brokerage offices 
throughout the country facilities for 
premium credit under plans which 
permit payment of premiums in fre- 
quent installments. 

In many localities no such credit is 
available. In others, premiums may be 
financed, generally, only on a limited 
scale. 

Organization of the new financing 
company is sponsored by America 
Fore. 

Afco has available 16 budget plans 
for financing fire, automobile, inland 
marine and casualty premiums on 
equal monthly, quarterly, semi-annual 
and annual payment bases. Tailor- 
made plans providing for installment 
payments more or less frequent than 
under the basic plans are available to 
meet the special requirements of in- 
sured. Reasonable interest rates are 
charged on the declining unpaid prin- 
cipal balances only, the rates depend- 
ing upon the size and term of the loan. 

Several policies may be merged in 
a single premium budget contract. The 
facility should encourage policyholders 
to carry adequate insurance. The 
policyholder can get premium credit 
without the burden of credit investi- 
gation since the unearned premium 
becomes the collateral. Also, insured 
retain their policy. Down payments 
range from 3% to 35%, depending on 


the financing plan selected by insured. 

Full premiums on financed contracts 
will be remitted promptly by Afco, 
which will give commissions to agents 
currently and reduce collection ex- 
pense. It should also assist in reducing 
the number of flat cancellations. 

The investment corporation, organ- 
ized under the New York state banking 
law, has a capital and paid in surplus 
of $2 million. W. E. Unzicker, vice- 
president, is in charge. He has been in 
financial affairs since 1916, starting in 
Texas and later becoming assistant 
treasurer of RFC. 


San Antonio A&H Men 


Elect Borden President 


San Antonio Assn. of A. & H. Under- 
writers at its February meeting elec- 
ted the following officers: William A. 
Borden, American Hospital & Life, 
president; Neal S. Sutton, Travelers, 
vice-president; Miss Earline Pratt, 
American H. & L., secretary. 

Directors elected are Herman An- 
drew, Business Men’s Assurance; Rob- 
ert L. Gulley, Jr., Federal Security 
Life; Arthur Fleming, Time Life; Car- 
roll C. Preston, Guarantee Mutual Life; 
and Allen Richards, New York Life. 
Holdover directors are Marion Coulter, 
Lincoln National Life; John Pipes of 
Pipes & Co. insurance agency, and Ed 
Speer, Great American Reserve. 

The Disability Insurance Sales 
Course will be held at Texas A. & M. 
college March 29-April 1. 





OL&T, M&C Rates up in R.I. 


National Bureau has revised bodily 
injury liability rates for M&C classifi- 
cations and OL&T area and frontage 
classifications in Rhode Island, effec- 
tive March 1. The average statewide 
increase is about 10% on M&C and 
about 12% on OL&T. 





HArrison 7-9376 





FIRE - THEFT - WIND 


AND 


COLLISION 


Long Haul - Taxis - Buses 
Equitable Rates + Fleet Plans 








A WORLD OF 


EXPERIENCE & MARKETS 





To Help You PLACE the SMALL RISK 
To Help You COMPETE on the LARGE RISK 


E. J. GLOVER & Co. 


CHICAGO 4, ILL. 
175 W. Jackson Blvd. 


SURPLUS aNd EXCESS LINES — UNUSUAL RISKS 


Teletype CG 1636 











Hail Filing Approved 
in N.C.; Major Change 
in Cotton Policies 


Commissioner Gold has approved 
the 1954 hail filing of North Carolina 
Fire Insurance Rating Bureau exactly 
as it was presented. It includes in- 
creases in tobacco hail coverage in 22 
counties estimated at $332,039 annual- 
ly, and decreases in 16 counties at an 
estimated $130,305 annually. 

The commissioner also approved a 
new tobacco crop-hail policy providing 
coverage for loss by fire, aircraft, 
lightning and livestock until the tobac- 
co is cut or primed. He also approved 
a new 10% deductible endorsement 
offering coverage on losses in excess 
of 10% at a rate of 40% under that of 
full coverage. Minor changes in the 
tobacco policy form likewise were ap- 
proved. 

Another major change provides a 
new method for increasing the liability 
on cotton during the first 30 days the 
policy is effective. Previously a third 
of the insurance has been in effect for 
the first 15 days and after the cotton 
shows a stand and two-thirds between 
the 15th and 30th days, with full cov- 
erage after that. Under the new plan 
25% of the insurance is in effect the 


first 15 days and the insurance in- 
creases 5% each day thereafter until 
the full coverage is in effect. This 


eliminates large increases in liability 
over a period of only one day. 





Seek Comparative WC 


Data from 10 States 


A confidential survey of multi-state 
employers to obtain data on the cost of 
workmen’s compensation to employers 
in New York compared with charges 
in 10 other industrial states is being 
undertaken at the request of A. O. 
Dawson, Moreland act commissioner 
on New York state WC, under the joint 
auspices of the Commerce & Industry 
Assn. of New York and Self Insurers 
Assn. 

Questionnaires are going out to New 
York employers with substantially 
similar operations in one or more of 
the 10 states. Information is sought, 
covering 1948 to 1952 inclusive, to 
enable measuring the extent to which 
New York follows or deviates from the 
experience of states where the hazards 
of working are substantially the same. 
The 10 states are California, Connecti- 
cut, Illinois, Maryland, Massachusetts, 
Michigan, Missouri, New Jersey, Penn- 
sylvania and Wisconsin. 

The information sought includes an- 
nual payroll in thousands of dollars 
for the specific operation in each state. 
number of employes by state, number 
of claims in which at least some com- 
pensation payments have been made, 
breakdown of total claims according to 
kind of disability or case—death, per- 


manent total, permanent partial, or 
temporary disability—actual dollars 
paid out in indemnity and medical 


costs, including hospital, reserves as of 
latest valuation date that have been 
set up for future payments on these 
cases, and number of back cases in- 
volved in total claims. 





Ohio Assn. Spring Meet 


John W. Frazier, vice-president of 
the James & Manchester agency of 
Cleveland, will discuss how a field 
man can best help an agent at the 
spring meeting of Ohio Fire Under- 
writers Assn. March 9 at Cleveland. 





N. Y. A&H Women Elect 


New officers installed by A&H Wo- 
men’s Club of New York are Norma 
Rincon of Century Indemnity, presi- 
dent; Arden Mason of Royal Liver- 
pool, vice-president in charge of ar- 


| 
rangements; Lee McClure and Johanna | 
Baranello of Continental Casualty. 
vice-presidents of education and mem. 
bership respectively; Phyllis Matheson 
of Phoenix Indemnity, — secretary: 
Helen Polica of Loyalty group, assist. 
ant treasurer, and Josephine Pettit of 
US.F.&G., Elsie Hepp and Elfreda 
Springer of Continental Casualty, Ma- 
deline McCrory and Mildred Philpitt 
of James R. Garrett, Inc., executive 
committee; and Ruth H. Scutari of 
Stewart, Smith & Co. historian. 





Name Members of Midwest 


Agents Casualty Panel 


The casualty panel to be held Mon- 
day afternoon, March 22, during the 
Midwest  Territo- 
rial Conference of 
National Assn. of 
Insurance Agents 
at Louisville, will 
center around the 
casualty insurance 
questionnaire pre- 
pared each year by 
the NAIA casualty 
insurance commit- 
tee. This is used as 
a basis for spring 
conferences of the 
committee with 
representatives of 
National Bureau 
and other rating organizations in May. 

Agents will be asked to complete 
copies of the questionnaire after the 
meeting in the light of the discussion | 
and send them to NAIA headquarters 
before these sessions with bureau rep- 
resentatives. 

J. H. Bandy, Nashville, chairman 
NAIA casualty committee, will be 
moderator of the panel, and members 
will be J. A. Neumann, Jamaica, N.Y., 
NAIA vice-president; J. C. O’Connor, 
Cincinnati, executive editor “Fire, Cas- 
ualty & Surety Bulletins” of THE Na- 
TIONAL UNDERWRITER; and R. L. Davis, 
Chicago, manager Assn. of Casualty & 
Surety Companies. Mr. Davis will dis- 
cuss the compulsory insurance situa- 
tion, while the other panel members 
will concentrate on the topics in the 
questionnaire. 





J. H. Bandy 








E. B. Kalbacher Retires 


Edward B. Kalbacher, home office 
cashier since 1933 for the fire compan- 
ies of the America Fore group, has re- 
tired after 50 years of service and was 
honored at a dinner by more than 100 
officers, business associates and 
friends. Main speaker was Executive 
Vice-president J. Victor Herd. Toast- 
master was J. D. Spellman, supervising 
attorney of Fidelity & Casualty. 








Home F. & M. Dividend 


Home F. & M. of Fireman’s Fund 
group has declared a quarterly divi- 
dend of 40 cents per share of capital 
stock payable March 5 to holders of 
record Feb. 26. 





ACCOUNTANT 


Four medium sized companies 
located in various parts of the 
country need a man with casual- 
ty accounting experience. Two 
positions are to head the depart- 
ment and the others to be assist- 
ants. Salary $6000 to $8000 


Send your qualification confidentially to: 


Guy Fergason 


fer ason 


PERSONNEL 
330 S.Wells St. Chicago 6, Ill. 
HArrison 7-9040 
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WE KNEW 
cchere we were going! 


Hanover Fire Insurance results 
for 1953 reflect the Company’s.con- 
tinued growth. 

In 1852. the Hanover directors voted 
for “growth through stability.” Care- 
ful planning, cautious investment, con- 
sidered progress...these were the pol- 
icies pledged by Hanover’s early 
executives. 

There has never been any reason to 
change these principles. Fulfillment of 
these pledges has enabled Hanover, in 
good times and bad, to meet its every 
obligation to policyholders and pay its 
stockholders a dividend each year 
since 1853. 

The financial statement on the right 


proves we knew where we were going. 


ACh Amma 


President 


Home Office: 





4 report 


to — 
Stockholders 











Annual Statement 
as of December 31, 1953 




























ASSETS 

Cash—In banks and in office.. $ 3,664,282 
Bonds: 

United States Government $15,249,263 

Government of Canada..........eccccccccnceseccereee. 989,268 

State and Municipal. ssl . 5,048,117 

Railroad Equipment Trust.....................-.. 1,470,318 

Industrial and Miscellaneous....................-.+-- 20,331 22,777,297 
Preferred Stocks: 

Public Utility ... $ 1,843,250 

Railroad . ae 

Industrial and Miscellaneous. .. 2,550,650 4,801,900 
Common Stocks: 

|__| RHRS SRA ec tet oy beeen mere seaes ct res $ 2,591,650 

Public Utility . vm 3,016,375 

Railroad . iaisaaladsicbastaiiebde 745,500 

Industrial and “Miscellaneous..........0............ 6,578,242 12,931,767 
Fulton Fire Insurance Company 2,548,794 
Agency Balances not over 90 days due................s..0-s-seseseseseee 2,893,470 
Other Admitted Assets...........................- 5,740,456 

Total Admitted Assets... = inchoate: tae 

a 
Reserve for Unearned Premiums $23,218,917 
Losses in Process of Adjustment................. piiceabhsansichdeciimadecitbaien 6,698,573 
Reserve for Federal and Other Taxes.... 950,000 
Dividend Payable—January 2, 1954.......... 180,000 
Reserve for all other Liabilities. ............... Paaea ree 6,173,781 
Capital—400,000 shares—$10 par........ ....$ 4,000,000 
Voluntary Reserve ......... sssatinastownansnaeanes 500,000 
Net Surplus ai oe ._ 13,636,695 
*Policyholders’ Surplus ..................... 18,136,695 
LS eee $55,357,966 








*Bonds and stocks valued in accordance with the requirements of the National 
Association of Insurance Commissioners.—On the basis of December 31, 1953 
n arket quotations for all bonds and stocks owned, TOTAL ADMITTED AS. 
“ETS would be $55,073,913 and POLICYHOLDERS’ SURPLUS $17,852,642 
Securities carried at $1,187,993 in the above statement are deposited for 
purposes required by law. 





























Tie HANOVER FIRE INSURANCE COMPANY 


New York 


111 John Street, New York 38, N. Y. 
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who’s worried 


about Tl M E | 


Time may mean nothing to many people. But... for the 
person whose business has been stopped by Fire, or other 
disasters, his loss of profits during the time needed for repairs 
or rebuilding becomes the most important consideration in 
his life. 


Time really means money to him—and he must have both 


time and money if he is to stay in business. 


He can buy both... and you can give them to him—very 


simply and easily—with the new Earnings Form. 


Ask our Fieldman about the new Earnings Form, or write 
to our Special Service Department. 


OYAL* LIVERPCOL 
C Put sR *) 


CASUALTY ®* FIRE * MARINE SURETY 
150 WILLIAM ST., NEW YORK 38, N. Y. 


ROYAL INSURANCE COMPANY LTO. © THE LIVERPOOL & LONDON & GLOBE INSURANCE COMPANY LTD © ROYAL INDEMNITY COMPANY 
GLOBE INDEMNITY COMPANY © QUEEN INSURANCE COMPANY OF AMERICA © NEWARK INSURANCE COMPANY © STAR INSURANCE 
COMPANY OF AMERICA © AMERICAN AND FOREIGN INSURANCE COMPANY © THE BRITISH & FOREIGN MARINE INSURANCE 
COMPANY LTD. © THAMES & MERSEY MARINE INSURANCE COMPANY. LTD © VIRGINIA FIRE & MARINE INSURANCE COMPANY 





General of Seattle 
Companies Have 
Outstanding Year 


W. L. Campbell, president of Gen- 
eral America Corp., the parent com- 
pany of General of Seattle group, re- 
ported to stockholders that the insur- 
ers last year increased their premium 
volume 11.4% to $86 million. The com- 
panies wound up the year with assets 
of $146,984,443. There was a combined 
loss reserve of $22,932,328, unearned 
premium reserve of $66,152,998, sur- 
plus to policyholders of $45,320,259. 

General of Seattle at Dec. 31 had as- 
sets of $91,718,920, unearned premium 
reserve of $41,844,892, loss reserve of 
$4,925,945, and gross surplus of $36,- 
210,124. General Casualty concluded 
the year with assets of $48,098,241, 
unearned premium reserve of $17,206,- 
750, loss reserve of $17,655,865, and 
gross surplus of $9,567,614. First Na- 
tional had assets of $14,241,971, un- 
earned premiums of $6,813,847, and 
loss reserve of $507,260. The surplus to 
policyholders was $6,368,945. 

Safeco concluded its first year with 
$2,232,686 in assets, $287,508 in un- 
earned premiums, and $43,325 as loss 


reserve. lts surplus to policyholders 
was $1,834,265. 
Mr. Campbell said Safeco is now 


licensed in 20 states writing only pri- 
vate passenger automobiles and relat- 
ed coverages, although it is incorpora- 
ted as a multiple line company and 
may enter other classes as the nec- 
essity arises. It writes a continuous 
policy, extended by premium payments 
each six months with renewal notices 
mailed directly to the insured by the 
company in the name of the agent. It 
is contemplated that Safeco will be 
expanded to do a nation-wide business 
this year. While the volume is not 
large on account of the comparatively 
short time the company has been in 
business, Mr. Campbell said it is going 
at a satisfactory rate. Some agents 
have made objection to the company, 
primarily because of its low commis- 
sion and direct billing, but on the 
whole, “it has been received enthusi- 
astically.” 

This was the first annual meeting at 
which Mr. Campbell presided. He took 
over as president from H. K. Dent, 
who is now chairman. He reported the 
dividends will be continued at $1.25 
quarterly, saying “I have not made 
any comment regarding our dividend 
policy, which has been largely dictated 
by my predecessor and his associates. 
My report recommended that we con- 
tinue the rather low dividend.” Over 
the last 15 years there has not been 
a stockholders meeting at which the 
lo ' dividend policy of General has 
be n questioned, Mr. Campbell said. 

. . . 

’ e showed the stockholders a tabu- 
la’ on showing that total assets of 
G neral America Corp. in the last 10 
y ars have increased $109,411,000, cap- 
ital and surplus have gone up $30, 
648,000, invested capital increased $83,- 
049,000, investment income increased 
$2,518,000, earnings per share (invest- 
ment income)went up $21.27 and liq- 
quidating value went from $132.98 to 
$433.19. 

“IT have been a small stockholder, 
employe and observer for the past 
eight years and at times have felt that 
some of the stockholders felt the man- 
agement was mad or just ornery about 
the dividend matter,’ Mr. Campbell 
remarked. “I thought it only fair to 
show that we have not been arbitrary 


about it. This company has enjoyed 
the greatest growth of any stock in- 
surance company in America during 
any 10-year period. It is our feeling 
that during these inflationary times, 
when we are growing so rapidly, we 
should do as we have done, plow back 
your earnings so that we may absorb 
our growth and increase the invest- 
ment account to a much larger degree 
than would it have been possible had 
we paid larger dividends.” 


Worcester Mutual Had 
$600,000 Loss From 


Tornado in Home City 


Worcester Mutual Fire last year had 
a 9.3% reduction in its surplus, which 
President M. M. Rowe said he believes 
is modest in the face of the net tornado 
loss of more than $600,000 the company 
had to withstand in its home city. 

Assets increased from $8,717,056 to 
$8,919,482. The new surplus is $3,633,- 
560. 

The tornado of June 9 was the high- 
light of 1953 operations. Worcester Mu- 
tual had about 1,250 individual losses 
under fire policies and nearly 300 un- 
der automobile. The gross amount of 
these losses was $212 million, and after 
reinsurance recovery the company had 
a $600,000 loss. 

Direct premiums written last year 
were $4,883,892, a gain of 14142%. Un- 
earned premium reserve is $454,830. 


Oklahoma Board Rejects 


Windstorm, Hail Revisions 


Oklahoma insurance board has re- 
jected a proposal by Oklahoma Inspec- 
tion Bureau to revise rates for wind- 
storm and hail damage. Deadline for 
the board’s action had been March 4 
and the new rates would have gone 
into effect at that time if the board 
had not acted. 

The bureau’s plan included a re- 
duction of windstorm and hail cost 
from 40 to 34 cents per $100 and in- 
clusion of an optional $50 deductible 
in the policy. Cost of coverage without 
the deductible would have gone up 
from 40 to 46 cents per $100. 


STOCKS 











By H. W. Cornelius, Bacon, Whipple & Co., 
135 So. LaSalle St., Chicago, March °%, 1954. 
Div. Bid Asked 
Aetna Casualt) 3.00* 140 140 
Aetna Fire 2.40 58 59% 
Aetna Life 2.50* 105 107 
Agricultural Insurance 1.60 31 32 
American Equitable 1.70 32 33 
American Auto 2.00 52 54 
American, (N. J.) . 1.10 27 28 
American Motorists (New) .48 8 9 
American Surety 3.00 60 62 
Boston 1.40 3512 3612 
Camden Fire 1.10* 25 26 
Continental Casu:z ity 2.60 109 111 
Crum & Forster Con 1.60 4812 50 


Federal .60 31 32 


Fire Association 2.10 47! 4812 
Fireman's Fund 1.80 5714 58'4 
Firemen’s (N. J.) 1.00 28 29 
General Reinsurance 1.60 4312 45 
Glens Falls ; 2.00 64 66 
Globe & Republic .80 1512 1612 
Great American Fire 1.60 33 34 
Hartford Fire 3.00 188 192 
Hanover Fire 1.80 3912 4012 
Home (IN. Y.) 2.00 41 42 
Ins. Co. of No. America = 2.25* 93 9412 
Maryland Casualty 1.20 31 32 
Mass. Bonding 1.50* 35 36 
National Casualty 1.50* 30 32 
National Fire 3.00 82!'2 84 
National Union 2.00 46 47 
New Amsterdam Cas. 1.50 46'% 47'2 
New Hampshire 2.00 44 4542 
North River 1.20 30 31 
Ohio Casualty 1.55* 67 70 
Phoenix, Conn. 3.40 102 103'2 
Prov. Wash. .... 1.50* 2812 2912 
St. Paul F. & M.. 1.00 40! 4142 
Security, Conn. ...... 1.70* 36 37 
Springfield F. & M. 2.00 49 50 
Standard Accident 1.60 49 50% 
Travelers . 17.00* 995 1010 
U.S. PF. & G. 2.00 70'2 72 
U. S. Fire . 1.80 42! 44 


“Includes extras. 
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gree CLEVELAND CHE AG @ CIN CINNAT) SAN FRANCISCO PHILADELPHIA 
had 320 Bulkley Bldg. 175 W. Jackson Blvd. 1423-1424 Carew Tower 369 Pine Street 330 Walnut St. 
Pearl A C Ltd. (United S B h 
earl Assurance Company, Ltd. (United States Brane 
19 Rector Street, New York 6, New York 
Pre FINANCIAL STATEMENT—December 31, 1953 
leves 
nado Assets Liabilities 
pany *Bonds 
fo oa ga perdiinssd temkeuvenesauwaceecuued $9,410,843.73 Unearned premium reserve ..........ceecseees re $10,985,093.14 
’ | EE 6k6 dees p ieneces eebevecudneeusueuchans 406,006.58 sen } se of adius 1.628.885. 
6 to og TS elated eae laneetaaaincblca 134,176.61 ceed in process of I aiddtccncéacences = 00 
633,- Industrial and Miscellaneous ................ 427,033.57  $10,378,060.49 Reserve for taxes ........+.+0-++eeeeeeeeeeeees 277,993.61 
onteshe —. Reserve for all other liabilities ................... 656,495.02 
: tocks , - = 
uigh- i oa al plan ha cat aie $ 126,000.00 pico seiguisuadiantaeiesiebiciameamamamnaiaiaces . 
Mu- Public Utilities -----.....sseeeeeeceeeseeeseens 3,117,269.00 MEPLUS  -. 0c cece rcecevercccrccrscceccecceceensens 7,348,204.10 
Oss OA OE TNGUPANCE .nccccccccccccccccccusese 2,831,275.98 sak eos sas — a “ 
. st Industrial and Miscellaneous ...............-. 1,215,150.00 7,289,694.98 Surplus to Policyholders ........ renteese 7,848,204.10 
it of Cash and bank deposits ..............cececccccecs 1,656,647.80 TOTAL $21,396,670.87 
after Premium balances receivable mot more than 90 
had days past due, less reinsurance premiums due 
na Og OE Ea aR He 968,635.63 
Reinsurance recoverable on paid losses due from 
vear Ce eerie: 992,255.70 
‘Un- Chee CEN ONEED Cidade ccticnncecccecstecsqsuce 111,376.27 
30. Total Admitted Ass€ts ....ccecccccceccces $21,396 ,670.87 *Valuations on basis approved by National Association of Insurance Commis- 
—_ sioners. Securities carried at $965,684.65 are deposited as required by law 
) 
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a The Eureka-Security Fire and Marine Insurance Company 


oe Corporate Office: 1423-4 Carew Tower, Cincinnati 2, Ohio 

+ he Chief Office: 19 Rector Street, New York 6, New York 
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hee *Bonds 
Nyon ee tptteeees palisaee st cosvennen ess ses Me Unearned premium reserve .................. =e $ 9,454,645.45 
In- olitical Subdivisions of States ............... .046.47 aisle: 8 = adi 29 769 
tible SI iat ee va LcacnuGrewoxsesciasounaine 361,236.75 Losses in process of adjustment ............... 1.453.702. 68 
} Ee SD oe a Se ee 133,876.37 ee BO GN ia dd csccidinasdscéskccdsene waetty 247,872.46 
rout Industrial and Miscellaneous ...............- 385,000.10 $10,908 ,836.97 Reserve for all other liabilities ................... 220,961.41 
” *Stocks So ae I oo ox ccins sudcas saneeaceceneceteuuaseasetees $1,000,000.00 
MEIN has AS Vay aivc a easdunaencceeenee eee, $ 30,000.00 SUNPNUS co vcccccswecnsvecnccesdccscsccccssscccess 4,277,368.92 
— BR eer rr errr rre ery . , . = ap 
Bank and Insurance ...............cc.-cceee> 719,539.85 Surplus to Policyholders ....... Pere 5,277,368.92 
Industrial and Miscellaneous ................ 595,497.98 4,264,789.83 ann aaanens 
TOTAL $16,633,610.22 
Ce BE CONTE occ cv cicndecccvucsvesecns 711,005.70 
Premium balances receivable not more than 90 
days past due, less reinsurance premiums due 
catia LG) SU Cac re cuccadedusnkeaudees es 173,586.33 
Co.. Reinsurance recoverable on paid losses due from 
954 OE CONNIE eo ccccccscnneeadecedeuhiwsns 482,918.86 
.. "a , Cue CNN GEO 5 ov os ccc teccteveeseurescesaus 92,472.53 
SkKec on —— 
140 Fotal AGmiled AMOS ooo vic ciccvccdccessss $16,633,610.22 *Valuations on basis approved by National Association of Insurance Commis- 
591% Sees = sioners. Securities carried at $676,781.60 are deposited as requred by law. 
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26 Corporate Office: 320 Bulkley Bldg., Cleveland 15, Ohio 
Chief Office: 19 Rector Street, New York 6, New York 
FINANCIAL STATEMENT—December 31, 1953 (New York Basis) 
Assets Liabilities 
*Bonds = 
SCE. cduvavivenenecaanw mae neae ek Geta $3,243,000.92 Unearned premium reserve ........---+++++- ; $ 2.887,854.99 
Political Subdivision of States ............-. 49,523.22 Losses in process of adjustment ............ 428,217.00 
DE: 654 Jie vesG Kd eam aketman oe ftanebaene 140,381.71 ; sia sais ds 
IE EPIIONE ona cane ca dunccenvenes. ae 17,726.33 Reserve for taxes .......++.+-+-- eee 12,061 ot 
Industrial and Miscellaneous .... wececees 169,000.92 $ 3,619,633.10 Reserve for all other liabilities........... sh acaats 58,822.32 
Contingency reserve ............ umes aee ates $ 41,334.10 
Stocks 3 ; a emma 
EARP eter eee Ce CTE setae deduce gana Capital ....... cece eee cece eee eee eee eee ences ++. 819,336.00 
WC CUTIES oo nok ce citeccccerescccnsonane . 1,048,474.00 SPIN © oc sccscveneosesencdssaaess SEE .. 1,630,128.58 
ML. dannthaescacedeue rater caer ki ER eee ee 189,612.00 
Industrial and Miscellaneous ........... .... 358,486.00 $ 1,618,272.00 Surplus to Policyholders .. 2,490,798.68 
Cash and bank deposits ............. Par mae 433,203.12 TOTAI $ 5.938,434.20 
Premium balances receivable not more than 90 
| days past due, less reinsurance premiums due 
TD GED COD on vi cccccsccccecncccsccnnes 2,021.32 
Reinsurance recoverable on paid losses due from 
other companies ........... san loese shete wate 239,518.61 
CUS AGMITIED GOIGES ccc cccccccseccsceans - 29,828.69 
Total Admitted Assets ............ is $ 5,.938,434.20 *Valuations on basis approved by National Association of Insurance Commis- 
sioners. Securities carried at $317,632.32 are deposited as required by law 
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A GOLDEN OPPORTUNITY IS YOURS... 
INSURE YOUR LOCAL PARK - 
WE CAN SHOW YOU HOW '! 


This Agency has had 20 years’ experience in this 
SPECIALIZED FIELD. We know certain angles that can 
be used to help you place this business on your books, 
including local claim service. We will assist you in the 
handling and writing of each risk, allowing you the 
usual brokerage commission. Our facilities include both 
Foreign and American companies that assure unparal- 
leled service and dependable coverage. 


CHARLES A. LENZ & ASSOCIATES 
1492 — 4th Street, N. 
St. Petersburg, Fla. 
Phones: 7-5914 — 5-312] 


Reference: Dun and Bradstreet, Inc. 









































Nation-Wide Multiple Line Plus 


@ REINSURANCES OVERAGE ACCIDENT 


@ HIGH RATED AND/OR ® ERRORS AND 
SURPLUS LINE FIRE OMISSIONS 


@ REPLACEMENT COST ® HIGH LIMIT EXCESS 
(ANY SITE) enti 8 Products 

@ BUSINESS @® HULL, P AND I, 
INTERRUPTION EXCESS CARGO 

© BURGLARY, @ PILOT, EXECUTIVE 


Interior, Exterior Robbery TRAVEL ACCIDENT 


ALL UNUSUAL RISKS 
533 S$. Dearborn Street, Chicago 5, Illinois 








Cable Enghur—Chicago 








Insurer Gets Preferred Claim on Employe’s 
Group Payments to Bankrupt Employer 


SAN FRANCISCO—An _insurer’s 
claim for payment of an employe’s 
group insurance contribution in the 
hands of a bankrupt employer has pre- 
ferred status, coming before even state 
or federal tax claims, Judge Goodman 
has ruled in the U. S. district court at 
San Francisco. 

“This decision is one of precendent 
value and of interest to all insurance 
companies doing a group insurance 
business,” observed J. Richard Glade, 
attorney California-Western States 
Life, the insurer and claimant in the 
case. 

“In preparing this matter for litiga- 
tion we were impressed by the absence 
of any direct authority on the point 
involved and our research has been 
confirmed by other people interested 
in this problem,” he said. 

. . eo 

The outcome is regarded as being 
of particularly timely interest because 
of the likelihood that in the current 
economic readjustment there may be 
quite a few bankruptcy cases involv- 
ing employes’ group insurance contri- 
butions that have been withheld from 
wages but not turned over to the in- 
surer. An especially interesting point in 
the California case was the judge’s 
disposition of the bankruptcy trustee’s 
argument that the employe’s assign- 
ment of wages to pay premiums was 
not a bona fide assignment, since in 
the absence of a voluntary plan it 
would have been necessary to pay the 
state fund. The judge ruled against this 
contention on the ground that the em- 
ployer might have paid the premiums 
if he had wanted to, in which case 
there would have been no compulsion 
on the employe to pay anything. 

The specific question involved the 
matter of employe contributions to 
premiums for group disability insur- 
ance coverage provided by California- 
Western States Life under the Califor- 
nia unemployment insurance act. The 
employer, Manford William Ross, be- 
came involved in a bankruptcy pro- 
ceeding without having transmitted to 
the insurer the premiums due it for 
the coverage during a specific period 
of time. The entire premium was be- 
ing paid by the employes by way of 
payroll deductions made by the em- 
plover. 

Regarded as perhaps the most out- 
standing feature of the court’s decision 
was the ruling that the insurer was 
entitled to receive this premium as 
a priority claim giving it the same pre- 
ferred status as the claim of an em- 
ploye for unpaid wages. This priority 
comes ahead of that given the federal 
and state governments for unpaid taxes 
and will generally insure the receipt 
of such a premium if the bankrupt 
estate has any assets at all. The sole 
limitations placed on this priority is 
that it applies only to those deductions 
made within 90 days prior to the filing 
of the bankruptcy petition. 

California-Western States had peti- 
tioned for a review of the order of 
the referee in bankruptcy. who had 
disallowed priority for a claim that 
insured had filed against the 
bankrupt estate as the assignee of a 
wage claimant. The issue was sub- 
mitted to the court, as it was to the 
referee, upon an agreed statement of 
facts. 

The insurer stated that it is settled 
law that a bona fide assignee of a 
wage claim is entitled to the same 
priority of payment as the wage earner 
and it is also clear, under California 
law, that an effective assignment may 


the 


be made of wages to be earned under 
an existing employment. Wage assign- 
ments, in the form of requests to em- 


ployers to make deductions for the 
payment of disability insurance pre- 
miums, are expressly recognized by 
statute. 


“Nevertheless, it is the trustee’s con- 
tention, sustained by the referee, that 
the consent of the bankrupt’s employes 
to wage deductions for the payment 
of the disability insurance premiums 
did not constitute an assignment car- 
rying with it wage-claim priority,” 
the judge said. “The basis for this 
contention is the trustee’s assumption 
that in the absence of the employes’ 
consent to the deductions the Califor- 
nia unemployment insurance act would 
have required the same deductions to 
have been made and paid to the state 
unemployment compensation disability 
fund. 

“The trustee contends that under 
these circumstances, the bankrupt’s 
employes had insufficient control over 

(CONTINUED ON PAGE 20) 














There is need for 


liability insurance on 


EVERY ELEVATOR 
in YOUR town 


It doesn’t take much argu- 
ment to convince most folks 
that an elevator should be 
insured. Accidents don’t hap- 
pen very often, but they can 
be very serious when they do. 
The hazard is easily recog- 
nized. 

The ‘‘plus’’ feature that 
clinches the sale is the inspec- 
tion service by men who 
know where to look for pos- 
sible trouble. Uncovering any 
condition that 


dangerous 





might cause an accident be- 
fore the accident happens is 
even important than 
paying damage claims. “Shel- 
by” agents believe in selling 
this double protection where- 
ever they find an elevator. 


“Shelby 
Mutual 


CASUALTY COMPANY oF SHELBY, OHIO 


Insurance thru AGENTS 
SINCE 1880 
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Why compulsory 
auto insurance is bad 
for you! 


Let’s look at the record 


Twenty-seven years ago Massachusetts enacted 
a compulsory automobile liability insurance law. 
Since then Legislative Commissions and Councils 
of 21 states and many other Legislative Commit- 
tees have studied compulsory insurance. All 
rejected it. 

But 44 states, including New York, adopted 
the voluntary approach of the Safety Responsibility 
Law. Why have the states rejected compulsory 
insurance? Some typical official reports from the 


states give us the answer. 


“ S e ” 
Increase in... insurance rates 


The Maryland Commission, after studying the Massachusetts ex- 
perience, reported to the State Assembly: 


“Compulsory insurance will bring about an increase in the present motor 
vehicle liability insurance rates in Maryland resulting from the undesir- 
able risks which the insurance companies may be required to accept .. . 

“Financial responsibility laws ... tend to decrease the automobile acci- 
dent toll and promote safety by providing for the revocation of the motor 
vehicle licenses of the reckless and financially irresponsible motorist with- 


out penalizing the motorist who conforms to all safety regulations.” 


Compulsory insurance—not a safety measure 
The Virginia Advisory Legislative Council stated in 1953: 


“Although compulsory insurance is advocated as a safety measure, it 
has not proved to be. Records in Massachusetts, the only compulsory 
insurance state, do not indicate any improvements in safety. The state 
with compulsory insurance has less coverage above the minimum than 
states having a safety responsibility type of law. 


“Actual coverage of residents in Massachusetts is not 100°C because 


of evasion of the law, and the compulsory insurance law does not affect 


the non-resident.” 


**Not in the public interest” 


In 1953, the Wisconsin Legislative Council reported: 

“A compulsory law will increase insurance rates for everyone...” 
“A compulsory law does not provide protection in all instances. . .” 
‘The adoption of a compulsory liability law in view of the many objections, 


is not in the public interest.” 


“Political football” 

In a 1951 report, the New York State Insurance Department said: 
“Tt is incontrovertible that the enactment of compulsory automobile 
insurance in Massachusetts gave birth to a political football. It is also 
incontrovertible that automobile insurance rate-making has been tied 


into political campaigns in that state.” 


The compulsory insurance proposal will not 
cover you against the following kinds of losses: 
1 Uninsured out-of-state drivers causing you loss in New York 
State. 
2 Uninsured drivers causing you loss outside New York. 
3 Stolen car drivers causing you loss anywhere. (Any persons 
driving without permission of the owners.) 


4 Drivers operating illegally without insurance causing you loss 
in New York State. 


VOLUNTARY PLAN BEST 

We now have on the books a Safety Responsibility Law. Mark the word 
“safety”! Under it thousands of unfit drivers have been removed from 
the road. The compulsory insurance bill would repeal the Safety Respon- 
sibility Law. Don’t repeal that law! 

The voluntary plan offered by casualty insurance companies extends 
the Safety Responsibility Law—provides you more protection against un- 
insured motorists and covers the four listed kinds of accident losses not 


covered by the compulsory proposal. 


Why choose the compulsory way when 
the better voluntary way is open? 





For the facts on both plans write for 
your copy of an authoritative booklet to: 


ASSOCIATION OF CASUALTY & SURETY COMPANIES 


60 JOHN STREET, NEW YORK 38, NEW YORK 
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Seeking Better Net Profits... 
Through Better Management 


Our Agency Management Advisory Service 
Department has aided hundreds of our 


agents to get more profit mileage. 


We can help you, too! Test this Service by 
writing today for 3 Tested Short Cuts which 


save Time and Money. Simply write to... 


Agency Management Service Dept. 
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THE The Connecticut Fire Ins. Co. 


: Equitable Fire & Marine Ins. | 
* INSURANCE CO. 
“6, AND AFFILIATES 

hd as , Atlantic Fire Ins. Co. 

52 WOODLAND STREET Great Eastern Fire Ins. Co. 
HARTFORD 15, CONN. 


1854 CENTENNIAL 1954 


Reliance Ins. Co. of Canada 


Minneapolis Fire & Marine ins 
The Central States Fire Ins. Co. 
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Fireman's Fund Revises 
Its A&H Policies 


A complete new program of A. & H. 
insurance, including new policy forms, 
simplified policy writing, applications 
and daily reports, and a complete 36- 
page “Production For Profit” kit to 
aid producers in the sale of A.&H., 
has been brought out by Fireman’s 
Fund group. 

Benefits of the five A.& H. policies 
previously written by Fireman’s Fund 


are now incorporated in only three 
pelicies. The new “Production For 
Profit” sales kit outlines complete 


plans for “package” and “tailormade” 
sales, details of coverage, benefits, ad- 
vertising and direct mail techniques, 
points to use when sales resistance is 
encountered and other facts. The kit 
also contains samples of more than a 
dozen mailing and visual-aid pieces. 

A simplified and more concise ap- 
plication has been designed. The new 
form contains 9 questions instead of 
the previous 14, and 25 rather than 40 
separate parts to be answered. A yes 
and no checkoff eliminates writing in 
complete answers. The policies are on 
a schedule form allowing easier selec- 
tion of coverage, simplified policy lan- 
guage and selection of benefits. 

In the new accident policy, an in- 
sured who suffers the loss of both 
hands, both feet, or the sight of both 
eyes, will receive a sum equal to 208 
times the weekly indemnity rather 
than the previous 200 times, and if the 
insured is alive after 208 weeks, the 
company will continue to pay weekly 
indemnity for life. In the case of other 
dismemberments, the insured will now 
receive a specified amount, and after 
the time such loss represents, if he 
continues to be totally disabled, he will 
receive weekly indemnity so long as 
the total disability exists. 

. . . 

The sickness policy has been revised 
to give broad coverage on a selective 
basis. Non-house confining illness cov- 
erage may be obtained for both em- 
ployed men and women for a period 
of 52 weeks or 104 weeks, as desired. 
There is also a house-confining cov- 
erage for either 52 orl 40 weeks, and 
this benefit has been broadened to 
provide that house confinement shall 
not be terminated because of visits to 
a hospital, doctor or doctor’s office for 
treatment. 

The hospital and surgical expense 
policy has been revised so that one 
policy may be used for either an in- 
dividual or a family. Hospital expense 
for room and board for either accident 
or sickness may be covered from $6 per 
day to $15 per day. The amount is pay- 
able to 10 Qdays. Recurrence provi- 
sion have been eliminated, and each 
confinement for the same condition 
is now considered a separate loss. 

In the revised miscellaneous hospi- 
tal expense coverage, emergency or 
first-aid treatment for injuries is now 
provided. A schedule of surgical bene- 
fits may be selected in amounts rang- 
ing from $200 to $500, and provision 
is now made for operations not shown 
in the schedule. A part of this new 
surgical schedule is that in the event 
of multiple injuries from one accident, 
the surgical fee listed will be 
paid in addition to 50% of the amount 
specified for other operations per- 
the result of the same in- 


largest 


formed as 
jury. 


Sun Names Candler 

Randolph P. Candler has been ap- 
pointed special agent in Virginia, 
Maryland and North Carolina by Sun 
group. He will assist State Agency J. 
McG. Miller. 
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AMERICA’S 
OLDEST 
REINSURANCE 
GROUP 


ESTABLISHED 1900 
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THE 


PRUDENTIAL 


INSURANCE COMPANY 
OF GREAT BRITAIN 


THE 


SKANDIA 


INSURANCE COMPANY 
THE 


HUDSON 


INSURANCE COMPANY 


e 
J. A. MUNRO 
90 JOHN STREET 


NEW YORK 38, NEW YORK 
WHITEHALL 3-9484 
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O’TOOLE ASSOCIATES 

Management Consultants 

To Insurance Companies 
Established 1945 


P. O. Box 101 Queens Village, N. Y. 
Phone — Hollis 4-0942 








The LAWRENCE WILSON COMPANY 
Managing General Agents 
“Unexcelled Insurance Facilities" 
SERVICE TO LOCAL AGENTS 
AND BROKERS EXCLUSIVELY 
First National Bank Building Tulsa 3, Okla. 











CLYDE A. LAWTON, PRESIDENT 


Hluyd's London 
INSURANCE @ REINSURANCE 
SERVICING AGENTS, BROKERS & COMPANIES 


f INVITED 
LOUISVILL KY 
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World’s Only Recorder of its Kind 
WALKIE-RECORDALL 
8-LB SELF-POWERED BATTERY RECORDER 
@ AUTOMATIC UNDETECTED 
RECORDING up to4 hrs 
* PICKS UP WITHIN 
60 FT. RADIUS 
*® VOICE ACTIVAJEO 
“SELF-START-STOP” 





Records naiselessly in or out of closed 
briefcase, containing hidden mike while 
walking, riding, flying. Conferences, lectures, 
dictation, 2-way phone. Permanent, unaiter- 
able, indexed recording at only 3c per hr. 

MILES REPRODUCER CO., INC 
812 Broadway, N.Y. 3, N.Y. 

Dept. NUC 
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FINANCIAL STATEMENT 





DECEMBER 31, 1953 


AMERICAN AUTOMOBILE INSURANCE COMPANY 


ASSETS 
Cash in Banks and Offices........ $ 7,935,381.02 
U. S. Government Securities.. .... 39,350,704.92 


Canadian Government Securities... 1,402,576.87 
State and Municipal Securities.... 8,544,670.44 


Preferred Stocks..............4. 416,000.00 
Common Stocks, except 
SOREN eas a et acdaeues $,018,569.60 


(Valuations on basis prescribed by 
National Association of Insurance 


Commissioners) 
Stocks of Subsidiaries. .......... 18,239,020.90 
PS Sa ae eer ere 256,648.60 
Agents’ Balances (less than 90 

Bo: SE TC = 6,283,772.96 
Accrued Interest and Miscellaneous 

PES co ce Pe ; 250,729.58 

Total Admitted Assets. . . $85,698,074.89 


LIABILITIES 
Reserve for Unearned Premiums... $24.725.937.89 


Reserve for Losses and Loss 


Adjustment Expenses. 260,052.296.55 


Reserve for Taxes............ 3,450,051.67 


DOM NURN Orc cea ly eas 389,490.85 
Total Liabilities, except i 
i) ee ree .$55,617,776.96 
Capital Stock. .$ 2,500,000.00 
Surplus....... 27,580,297.93 
Surplus as regards Policyholders... 30,080,297.93 
Total. .... : : $85,698,074.89 





Securities carried at $3,712,421.75 in the above statement are deposited for purposes required by law. 


ASSOCIATED INDEMNITY CORPORATION 


(WHOLLY OWNED BY AMERICAN AUTOMOBILE INSURANCE COMPANY) 


ASSETS 
Cash in Banks and Offices $ 953,655.02 
U. S. Government Securities. . 11,099,275.60 


State and Municipal Securities. 2,328,079.66 
Preferred Stocks. .......... 1,046,200.00 
Common Stocks............. 3,547,409.00 
(Valuations on basis prescribed by 
National Association of Insurance 
Commissioners) 
ee 296,515.23 
Agents’ Balances (Less than 90 
Co Ae reer 925,342.75 
Accrued Interest and 
Miscellaneous Assets. . . 96,976.46 
Total Admitted Assets... .$20,293,453.72 


LIABILITIES 
Reserve for Unearned Premiums...$ 836,473.46 
Reserve for Losses and Loss 


Adjustment Expenses.......... 8,391,285.00 
Reserve for Taxes... ...cesccccee 821,032.40 


Reserve for Policyholders’ 
Dividends Declared............ 804,949.73 
Reserve for Expenses and Other 


BIMINO ie ai< 6 cwrsizdddeca: 175,159.21 
Total Liabilities, except , 
Capital.......... 0.005. .$11,028,899.80 
Capital Stock . . .$1,000,000.00 
DUN <i ccc 8,264,553.92 
Surplus as regards Policyholders...  9,264,553.92 
i intcisccecaeks $20,293,453.72 


Securities carried at $5,540,137.84 in the above statement are deposited for purposes required by law. 


ASSETS 
Cash in Banks and Offices. . $ 998,895.40 
U. S. Government Securities 13,844,509.74 
Canadian Government Securities. 106,962.48 
State and Municipal Securities . 2,558,937.04 
Preferred Stocks....... eS te 1,395,000.00 
eae 1,196,566.00 


(Valuations on basis prescribed by 
National Association of Insurance 


Commissioners) 
Agents’ Balances (Less than 90 

She) CORR OCCEnC er eere 2,540,096.91 
Accrued Interest and 

Miscellaneous Assets.......... 144,999,48 


Total Admitted Assets. . . $22,785,967.05 


AMERICAN AUTOMOBILE FIRE INSURANCE COMPANY 


(WHOLLY OWNED BY AMERICAN AUTOMOBILE INSURANCE COMPANY) 





LIABILITIES 


Reserve for Unearned Premiums.. .$10,075,677.82 
Reserve for Losses and Loss 


Adjustment Expenses.......... 1,264,175.00 
Reserve for Taxes............... 1,288,702.64 
Reserve for Policyholders’ 

Dividends Declared........... None 
Reserve for Expenses and Other 

RUMI 6 5 ak cease sa eaende 1,182,944.61 

Total Liabilities, except ia 
CMM Ss ceictcdydcudivas: $13,811,500.07 


Capital Stock. . .$1,200,000.00 
Surplus. ....... 7,774,466.98 


Surplus as regards Policyholders... 8,974,466.98 
YC ae alee eeRaeey . -$22,785,907.05 


Securities carried at $571,677.46 in the above statement are deposited for purposes required by law. 


AMERICAN-ASSOCIATED INSURANCE COMPANIES « SAINT LOUIS 2, MISSOURI 











































































LE 





* 





es 





Zi 





She 





14 


HieNATIONAL UNDERWRITER 





March 4, 1954 












Financial 
Statement 


DIRECTORS 


W. T. Grant 
Chrm. of Board, 
Business Men’s 
Assurance Co. 


Moulton Green 
Chrm. Exec. Comm. 
R.B. Jones & Sons Inc. 


Cliff C. Jones 
Chairman of Board 


Cliff C. Jones, Jr. 
Vice-President, 
R.B. Jones & Sons Inc. 


Morton T. Jones 
President 


R. Bryson Jones 
Chrm. Exec. Comm. 


R. Crosby Kemper 
President, City Natl. 
Bank & Trust Co. 


James Ketner 


Chrm. of Board, Plaza 
Bank of Commerce 


Lewis E. Kitch 
Pres., Lewis Kitchen 
Realty Company 

J. S. Lerner 

Pres., J. S. Lerner’s 
Vogue 

W. S. Mann 
V.-Pres., R. B. Jones 
& Sons Inc. 

David Neiswanger 
Pres., NeiswangerCo., 
Inc., Topeka, Kans. 
J. W. Perry 
Treasurer 

Kenneth A. Spencer 
Pres., Spencer 
Chem. Co. 

John W. Starr 
Secretary 

Robert L. Stewart, Jr. 
V.-Pres., R. B. Jones 
& Sons Ine. 


L. E. Wilkins 
Exec. V.-P., Finance 


Kansas City Fire anti Marine Insurance Company 


As of December 31, 1953 and 1952 








ASSETS 
Dec. 31 Percent to Dec. 31 
1953 Total Assets 1952 

Cash on Hand and in Banks $1,017,504.99 10.75% $1,578,752.71 

Investments: 

Bonds: 
.; 3. Soe... ee 1,076,206.95 11.37 1,179,874.87 
Canadian Government (U. S. Dollars) 128,127.48 1.35 128,574.31 
State and Municipal .. 2,550,153.46 26.95 2,294,914.80 
Corporation . 110,316.40 1.17 60,329.96 
Total Bonds ....$3,864,804.29 40.84% $3,663,693.94 
Preferred Stocks... 449,500.00 4.76 501,710.00 
Common Stocks 1,998,517.00 21.12 1,724,925.76 
Total Stocks une ...$2,448,017.00 25.88% $2,226 635.76 
Total Bonds and St0CKS...0.0.ccccw$6,312,821.29 66.72% $5,890,329.70 
Home Office Building (Depreciated Value) 606,306.17 6.41 611,374.80 
Agents’ Balances (less than 90 days due) 1,288,645.50 13.62 1,442,030.12 
Due From Other Insurance Companies 160,569.31 1.70 152,173.62 
Accrued Interest 32,620.77 34 33,646.27 
All Other Assets ; 43,739.15 46 29,691.94 
Total Admitted Assets $9 ,462,207.18 100.00% $9,737,999.16 
LIABILITIES 

Reserve for Reinsurance Balances Payable....$1,178,652.34 $ 529,054.75 
Funds Held Under Reinsurance Treaties 732,507.24 1,411,759.12 
Reserve for Unearned Premiums.. 3,429,172.39 3,924,054.00 
Reserve for Taxes x 361,321.89 315,079.01 
Reserve for Losses in Process of Adjustment 656,186.59 539,695.06 
Reserve for All Other Liabilities... 194,180.06 186,571.26 
Total Liabilities Except Capitol..................$6,552,020.51 $6,906,213.20 
Capital (100,000 shares, par valve $10.00)... 1,000,000.00 1,000,000.00 
Surplus .. 1,910,186.67 1,831,785.96 
Surplus to Policyholders va---$2,910, 186.67 $2,831,785.96 


Total Liabilities, Capital and Surplus........$9,462,207.18 


OFFICERS 


Cliff C. Jones......Chairman of Board 








....President 
Chm. Exec. Com. 


Morton T. Jones 
R. Bryson Jones 


John W. Starr....... Secretary Charlies F. Fisk 

A || ee | ae 

L. E. Wilkins......Exec. V-P.—Finance William E£. Dow... 

Fred H. Calvin Exec. V.P. William E. Gott 
Underwriting 


Vice-President 
Vice-President 


Moulton Green 
0. P. Rush 


J. R. Sydnor 
Hal Kennedy 
Bryson Clarke ........ 
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ami 


Kansas City Fire and Marine % 
Insurance 
301 West Ith Street . Konsas City, Missouri 


$9,737,999.16 


Bonds are carried on an amortized basis; stocks at values pre- 
scribed by the National Association of Insurance 


Commissioners. 


Vice-President 
Ass't Treasurer 
Ass’t Secretary 
Ass't Secretary 


R. Churchman....Depart. Secretary 


Depart. Secretary 
.. Depart. Secretary 





New England Makes 
Field, Loss Changes 


New England Ins. Co.’s casualty and 
bond division has appointed Eugene T. 
Donovan special agent in Hampden 
county, Mass., and in Connecticut, 
where he will assist Agency Superin- 
tendent George T. O’Donnell; Joseph 
J. D’Ascoli of the head office under- 
writing staff to the Syracuse, N. Y., 
service office as a casualty underwrit- 
er to work with Donald A. Eells, and 
William O. Bellows, claims adjuster 
with headquarters in the head office. 


. . e 

Mr. Donovan joined the Springfield 
group in 1949. In 1953 he was gradu- 
ated from the group’s school. Mr. D’- 
Ascoli has had several years experi- 
ence in underwriting workmen’s com- 
pensation and general liability lines. 
Mr. Bellows has been in the claims de- 
partment since last May. 

New England’s loss prevention de- 
partment has added Edwin J. Purvis 
at Pittsburgh and Leon C. Prevatt at 
Providence. Both will do accident pre- 
vention work in the casualty and bond 
division. 

Mr. Purvis was with a shipbuilding 
company in Pittsburgh and has three 
years of safety engineering experience. 
Mr. Prevatt has five years safety en- 
gineering experience. 





Stecher, Sterling Shifted 
by N. Y. Underwriters 


John G. Stecher. special agent in 
eastern Massachusetts and Rhode Is- 
land, has been appointed associate state 
agent for Virginia. He will be suc- 
ceeded by James S. Sterling, Jr. 

After finishing an extensive train- 
ing course in the home office, in 1951 
Mr. Stecher was appointed special 
agent in the eastern department. In 
his new position he will be associated 
with State Agent L. P. Frazer in west- 
ern Virginia, with offices at Roanoke. 

Mr. Sterling has worked in several 
departments at the home office. He 
will have offices with State Agent 
C. F. Campbell at 40 Broad street. 
Boston 


Has Flood Cover Bill 


WASHINGTON—To — support his 
proposal that the government estab- 
lish a system of flood insurance, Rep. 
Bolling of Missouri has inserted in the 
Congressional Record appendix an ar- 
ticle on that subject by W. B. Lang- 


bein, a U. S. geological survey hy- 
draulic engineer, published in Land 
Economics in November, 1953. Mr. 
Bolling said his bill, H. R. 377, though 
requiring certain modifications because 
of events transpiring since its intro- 
duction, represents a serious attempt 
to meet the problem. 

The Langbein article discusses flood 
damages, estimated as $1 billion in 
1951, compared to $731 million fire 
damages that year. It also discusses 
private versus government insurance 
and compares federal crop insurance 
with a flood insurance program. It 
reaches the conclusion that a govern- 
ment experimental program on a smal] 
scale is justified. 


Aetna Casualty Names 
Pearson, MacMeekin 


Robert H. Pearson and Thomas Mac- 
Meekin, Jr., have been named to su- 
pervisory posts in the agency depart- 
ment of Aetna Casualty. Mr. Pearson, 
named supervisor of A&H production, 
joined the group in 1926 and served 
as an underwriter in the A&H depart- 
ment. After air force service he trans- 
ferred to the casualty department and 
as home office representative trav- 
eled throughout the country. Mr. Pear- 
son is a former vice-president of Aetna 
Life Men’s Club. 

e . e 

Mr. MacMeekin, appointed supervi- 
sor of fidelity and surety production. 
has been with Aetna Casualty sinee 
1938. He attended the company’s bond 
school for field men and was special 
agent at Newark and Cleveland. In 
1946 he became superintendent of the 
bond department at Providence and 
later transferred to the home office 
as representative. 


Impoundment Bill in Va. 

A bill has been introduced in the 
Virginia legislature which would give 
the victim of an automobile accident 
a prime lien on the vehicle. An out-of- 
state vehicle that kills or injures a 
person on Virginia highways cannot 
be removed from the state without 
posting a bond equal to the value of 
the vehicle. The lien could be asserted 
by filing a claim with the state motor 
vehicle division. No bond would be 
required under the bill for an out of 
state vehicle with insurance. 


Norfolk & Dedham Mutual Fire has 
moved into a new home office build- 
ing in Dedham, N. H. 








1335 Biscayne Bivd. 


MIAMI 32, 


Phone 82-8228 


UNUSUAL PROBLEM? USUAL ANSWER— 
CALL US 


Kuet HiTKE 6& COMPANY. ING. 


General INSURANCE Agents 


175 W. Jackson Boulevard 


CHICAGO 4, ILL. 
TELEPHONE WAbosh 2-3622 
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Phone ATwood 


1401 Peachtree Street, N.E. 
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808 Reisch Building 
SPRINGFIELD, ILL. 
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Sees Government, 
No-Service Insurers 
as Agency Threats 


The two greatest dangers threaten- 
ing the agency system are government 
encroachment in the business and com- 
panies which fail to provide facilities 
for servicing policyholders, E. Robert 
Graveline, agent for Aetna Casualty at 
Three Rivers, Mass., told graduates of 
the 139th Aetna Casualty 
sales course. 

Local agencies are one of the bul- 
warks of the American free enterprise 
system, he said, and if it is to be kept 
intact, organizations that are strong 
supporters of the agency system must 
be supported. 

Mr. Graveline was chosen to address 
the graduates because of his outstand- 
ing record since being graduated from 
the course several years ago. 

He advised graduates to meet com- 
petition by using the company plan of 
risk and insurance analysis. 


session of 


Ny Ba 


A. C. Wallace of Goshen, 
whose son, Richard. was among the 
graduates, advocated the  establish- 


ment of well-balanced agencies that 
promote less well-known coverages as 
well as writing the more popular forms. 

The class was led by John W. Wilder 
of Cleveland. Others who won blue 
ribbons for high scholastic standing 
were B. P. Maddux of Los Angeles, W. 
Russell Berry of Portland, Ore., and 
Abe Kodish of Akron. Gold ribbon 
awards for outstanding skill in solic- 
iting techniques went to Everett G. 
Steele of Granite City, Ill., Mr. Mad- 
dux and James W. Nugent of Provi- 
dence. 


Hearing on Amending Mich. 
Code Greeted Favorably 


The Michigan senate insurance com- 
mittee held a hearing last week with a 
view toward amending the state Insur- 
ance code. Emphasis was placed on 
modernization of the group law, writ- 
ing into the code most of the provisions 
of the so-caHed “model group act” now 
in force in some 20 states and placing 
the lieensing of life and A&H agents 
under the same written examination 
requirements as now are provided for 
property agents. 

Insurance representation at the hear- 
ing was led by Norman Wade, director 
of the life and fraternal division of 
the department: John Panchuk, chief 
counsel of Federal Life & Casualty of 
Battle Creek, and Norngan Reynolds, 
attorney for company and agents’ or- 
ganizations in the area. 

The only objection to the bill raised 
at the hearing came from a represent- 
ative of Michigan small loan compa- 
nies, who expressed fear that deletion 
of certain provisions in the present 
law by substitution of the model group 
bill would adversely affect his clients 
relative to interest rate charges. Sena- 
tor Leo Roy, who heads the insurance 
committee, introduced the bill and 
most of the discussion was favorable 
to it. 


Mont. Mutual Agents Elect 


Montana Assn. of Mutual Agents has 
elected W. A. Turner, Sidney, presi- 
dent; M. K. Bjorklund, Glasgow, vice- 
president, and Mrs. Lillian Gildroy, 
Roundup, secretary-treasurer. 





Installments for SR in iN ¥e 


An installment plan for paying 
claims arising from auto accidents has 
been passed by the New York senate 
and sent to the house. 

Under the present safety responsi- 
bility law uninsured drivers must post 
a security deposit to cover damage 
claims after an accident. The amend- 
ment would permit the motor vehicle 


XUM 


commissioner to accept, instead of the 
deposit, a written agreement between 
driver and claimant for installment 
payments of the claim. If the driver 
does not make his payments, his li- 
cense and registration will be sus- 
pended. 


G.A.B. Changes in W. Va. 


John A. Shannon has transferred to 
the Charleston, W. Va., branch of Gen- 
eral Adjustment Bureau as assistant 
manager. He will be succeeded as 
branch manager at Parkersburg, W. 
Va., by John H. Crooks. 





PORTRAIT 


OF PROGRESS 


Says Liquidation Order 


Cancels Insurance in Force 


Attorney-general Edmund Brown of 
California has ruled that a liquidation 
order operates to cancel all insurance 
contracts then in force in the company 
involved and that policyholders are 
entitled to the return of the unearned 
portion of the premiums paid. 

Such returned premiums are deduc- 
tible from gross premiums received in 
that particular year in determining the 
amount of premium tax, the attorney- 
general added. 

His ruling came in response to a re- 


quest from California Commissioner 
Maloney. Even though the amount of 
such unearned premiums exceeds the 
gross amount on business written and 
no premium taxes are due, Mr. Brown 
said, the commissioner should report 
to the board of equilization the amount 
of gross premiums and returned pre- 
miums whether or not he follows the 
practice of making himself liquidator. 


Globe & Rutgers Fire, American 
Home Fire and State of Pennsylvania 
have been elected members of Na- 
tional Bureau. This brings member- 


ship to 152 companies. 






On a cool and brilliant November morning in 1825. an elaborate aquatic 
procession completed its journey from Albany to the Sea. a keg of lake 
water was poured into the Atlantic and the cannon at Fort Hamiiton 
announced the official opening of the Erie Canal. first of a long series of 
internal waterway projects destined to bring the production of our 
mid-west to the markets of the world. 

As the nation’s commerce grew and other waterw ays were developed, 
Chubb & Son acquired broad experience and knowledge of insurance 
requirements which enabled it to devise many of the features of 
present-day construction bonds. We are proud of our record of “Sery ing 
the Leaders” in this field of American Industry and Commerce. 


FEDERAL INSURANCE COMPANY 


Into which has been merged, July 1953 


UNITED STATES GUARANTEE COMPANY 


CHUBB & SON 


MANAGERS 


90 John Street, New York 38. N. Y. 





VIGILANT INSURANCE COMPANY + MARINE INSURANCE COMPANY, LTD. - SEA INSURANCE COMPANY, LTD 


THE LONDON ASSURANCE (Marine Dept.) - 


ALLIANCE ASSURANCE COMPANY, LTD. 
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EVERYBODY's got problems—we have / / 
some, maybe you have some. One of i} 
ours is: How can we best help you? 


Well, we have a group of representa- \ 
tives who have spent years learning this 


wT) 
your “neck o’ the woods.” He travels everywhere 






business. You might like to meet the one in 


talks to the agent in little Middletown, agents e. 
in the Big Towns, too. He learns what they've done en 
to improve their advertising, modernize accounting, 
simplity follow-ups, sell those procrastinating prospects. 


This Dubuque F & M man has one purpose: To talk 
over problems and exchange ideas with you. Perhaps 

you can apply some of his findings to your own 
activities. Write us — we'll introduce him to you. 





ce Campany 
Dubugue, Jowa. 
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MULTIPLE LINE FACILITIES 


My JACKSON | 
TW ERANKLIN 


44 BUILDING 








JACKSON BOULEVARD 
AT FRANKLIN STREET 





The Leading 
Building For Leading 


Insurance Firms 


Red i oa 


saph el Mee 
ib x 











ienanted by leading Fire and Casualty Insurance Com- 
panies, the Jackson-Franklin Building offers the ultimate 
in fine executive and general office accommodations, at 
substantial savings in rental. Companies with leases expir- 
ing soon will find it profitable to obtain our plans and 
rental information. 


DESCRIPTIVE BROCHURE AVAILABLE UPON REQUEST 


Owner Management JACKSON-FRANKLIN BUILDING 


309 West Jackson Beulevard . 
Telephone Webster 99-3031 


Chicege 6, IIlinets 


Gov. Lausche Hears 


‘Complaints, Orders 
A&H Probe in Ohio 


A statement issued by Governor 
Lausche of Ohio indicates that some in- 
formation has come to him regarding 
unethical practices in the sale of A&H 
insurance in that state. 

At a meeting with Superintendent 
Robinson and Deputy Superintendent 
Pryatel and Director of Commerce W. 
Harper Annat, the governor advised 
them to take such action as is neces- 
sary to bring to an end any abuses ex- 
isting in the sale of A&H; to ascertain 
the profits made by A&H companies, 

| and draft proposed changes which 
| would place regulation of rates in the 
hands of the superintendent. 

The governor’s directive also re- 
quested an analysis of complaints and 
identification of those companies 
around which the difficulties revolve. 
He would bring to an end high pres- 
sure salesmanship if and where it is 
found, particularly in relation to any 

| alleged misrepresentation, and would 
| make certain that advertising in Ohio 
is not misleading or deceptive in de- 
scribing policy provisions and benefits. 

It was also brought to the governor’s 
| attention, he said, that Ohio citizens 
were being contacted by telephone in 
order of their appearance in telephone 
books and “the use of such methodical 
and organized methods of solicitation 
should be investigated and ended,” he 
declared. “If the present laws are in- 
adequate to achieve that objective, 
then the necessary changes in the laws 
should be procured.” 

“I am informed,” the governor said, 
“that the large majority of companies 
writing health, accident and hospital- 
ization insurance conduct their busi- 
ness in a manner relatively free from 
complaint, but that difficulties arise 
with a few that are avidly intent upon 
getting business through salesmanship 
methods frequently legal, but, never- 
theless, shady. We contemplate main- 
taining the respect of the many honest 
and decent companies and salesmen, 
but we intend to use every power 
vested in the department to curb the 
few indulging in bad practices.” 

The Ohio insurance division recent- 
ly made public the names of half a 
dozen companies against which com- 
plaints have been made. Some in Ohio 
believe that the governor’s directive 
was prompted by a series of articles 
unfavorable to A&H _ published in 
Scripps-Howard newspapers. 

Mr. Robinson declared that the ma- 
jority of complaints received by his 
department are against out of state 
companies heavily advertising A&H. 
He pointed out that Ohio now has one 
of the strictest set of statutes in the na- 
tion, and that whereas the state insur- 
ance department can revoke the li- 
censes of companies operating in Ohio 
if they violate the laws, dissatisfied 
policyholders must proceed against 
outside “bootleg” organizations where 
they are headquartered. 

“Many people,” Mr. Robertson said, 
“are misled into purchasing worthless 
insurance through solicitation by cer- 
tain types of radio broadcasting, the 
mails and newspaper advertising. So 
pronounced has this evil become. . 
that many states, including Ohio, have 
passed legislation making it a heavy 
penalty for a newspaper to receive ad- 
vertising from unlicensed companies.” 

The superintendent also said that 


| 


{ many complaints stem from failure of 


purchasers to understand their policy 
contracts, or to obtain proper state- 
ments from physicians about their j]]- 
nesses. 


Masters, New Zealand, 
Succeeds W. M. Houston 


New Zealand group has appointed 
Richard B. Masters acting manager, 
succeeding the late 
William M. Hous- 
ton, U. S. mana- 
ger. Mr. Masters 
entered the busi- 
ness with Califor- 
nia Insurance Co. 
in 1954 and went 
to Security of 
Connecticut as 
city manager in 
1926. Subsequent- 
ly he became as- 
sistant manager of 
the Pacific depart- 
ment of that company, and in 1952 
went with the New Zealand group as 
assistant U. S. manager. 





R. B. Masters 


New Milestone for State Farm 


State Farm has announced that in 
January it was insuring its three mil- 
lionth automobile. The company now 
figures it insures 6% of all passenger 
cars. In the 41 states where it does 
business, the record is said to be one 
out of every 14 cars. 











Loss requires 
proof of current 
actual cash values 
+. ave YOUr 
clients prepared ? 


@ Reliance on book values 
for insurance is misleading 
and dangerous. Actual 
cash values established 
by Continuous American 
Appraisal Service furnish 
the proper basis for cover- 
age, re-rating, and proof 
of loss. 


The insured will appreci- 
ate such counsel from you. 


The AMERICAN 
APPRAISAL 


Company 


Over Fifty Years of Service 
OFFICES IN PRINCIPAL CITIES 





























THE OLDEST INSURANCE 
COMPANY IN THE WORLD 





55 FIFTH AVE., NEW YORK 
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Unskilled Estimates 
of Fire Loss Scored 


by C. W. Pardue 


Fire officials were urged against 
making off-hand estimates as_ to 
amounts of damage following a fire or 
commenting about insurance cover- 
ages which may be involved, at the an- 
nual fire department instructors’ con- 
ference at Memphis. 

The speaker was Charles W. Par- 
due, manager at Carbondale, IIl., for 
Western Adjustment, who added, “Too 
often statements are made by fire de- 
partment members concerning cover- 
age of insurance policies when they are 
actually unfamiliar with the specific 
contract involved. The insured is led to 
believe coverage might exist when ac- 
tually it doesn’t, and not having ex- 
amined the policy, the fire department 
official is in no position to discuss the 
matter. 

“Thus the insured is led to believe 
he can recover, in many instances 
when coverage does not exist.” Often 
this impetuous action on the part of a 
fire department official prompts a 
change in attitude on the part of the 
insured towards his local agent, in- 
surance company and the loss adjuster, 
Mr. Pardue added. 

The insured is the only person in a 
position to make “off-the-cuff” esti- 
mates of damage because only he has 
the knowledge of the costs of the 
building or its contents, the speaker 
said. The loss adjuster then ascertains, 
after careful investigation, the validity 
of the insured’s amount of claim. 

Another speaker, Henry A. Ritgerod, 
assistant general agent at Little Rock, 
scored lack of proper understanding 
which, he said, has produced a number 
of popular misconceptions among non- 
industry people such as “insurance is 
gambling and is a racket” and “all 
premiums not used to pay losses con- 
stitute insurance company profits.” He 
also said people often do not under- 
stand the principle of indemnity and 
why “depreciation” is a factor in loss 
adjustments. 

Fire insurance rating bureaus, he 
said, through their systems of schedule 
rating, by which they measure the rel- 
ative fire hazards of individual struc- 
tures, literally produce “rates for pre- 
vention” and have been responsible for 
an increasing amount of higher re- 
sistive construction, improvement in 
municipal fire protection, develop- 
ment of public fire prevention activi- 
ties and encouragement of firemen’s 
training programs. 

These established rates, he said, by 
law are required to be adequate and 
not unfairly discriminatory. A _ half 
century or more ago, in an era of com- 
petitive rate making for establishment 
of actuarial bureaus in many states, 
these rating principles often were ig- 
nored to the detriment of both policy- 
holders and companies. 

Members of the fire service also 
are guilty of holding some misconcep- 
tions, Mr. Ritgerod said. Some do not 
fully understand the underlying prin- 
ciples of fire insurance as a business 
or its rate making procedures, and ig- 
nore the work of its service agencies, 
such as local associations and bureaus 
and the National Board, in fire loss 
control work. 

A conference panel discussing the 
August, 1953, General Motors fire at 
Livonia, Mich., cautioned that build- 
ings of such tremendous area should 


have divisions, walls and fire stops, 
and a thoroughly trained, organized 
plant fire department with proper 
alarm service. The panel member who 
made these recommendations was 
Chief Calvin Roberts of Livonia fire 
department, who declared that such a 
building should not be satisfied with 
“an alarm system to alert a top su- 
pervisor to see if a fire department is 
necessary. 

Mr. Roberts also recommended that 
plants of this nature be completely 
sprinklered. “It is our belief,” he said, 
“that the cooling effect from sprinklers 


would have been sufficient to prevent 
any roof collapse, and the fire could 
have been put out with chemical ex- 
tinguishers or hose streams with little 
damage.” 

Moderator of the panel was Prof. J. 
J. Ahern, Illinois Institute of Tech- 
nology, and the other participant, be- 
sides Mr. Roberts, was R. J. McAllister, 
chief of the Plymouth, Mich., fire de- 
partment, which also fought the Li- 
vonia fire. 

Another panel discussed the import- 
ance of advance planning and organi- 
zation to distribute fire and rescue 


equipment quickly and_ efficiently 
when a tornado threatens. Leader was 
Dale K. Auck, director for the fire 
prevention division of Federation of 
Mutual Insurance Companies. 

There is a surprising lack of fires in 
tornado areas, it was pointed out by 
the panel, because power failures re- 
move electricity as an ignition source 
and high winds and rain often snuff 
out flames. But these power failures 
also stop waterworks pumps, and 
broken water service to homes and 
broken mains cause their own peculiar 
damage. 


“Unforeseen events... need not change and shape the course of man’s affairs”’ 
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Official U.S. Navy Photograph 


No place for an Amateur 


Not when lives are at stake. It takes an expert...on deck with the right advice, 
at the right time. Another kind of expert is needed to give you right advice 


at the right time on your insurance needs. 


Your Maryland agent is such an expert. He knows how unforeseen events can 


cause financial ruin to your home or business. Also, he knows how to protect you 
with adequate insurance, before you have a loss. Why not check with him today? 


Remember: Because your Maryland agent knows his business, 


it’s good business for you to know him. 


MARYLAND CASUALTY COMPANY 


Baltimore 3, Maryland 


There are many forms of Maryland protection for business, industry and the home. Casualty Insurance, Fidelity and Surety 
Bonds, and Fire and Marine Insurance are available through 10,000 agents and brokers. 





Another striking advertisement to help build more business for the local agent or broker 
by dramatizing the importance of his knowledge and judgment. 
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Revised WC Policy 
Completes Coverage, 
Alger Tells Buyers 


Supplemental coverages to the stand- 
ard workmen’s compensation and em- 
ployers’ liability policy were discussed 
by Raymond V. Alger, assistant secre- 
tary of the compensation and liability 
department of Travelers, at the Feb- 
ruary meeting of New York chapter of 
Insurance Buyers Assn. 

He also briefly outlined the new re- 
vised policy which the business hopes 
to introduce soon. Some of the aims in 
this new policy are standardization, 
broadening the base of coverage, eli- 
mination of acceptances and the filing 
of them, elimination of endorsements 
and greater uniformity in the indica- 
tion of limits under item 1-b. 

The new policy has been approved 
in all but four states in which private 
insurers can write compensations and 
Mr. Alger said it is hoped the new pol- 
icy can be introduced on a country- 
wide basis in a few months. 

om . e 

He noted that when the standard 
policy was drafted it was considered 
to protect the employer from all claims 
that could be made against him by his 
employes under the compensation act 
or at law, but developments through 
the years have changed the situation 
so additional endorsements are neces- 
sary to cover the employer’s obliga- 
tion and to assist in maintaining good 
relations with his employes. 

Item 1-b of the standard policy 
serves to protect the employer against 
unknown developments with respect 
to traumatic injuries to his employes 
not specified by the compensation act, 
such as liability cover, the loss of con- 
sortium in traumatic injuries and also 
the loss of hearing. 

He also outlined present endorse- 
ments of occupational disease, non-oc- 
cupational disease, extra-legal medical 
coverage, all states coverage, offshore 
coverage and voluntary compensation. 


R. I. Mutual Makes 1953 


Best Year in History 


Rhode Island Mutual had the best 
year in its history in 1953 with assets 
rising to $736,595, a 26% gain, and 
surplus going up 11% to $227,065. 

A large part of the company’s im- 
provement is attributed to Rhode Is- 
land’s vehicle safety responsibility law 
which took effect the first of the year. 
The company insures more than 10,000 
Rhode Island automobiles. 

Primarily responsible for the re- 
sults were a reduction in the incurred 
loss ratio of about 4%, reflecting 
tightened underwriting practices, and 
of nearly 5% in the expense ratio, re- 
sulting from improved office proced- 
ure. 


R. C. Ratcliffe Retires 


NEW YORK—R. C. Ratcliffe, exec- 
utive assistant Royal-Liverpool group, 
has retired after 40 years of service. 
He joined the group through Newark 
Fire becoming its treasurer in 1924. 
In 1924 he transferred to New York 
City. He was in charge of coordination 
of fire companies in 1939 and was 
named director of personnel in 1945 
and assistant office manager in 1946. 
He was honored at a luncheon last 
November marking his 40th anniver- 
sary. 


Nat'l Files with SEC 


National Union Fire has filed a reg- 
istration statement with the SEC cov- 
ering a proposed offering to stockhold- 
ers of 200,000 shares of stock at $30 
per share on a one for two basis. The 
offering is expected to commence 














March 19 and expire on April 19 anq 
will be underwritten by a group 
headed by First Boston Corp. The 
company will add the proceeds to its 
general funds. 


Production Unit 


for the Boston 


Boston and Old Colony have estab- 
lished an agency and production de- 
partment to supervise production of al] 
classes of business. W. E. Stansbury, 
vice-president, will direct the function, 
assisted by H. Beach Ward, assistant 
secretary, William F. Bissett and James 
L. Brown, Jr., regional managers op- 
erating from the home office, and W., 
Richard Webster, regional manager 
operating from Albany. 

The department also will be staffed 
by present members of the agency 
licensing department, brokerage and 
countersignature department and the 
advertising department. 

Mr. Stansbury relinquishes super- 
vision of casualty but will continue 
temporarily to supervise fidelity and 
surety and A&H. Eliot B. Ware, Jr., re- 
cently elected an assistant secretary, 
will supervise casualty underwriting. 
He has assisted Mr. Stansbury since 
the casualty division was formed. 





Donald D. Tobias has acquired the insurance 
department of Peet Bros., Inc., Beloit, Wis., 
insurance and real estate agency, and is open- 
ing an agency in Beloit, handling life and 
fire and casualty lines. 


<< 


SINCE 1797 











LIFE AND A. H. SALES EXECUTIVE 
Mid-West. To age 40. This is not a direct 
writing co. This man would direct the activities 
of agents and producers. Salary in five figures 
for proper party. 

OTHER POSITIONS in agency and sales promo- 
tion also available in same company under 
expansion program. 
FIRE INS. EXECUTIVE to create and operate 
Fire Dept. of stock cas. co. This will involve 
drafting policies, filing with state authorities, 
subscribing to bureaus, arranging re-insurance 
& staffing to begin writing |-1-55. A wonderful 
opportunity with salary open for right person. 
Call or write 
ED BOYDEN 
CADILLAC EMPLOYMENT AGENCY 
220 So. State St. hicago, Ill. 
WA 2-4800 














INSURANCE COMPANIES 
Bought and Sold 


Contact us regarding either the purchase or sale 
for CASH of 100% or controlling interest in life 


companies or other insurance lines. 


Ldential 
is J 


All 
ROSS J. REAM M. M. WALKER 


BRINSOR ASSOCIATES 
1102 Waldheim Bldg. * Vi. 4466 * Kansas City, Mo 














Reinsurance Fire & 


E. C., Excess or Contributing 
WE CAN MAKE MUTUAL OR STOCK 
COMPANIES A GOOD DEAL. 
GEORGE R. HESS AND CO. 

166 W. JACKSON BLVD. CHICAGO 4, ILL. 
WE 9-3448 
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Tidelands Oil—Big Values, Unknown Risk 
—A Challenge in Specialty Insurance 


By MARY SCHIFLETT 


Insurance companies have upon many occasions offered coverage on risks 
that were almost destined to cost them money with the feeling that, eventually, 
the men in that particular endeavor would learn to curb enough of the handi- 
caps to make it a profitable venture for everyone. This was true in early auto- 
mobile insurance, crop-hail insurance, and aviation insurance—which later in 
1928, for example showed an 800% loss ratio. 

The problem baby in insurance today is tidelands insurance. It hasn’t been 
around really long enough for anyone to be able to make many very positive, or 
very negative, sounds about it. About all anyone will concede is that, if handled 
right, it, too, will probably be a standard form before many years more go by. 
Right now, some of the major insurance companies won’t handle it; some want 
it; some have long policies with yards of exclusions their lawyers have advised 
them to print in black-and-white, and some have very short forms that resem- 





The National Underwriter corres- 
pondent at Houston prepared the ac- 
companying article on tidelands in- 
surance at the request of the editors 
after it had been suggested this was a 
coverage of some importance, even 
though its application is confined to a 
few states. 

Several insurance men in Houston 
who have gained familiarity with in- 
surance on off-shore oil drilling op- 
eratons were interviewed in the pre- 
paration of this article, as were officals 
of two or three of the oil companies 
which have become prominent in this 
activity. 

Tidelands is a specialty form of in- 
surance, and one that by its nature will 
be written through only a few agencies 
that are able to develop a special talent 
and background. However, it presents 
a considerable exposure and it is a 
business of high limits. Fire insurance 
companies may find this line in the 
next few years to be one of the sizable 
factors in the marine department ac- 
counts. 

The U.S. Supreme Court is now re- 
viewing briefs presented before Feb. 1 
by the states of Alabama and Rhode 
Island, which are suing the states of 
Texas, Louisiana, California and Flori- 
da for an estmated $62 million in oil 
royalties that has been accumulated 
from off-shore oil operations during 
the time when the federal government 
seized the offshore rights from the 
Gulf coast states. The court’s decision 
as to whether there is a case against 
these states will be forthcoming pro- 
bably in the next few weeks. Should 
President Eisenhower be supported in 
his stand that the submerged land be- 
lengs to the states, off-shore oil activi- 
ty will certainly pick up, for then the 
oil companies will know with whom 


they should deal for leases. If the court . 


admits the suits of Alabama and Rhode 
Island, the activity may not eome up 
te its otherwise expected level, but 
there is no deubt that eperstions that 
have been geing en even duriag the 
court fight and the controversy in Con- 
tress will centinue to inerease. 


ble nearly gentlemen’s agreements. 
Still other tidelands coverages goes di- 
rect to Lloyd’s, London. And some of 
the “majors” in the oil industry don’t 
want to be bothered with all this in- 
decision and groping in insurance; they 
self-insure. 
. e J 

In Houston, some of the state domi- 
ciled companies and several of the 
larger general agencies are excited 
about tidelands coverage, however. 
And, oftentimes, depending on the 
general agency’s own risk-loss ratio 
with its companies, these general agen- 
cies themselves tell different stories 
about tidelands insurance. 

To give a bit of background of ex- 
actly what has been going on in the 
tidelands, this was the picture at the 
time Secretary of the Interior Douglas 
McKay made his tour this past fall, 


shortly after Congress voted the sub- 
merged land back to the ownership of 
the states: Secretary McKay came to 
Texas where were held the first sales 
of off-shore leases since 1947. High 
bidder was Stanolind Oil & Gas Co. 
which bid $329,300 for four leases, 
three miles off shore. Other bids ran 
high, but some—for submerged land in 
which no exploration as yet has dis- 
closed any hint of oil—leased for as 
little as $6 an acre. 


Then in December, Texas leased 
more than 500,000 additional acres. All 
of this shows the activity to expect, 
just from the one state of Texas. 


Next, take Louisiana. In spite of the 
fact that during the national contro- 
versy Texas came up for mention more 
often, actually so far most of the drill- 
ing has been off the coast of the Peli- 
can state. There 244 wells drilled off 
Louisiana up until September 1, 1953, 
and 16 off Texas. 

Now that such activity is underway, 
Georgia—which knows really of no oil 
off her shore—has posted a $100,000 
prize for the first tideland oil well dis- 
covered off its coast. And in Mary- 
land, there is talk of drilling deeper 
in the state’s ocean front than was 
drilled about a decade ago on three 
test wells. There is some drilling off 
the coasts of Florida and California, 
also. 

And all these figures, from govern- 
ment reports, are increased sharply 
after the September 1, 1953, dateline, 
for Congress passed the law return- 
ing the land to the states and gave 


impetus to some companies which had 
been delaying drilling, pending the de- 
cision. 

Economics—the high cost of drilling 
in water on the ocean floor—also is a 
stumbling block to companies which 
might otherwise want to drill for oil 
offshore. The cost is so high because 
of drilling equipment and barges which 
are extremely expensive. Several oil 
company engineers have estimated 
that the cost of finding and drilling 
for oil in the tidelands will cost any- 
where between 3 and 10 times the 
amount similar operations would cost 
on land. That is one factor to consider, 
insurance-wise, for it means that few 
people drilling are “wildcatters” or 
“independents”. Most of the people are 
actually huge corporations which not 
only can afford any loss they might 
incur, but may actually be in the 
tidelands as “loss” proposition, tax- 
wise. 


Until recently, there was only one 
wildcatter in the tidelands with any 
sizable operation. In the main, the 
offshore operations have been left to 
those who can ante-up $1 million or 
more for a drilling platform, and 
spend up to $144 million per tidelands 
well. 

The names of those in the tidelands 
today include California Co., Shell, Ci- 
ties Service, Phillips Petroleum, Sun 
Oil, Humble, Stanolind, Pure Oil, Ohio 
Oil, Kerr-McGee, Magnolia, Continen- 
tal, Superior, Tidewater, and a few 
others. 

These companies can afford the 

(CONTINUED ON PAGE 28) 
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tesy of Shell Oil. 
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One of the new “T”-shaped production platforms in the Gulf of Mexico, off the coast of Louisiana. Photograph cour- 
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Insurer Gets Preferred Claim 
on Employe Group Payment 
to Bankrupt Employes 


(CONTINUED FROM PAGE 10) 
the disposition of this portion of their 
wages to make an assignment which 
would carry with it wage-claim prior- 
ity. No authority is tendered in support 
of this theory. In my opinion, it cannot 
legally be sustained. 

“By entering into the voluntary plan 
of disability insurance, the bankrupt’s 
employes made an enforceable assign- 
ment of a portion of their wages to 
the claimant. This is so regardless of 
what disposition of this portion of 


their wages might have been required 
by California law had they not made 
the assignment. That which they as- 
signed was a portion of their wages 
even though California law may have 
limited the purposes for which such 
portions might be used. The debt of 
the bankrupt was incurred for services 
which they rendered, not for insurance 
benefits. As the Supreme Court pointed 
out in Shropshire, Woodliff & Co. vs. 
Bush [204 U. S. 186 (1907) ], the char- 
acter of debts which have priority 
under the bankruptcy act is fixed when 
they are incurred. 


“Moreover, the trustee incorrectly 
assumed that had the bankrupt’s em- 
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ployes not consented to the deductions 
under the voluntary plan, they would 
necessarily have been required by the 
California unemployment insurance act 
to have contributed a like amount of 
their wages to the state unemployment 
compensation disability fund. Section 
456 of the California unemployment 
insurance act provides that an employ- 
er may, but need not, assume all or 
part of the cost of a voluntary plan. 
Had the bankrupt’s employes been 
unwilling to consent to the wage de- 
ductions, he might have agreed to as- 
sume the cost of the voluntary plan. 
Had he done so, his employes would 
have had complete freedom of disposi- 
tion of the portion of their wages 
which they assigned to claimant. 

“The referee was in error in sustain- 
ing the trustee’s objection to the al- 
lowance of claimant’s priority claim, 
and his order is reversed.” 





Agency Cost Surveyed 
by ‘Hartford Agent’ 


A survey to determine the worth of 
office equipment in the problem of re- 
ducing the cost of business production 
for the local agent is being made by 
The Hartord Agent. A questionnaire is 
going out to agents asking the premium 
volume of the agency, number of active 
accounts, number of personnel and 
data on office equipment, furniture 
and fixtures, accounting system and 
floor space in the agency. 

The information will be developed 
into a series of articles to inform 
agents of savings or waste caused by 
the use of various office machines and 
equipment. 


Pearl Changes in 
W. Va., N.C. and Va. 


Pearl-American group has changed 
field supervision in North Carolina and 
West Virginia. 

E. R. Lightfoot, who has been special 
agent in West Virginia, has been trans- 
ferred to Greensboro, N. C., as state 
agent for that state. State agent R. L. 
Cochran, who heretofore has been in 
charge of both Virginia and North 
Carolina, will confine his work to Vir- 
ginia. 

William H. Farne has been made 
special agent in West Virginia with 
headquarters at Charleston to succeed 
Mr. Lightfoot in that state. He is a 
former local agent and more recently 
was a special agent in southern West 
Virginia for Scottish Union & National. 





Toledo Council to Give 
Student Driving Award 


An award to encourage safe driving 
by high school students has been in- 
augurated in Toledo by Toledo Casu- 
alty Insurance Claim Managers Coun- 
cil. The $100 will go to the high school 
in which the students compile the best 
safe driving record for the year. The 
award will be made next January. 

The winning school will be deter- 
mined by computing an average from 
juvenile court records. The award will 
be limited to high schools in Toledo 
only, until the plan gets underway. 

The council has elected Thomas M. 
Shea of Michigan Mutual president, 
Jack DeArment of Royal Indemnity 
vice-president, and Robert N. Opp of 
Liberty Mutual secretary. 





Hudson County I-Day Held 


Hudson County (N.J.) Assn. of In- 
surance Agents had its I-Day in Jer- 
sey City. An educational program was 
held. 


SASKATCHEWAN 


Gov't Auto Fund Tries 
to Get out of Hole by 
Selling Less for More 


In announcing Saskatchewan gov- 
ernment compulsory automobile rates 
for 1954, Provincial Treasurer Fines 
said the government had hoped last 
year’s increases would yield sufficient 
extra revenue to reduce the $1,600,000 
deficit the government fund had as of 
last April 1. But the 10% increase in 
accidents in 1953 coupled with rising 
costs of repairs resulted in an increase 
of $1 million in claims, bringing the 
1953 total to approximately $5 million. 

Mr. Fines said the plan “about paid 
its way in 1953.” He estimated the 
1954 increases would bring in an ad- 
ditional $2 million in revenue. 

The increases range up to 50%, de- 
pending on age of car, and average 
about 25%. With the increase in rates 
the deductible is doubled to $200 on 
property damage liability and physical 
damage. The increases come on top of 
1953 increases that ranged up to 100%. 

Premiums on new passenger cars, 
with 1953 and 1952 rates in parenthe- 
sis, are: models 1932 and older $6 ($5 
and $4.50); 1933, $6 ($8 and $6); 1937 
to 1945, $15 ($12 and $8); 1946 to 
1948, $20 ($16 and $10) 1949 to 1952, 
$25 ($20 and $10); and 1953 to 1954, 
$30 ($20). 

The passenger car package policy 
premium for other than compulsory 
will remain at $25, Mr. Fines an- 
nounced, but instead of filling in the 
deductible gap in compulsory cover- 
age from $25 to $100, it will cover 
from $50 to $200 under the new ar- 
rangement. 





Increased compulsory premium rates 
bring the combined cost of government 
insurance to about the same level as 
private companies charge for standard 
coverage with everything the govern- 
ment offers except the accident com- 
pensation feature with its schedule of 
benefits payable to all injured persons 
regardless of fault. 

The compulsory rate on a 1954 Ford 
will be $30. The package policy will 
cost $25, and $2 of the $3 driver’s li- 
censes fee is earmarked for insurance. 
These charges for one licensed driver 
total $57. 

Mr. Fines declared that accident re- 
peaters and those with poor driving 
records will be penalized under both 
the compulsory and the package policy 
insurance. As in the past, compulsory 
insurance penalties will be imposed 
through surcharges for driver’s licen- 
ses. These will be increased to range 
from $10 to $50 and up, he said. 

Surcharges already have been made 
on package policy coverage on fleets 
of vehicles, Mr. Fines said. These now 
will be assessed against individuals 
with poor records. The $25 package 
policy on passenger cars will be a ba- 
sic premium. Those who have been 
surcharged or involved in an accident 
in the last three years will have to pay 
a higher rate. 

“Some people will be refused pack- 
age policies altogether,” Mr. Fines 
declared. “This is to protect the good 
driver from having to pay excessive 
premiums.” 

Changes in farm truck compulsory 
insurance rates are not as drastic. Mr. 
Fines said that this was because the 
accident experience in this class of 
business had been better. 
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your corridor to more commissions 


The Insurance Company of Texas continues to help its agents step 
up their commissions. The addition of Accident & Health and 


Bond Departments is another long stride toward complete 





facilities and greater service for ICT agents. Get in 
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Dept. 10, ICT Group ae 
500 S. Ervay, Dallas, Texas 
The Insurance Company of Texas- 


HOME OFFICE: DALLAS, TEXAS 
BENJACK CAGE, PRESIDENT 


SACK CAGE & COMPANY + Managers 


























Payroll & Other Casualty 
Audits & Inspections. 

Audits of Burglary & Bond 
losses. 

Audits for reinsurance com- 
panies of payrolls, claims, 
etc. 


Inland Marine Audits & 
Inspections. 

Audits of Cargo Motor Lines 
to determine financial 
responsibility and outstand- 
ing claims. 


ATWELL, VOGEL & STERLING, INC. 


Harwood Bldg., Scarsdale, N. Y. 
60 John Street, New York — WHitehall 4-8871 


A-1815 Insurance Exchange, Chicago 
Kirby Bldg., Dallas Standard Bldg., Atlanta 
369 Pine St., San Francisco 
25 other offices, providing nationwide service in U. S. A. 
as well as service in Canada and Puerto Rico 








(CONTINUED FROM PRECEDING PAGE) 


Premiums Losses 
Earned Incurred 


3 
$13,464,- 
$1,411,743; un- 
capital, $1,000,000; 
$229,229. 

629,431 
399,589 


$ 

Central National of Omaha—Assets, 
955, decr., $108,203; loss res., 
earned prem., $9,236,786; 
surplus, $1,830,640, decr., 
Accident & health ............ 
Auto liability ......... ‘ 
Auto PDL ........... 
Auto phys. dam. 
Class 








5,514,812 


Central Surety—Assets, $20,024,272, incr., 
$184,139; loss res., $6,296,815; unearned prem., 
$6,017,886; capital, $2,000,000; surplus, $5,963,- 
452, incr., $172,710 

























Fire 230,411 128,705 
Extended coverage ............ 89,082 48,972 
Torn., wind (ex. crops) .... 4,973 241 
Sprinkler and water dam. 246 83 
Expl., riot, civil comm. .... 54 ‘ pl 
ES See 47 
Inland marine . 17,641 8,374 
Multiple peril 137 
Accident. ............ 8,747 2,514 
Group A. & H. .... 4, 4,138 
Workmen’s comp. 2,322,401 1,323,135 
Liability (not auto) 1,022,421 306,564 
Auto liability ............. 3,025,904 1,558,348 
Pato PEDL  scccososess 1,642,487 816,630 
Auto phys. dam. 1,457,759 555,814 
P.D. (not auto) . 253, 105,809 
RENEE vasiasserstcnnctivspsierone 191,939 89,075 
Surety 128,396 335,535 
Class 181,797 75,909 
co il GUID © escciciiesiietinim 238,649 66,254 
Credit | a 
Total 11,701,773 5,455,847 
Cimarron Casualty—Assets, $862,103, incr., 
$33,298; loss res., $324,795; unearned prem., 
$162,158; capital, $250,000; surplus, $334,528, 
decr., $29,909. 
Liability (not auto) ............ 2,688 123 
Auto liability ......... 154,744 94,456 
Auto PDL ........ 123,950 16,437 
Auto phys. dam. 290,171 148,426 
23,790 15,952 


Medical pay. 
Total 


Craftsman—Assets, $1,849,899, incr., $270,161; 


loss res., $552,145; unearned prem., $359,729; 

capital, $100,000; surplus, $607,947, incr., $96,- 

091. 

Accident and Health ........ 5,095,067 2,620,122 

Group. A. Ge Tha. cccrcccccce . 109,638 63,277 

Non-can. A. & H. » 86,085 10,126 
eee 5,290,790 2,693,525 





Detroit F. & M.—Assets, $10,634,320, incr., 

























$134,062; loss res., $726,326; unearned prem., 
$3,856,595; capital, $1,000,000; surplus, $5,751,- 
277, incr., $47,545. 
Fire 2,029,900 968,018 
Extended coverage .............. 435,659 275,928 
Torn., wind (ex. crops) .... 29,655 14,672 
Sprinkler and water dam, 11,693 2,029 
Expl., riot, civil comm. .... 1,855 —57 
EE 9,451 8 
Crop-Hail .......... 199,184 124,817 
Inland marine ... 255,215 110,233 
Multiple line N.O.C. 2,092 108 
Aircraft phys. dam. 9,418 6,631 
Accident .... 1,707 607 
BAORIEER  cescocccssee 180 77 
Group A. & H. 108 
Workmen’s comp. .. 36,127 20,071 
Liability (not auto) | 294 
Auto liability ....... 108,834 
Auto PDL ............. 56,608 
Auto phys. dam. 299,320 
P.D. (not auto) . 2,221 
Fidelity . 1,052 
a 1,488 
Class 1,114 
SOUSA, GBEE  ccccccccsssssesssses 2,021 
Boiler, machinery . Se 
NILE - ssdinihiasshehintiaanisiensii 2,005,022 
Employers Casualty, Tex.—Assets, $20,226,- 
900, incr., $2,379,270; loss res., $4,472,301; un- 
earned prem., $7,587,757; capital, $1,000,000; 
surplus, $5,313,371, incr., $435,711. 
Fire 54,080 179,377 
Extended coverage ............. 312,036 74,446 
Torn., wind (ex. crops) .... 671 * 95 
Expl., riot, civil comm. .... 3,244 7,773 
Ee rn 











Inland Marine 2.........cseseseseee 
Personal prop. floater ....... 
Workmen's comp. ...... 
Liability (not auto) 
Auto liability ......... 
Auto PDL ........... 
Auto phys. dam. 
P.D. (not auto) .... 
Class 











































Burglary, theft 
Miscellaneous bo 
Hospitalization ....... 
Title and guaranty . 5 
- Fe ere 104,058 77,812 
Total 15,039,403 6,496,303 
Employers’ Fire—Assets, $23,780,946, incr,, 
$1,641,493; loss res., $1,9376,949, unearned prem., 
$11,948, 405; capital, \ ae 000, surplus, $,- 
166,343, incr., $516,62 
Fire 4,261,623 1,756,532 
Extended coverage ......... 1,241,104 750,598 
Torn., wind (ex. crops) .... 29,519 9,621 
Sprinkler and water dam. 13, 2,047 
Expl., riot, civil comm. .... —l 251 
TERE TRGIRIED ccccnccccsesccscssoscaccesesee 574 
Ocean marine 3,967 
Inland marine —_ 947,094 
Aircraft & vehicle PD . 1,515 28 
Aircraft phys. dam. . 41,715 29,578 
NUE. <casuhaciatisdedsesvaciougiecaene 10,125 8,020 
Health 2,718 1,227 
Workmen’s COMP. eres 16,530 16,170 
Liability (not auto) 19,503 23,763 
Auto liability 48,807 24,417 
Auto PDL ... 29,588 17,715 
Auto phys. dam. 5,052,515 1,889,932 
P.D. (not auto) 6,223 5,625 
Fidelity 48,946 6,278 
RINNITE. - - ictcin ac haudesscseibeetsteneidunsinen 38,713 976 
Class 5,200 3,479 
TUT, TUBES. cccrecercesccessisee 36,100 16,728 
Boiler, machinery .... a = ei 
Multiple line NOC 9,817 1,251 
Total 12,914,569 5,515,871 
Employers Mutual Fire—Assets, $8,591,997, 
incr., $1,003,580; loss res., $449,321; unearned 
prem., $3,514,160; surplus, $4,221,212, incr., 
$736,185. 
Fire Lee 274,191 
Extended coverage ..... 392,285 164,562 
Torn., wind (ex. crops) .... 1,182 371 
Sprinkler and water dam. 2,506 687 
Expl., riot, civil comm. .. 153 39 
Earthquake seoneaiaiine 
Inland Marine ... 292,681 110,000 
Aircraft phys. dam. 7 840 
Auto phys. dam, . . 2,805,403 1,124,237 
Excess of Loss . —4,2 39,964 
UNL. scasisdststssaseeternsatasenichiis i 694,560 1,714,891 


Employers Mutual Liability—Assets, $143,- 
758,928, incr., $20,631,756; loss res., $78,645,018; 
unearned prem., $23,827,501; surplus, $25,573, 555, 
incr., $2,561,239. 













Fire 22,273 15,258 
Extended coverage ............ 9,958 7,776 
Torn., wind (ex. crops) .... 40 27 
Sprinkler and water dam. 65 43 
Expl., riot, civil comm. .... 25 ll 
Earthquake —49 —10 
Ocean marine . . ee 
Inland marine ... . 1,324 4 
Group A. & H. ..... . 5,345,172 4,187,704 
Workmen’s comp. .. 58,291,637 35,624,696 
Liability (not auto) . 1,734,486 4,725,641 
Auto liability ..... . 6,599,407 4,390,950 
Auto PDL ........ . 3,448,329 1,787,645 
Auto phys. dam. — 

P.D. (not auto) . ~e 1 
FPAGCTCY — accccccccorcessecescecesoccsscosecce 

Class 





Burglary, theft . 
Excess of Loss . 
Weta — ncccorercesoecerceosesnvosesessseeed 
Eureka-Security F. & M.—Assets, $16,633,610, 
incr., $1,203,562 loss res., $1,295 393; unearned 












prem., $9,454,645; capital, $1,000,000; surplus, 
$5,277,368, incr., $157,457. 

Fire 4,797,956 2,060,359 
Extended coverage on... 1,335,916 957,605 
Torn., wind (ex. crops) .... 16,276 

Sprinkler and water dam. 14,605 1,812 
Expl., riot, civil comm. .... 2,638 193 
Earthquake ‘ 37,478 2,826 
Crop-Hail ....... . —1,130 
TRING TARTIIC cccesinwicninn 541,805 275,963 
NOC 31,392 12,542 








Best Results 
Lloyd's » ae aN 


LOUISVILLE 
765 Starks Building 





NEW YORK 
169 William St. 


NEED HELP? We suggest using our facilities in the LONDON MARKET 


For HIGH LIABILITY LIMITS—The COMBINED SINGLE LIMIT COVER 
For FIRE CAPACITY PROBLEMS—The VALUED FORM U AND O COVER 


JONES & WHITLOCK, INC. 


- C. Eaton, Vice President 


175 W. Jackson Blvd. 
Telephone HArrison 7-7133 


Chicago 4, Ill. 


LOS ANGELES 
210 W. Seventh St. 


Marine a ters 


since 


The Year 1840 











XUM 


77,812 
6,496,303 


1 
5,515,871 
991,997, 
nearned 
, iner., 


274,191 
164,562 
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Premiums Losses 
ae Incurred 
$ 


1,281,762 588,096 
630 563 








= 1,231 33 
Total .. 8,061,310 3,899,553 
Excelsior—Assets, $2,779,596, incr., $340,420; 
loss res., $81,600; unearned prem., $1,289,880; 
capital, $813,000; surplus, $1,320,408, incr., $60,.- 
734. 














Fire .. we 484,887 227,797 
Extended coverag 145,320 101,701 
Torn., wind (ex. crops) . ones 
Sprinkler and water dam. 402 62 
Expl., riot, civil comm. .... ) ) 
Earthquake cvcevensoncees ence _— 
Inland Marine 9,156 
Auto phys. dam. 180,501 

3 
je a | = 
RRC 1,054,509 519,250 


Exchange Mutual Indemnity—Assets, $5,552,- 
826, incr., $598,027; loss res., $2,612,689; un- 





earned prem., $938,926; surplus, $1,113, ‘541 incr., 
$104,791. 
Workmen’s COMP.  .......... 1,026,600 579,155 
Liability (not auto) .. 112,663 52,613 
Auto liability .......... .. 944,806 448,195 
Auto PDL. .......... .. 358,085 159,826 
~~. (not auto) ... 35,763 17,871 
744 29,988 
1,287,648 





Farm Bureau Mutual—Assets, $10,789,648, 
incr., $1,582,134; loss res., $2,301,207; unearned 
prem., $3,011,338; surplus, $3,918,264, incr., 














$279,949. 

FPO  cccccccccccescvccccssecscecsssecvescesesece 724,480 407,741 
Extended coverage ....... 477,245 310,864 
Torn., wind (ex. crops) ... 14,924 5,247 
MEMOD. csscczccerscersesssins ae 60,801 186,499 
Workmen’s comp. ... o 71,932 60,365 
Liability (not auto) 164,717 1,044 
Auto liability .... 1,490,409 1,111,537 
Auto PDL ........... 1,141,110 937,081 
Auto phys. dam. » 4,743,919 2,521,701 
P.D. (not auto) . 125,685 52,168 
GL eaneistsccresccietnnes 435,088 267,258 
Medical other than auto 182,121 122,422 
Polio 40,025 2,728 


School Bus Bond. ..........0000 HH 
4- 4 -_ Club . 


679 
6,048,334 





Farmers Alliance—Assets, $5,410,952, incr., 
$393,248; loss res., $98,293; unearned prem., 
$2,930,210; surplus, $2,192,547, incr., $268,449. 














Fire 1,388,961 448,690 
Extended coverage  ........... 703,389 417,859 
Torn., wind (ex. crops) .. 74,347 33,436 
Inland marine 18,603 7,763 
Aircraft phys. dam. . ee —39 
Auto phys. dam. ........:ss0 16,073 6,265 
Theft 1,663 205 

19,933 17,563 





Excess Catastrophe 
Total 






931,744 


Farmers’ Mutual Automobile, Wis.—Assets, 

$25,803,059, incr., $4,429,009; loss res., $6,850,731; 
unearned prem., $7,048,514; surplus, $7,518,920, 
decr., $116,334. 
Fire 458,946 218,671 
Extended COVETABE «x... 244,714 132,278 
Torn., wind (ex. crops) .... 830 868 
Inland marine 
Group A. & H.i ...... 
Liability (not auto) 
Auto liability .. 












Auto PDL ..... 2,993,496 2,062,353 
Auto phys. dam. . 6,210,554 3,226,832 
P.D. (not auto) 79,381 26,648 
Burglary, theft . . 75,312 28,328 
UNTIED scsacsacsactscacesssteccsesesseceiansd 18,438,488 10,425,121 


Farmers Mutual Hail—Assets, $9,463,899, 
decr., $1,317,623; loss res., $1,080,731; unearned 
prem., $2,749,153; surplus, $4,772,250, decr., 
$869,351 









Fire 744,796 352,689 
Extended coverage  .......-.+ 343,955 227,747 
Torn., wind (ex. crops) ...... 482,884 264,500 
Sprinkler and water dam. 25 ential 
Expl., riot, civil comm. .... 1 
Earthquake  ...sssse va 14 
Crop-Hail ....... 5,321,139 4,819,129 
Ocean marine GC =. aemnenn 
Inland marine ... 36,205 13,697 
Excess of loss reins. 501,096 354,773 
Liability (not auto) _ i 3,261 
Auto liability ........... .. 965,093 316,374 
Auto PDL .......... .. 818,485 346,261 
Auto phys. dam .. 1,334,411 605,415 
Burglary, theft mm 1,498 784 
Auto MEMICAl .........ccccseeerereee 108,105 48,787 
Total 10,680,244 7,353,417 





Federated Mutual Implement & Hardware— 
Assets, $27,905,246, incr., $2,593,835; loss res., 
$4,538,556; unearned prem., $14, 209, 441; sur- 
plus, $6, 537, 852, incr., $245, 568. 

Fire 8,884,387 3,190,637 











Extended COVETABES  ceceeceeseee 1,618,191 966,461 
Torn., wind (ex. crops) .. 12,998 3,880 
Sprinkler and water dam. 8,625 175 
Expl., riot, civil comm. .... 405 11 
Earthquake 9 
Inland marine .. 137,247 
Personal Property 57,578 


Aircraft phys. dam. ......... ©D— er 
Group A. & H. ...... ‘a 

Workmen’s comp. . 
Liability (not auto) . 
Auto liability _......... 
Auto PDL. .......... 
Auto phys. dam. = 
BiB (OC BUD) ccccccsseccnsenee 
Class 

Burglary, theft ........... 
Excess Reinsurance 69,029 

Total 22,027,921 9,998,936 








Fidelity & Deposit—Assets, $57,033,401, incr., 
rey od loss - $6,683,083; unearned prem., 
cap $3,000, 000; surplus, ~ 

874,189, incr., $1,241,971. ™ 


















Premiums Losses Freeport Motor Cas Asse 
ualty—. 
— Incurred pr Bg ie res., "51,068 “108: bn mee i I peer 
D arne 
Eunenel prop. floater . 1,316,241 542,199 32, 834 ‘511, incr., sieooen $310, _ MY a 
a oe See ' os e4s 18490 Burglary, theft ...... ai = — 
Fidelity ” gennies 1,682,182 Premiums Losses Boiler, machinery 
Surety £ 5 700,as4 1080 308 Earned Incurred UE | dencthaiitnadaceiitiniann 58, 755, 7} 29,374, 138 
Burglary, theft . 2,266,405 686,272 Liability (not auto) 92,464 ca ton 
"oaeeaen senaen Siebiilty (met ante) / 15,100 ern Fire—Assets, $1,610, 
WOES, Sache eee 17,379,300 4,191,119 Auto Liability ...... 1,306,537 626,290 eT eri. ia” geen ‘uearned “prem. 
uto PDL .......... 859 423,101 $510,617; capital, $250,000; surplus, 622, 


Fidelity & Guaranty Underwriters—Assets, Auto phys. dam. 1,816°028 710,090 incr., $31,9 
























$3,202,679, decr., $92,092; loss res., $143,373; un- P. D. (not a 
np . D. uto) be ee ee 
earned prem., $515,089; capital, $1,000,000; sur- Auto Medical ... a a Extended coverage ........... = = 
plus $2,478 979, incr., $204,468. Other Medical 22'325 an Torn., wind ‘ton. seemed a as per 
ire .. 465,06. Total : : 7 > a —49 
Extended coverage... 152°832 168.000 Sin Sprinkler and i —— . 
Torn., wind (ex. crops) .... 547 "281 General Casualty, Wise.—Assets, $12,961,173; Earthquake ee 5 eee 
Sprinkler and water dam. 972 a $34.0 a res., $3,634,309; unearned pe ‘wanes Rare : 1 7 
xpl., riot, civil comm. .... me ; + 1,000,000; ‘ 19 + , 
Earthquake .............. ae an $4,047,774, incr., oan 319 " ‘elites A Tot * wiles i ; poy 
Inland ee ~ oon wae Accident ‘ 1,209 ess gh ES ; 294,476 
| ree ; : as 
706,859 1338 Workmen's comp. 1ai'aee Pa _Gusrantes, Cal—Assets, $5,339,737, incr., 
Fidelity Interstate Casualty—Assets, $737,472, Liability (not auto)... 459352 172.734 Sicon' seg: 108s Tes., $2,222,251; unearned prem., 
incr., $235,974; loss res., $108,976; unearned Auto Liability ....... “3,306,312 1623/5901 §17206-059;, capital, $311,280; surplus, $514,371, 
prem., $225,856; capital, $100,000; surplus $259,- Auto PDL. ........ “747,136 ‘777,030 ACC. $192,177. 
835, incr., $75,128 Auto phys. dam.” = 2533,987 1,044,445 GyoyD Ae 8 He nese cen —872 
Accident and Health ........ 1,653,546 458,742 2: D. (not auto) . — %21318 | T4195 Vcemen’s comp. . 4,166,910 2,347,588 
ms , ay haa . 53°698 19,626 Liability (not auto) 233,187 70,980 
Fidelity Mutual, Indianapolis—Assets, $4,- Burglary, theft 130,029 37,039 ‘uto liability .... 687,362 386,658 
131,941, incr., $556,702; loss res., $955,745; un- Total... eso .- 8,486,226 3,843,359 Auto PDL. ...... 396,573 250,603 
earned prem., $1,866,933; surplus, $863,690, incr., Auto phys. dam. 553,191 309,681 
$149,579. Geo. Rogers Clark Mutual Conwaiey Aart, P.D. (not auto) .... 68,876 969 
Auto Liability 7 1,314,638 572,930 $542, 401, incr., $2,714; loss res., $70,811: un- Burglary, theft ia 40,679 20880 
net a 03,797 417,788 €arned prem., $222,194; 1 1; , | A eee Me , 
Auto phys. dai . 1,367,469 $40,296 $27,452. Purplus, $208,613, "inr, peal iin 
uto medical 150,568 MARR,  PUONIING  oinicscschssssiscisotcinsioney 27,900 5,518 Harbor—Assets, 3,949,206, incr., $289,262; loss 


75,617 res., $869,063; unearned prem., $1, 567,608; capi- 
412,396 tal, $500,000; surplus, $1,303,415, incr., $182485 
Gen ea... 87,449 | 52,820 


Total .. 3,736,472 1,531,014 Health 
Hospital 


Fire Assn. of Philadelphia—Assets, $66,791,424, Total 

































































incr., $2,007,865; loss res., $6,900,109; unearned 
prem. c 679,362; capital, $3,400,000; surplus, eum see ‘comnai incr. | ven A ta ee = 2,797 
"581,793: sen. 613,658: un ALTAQUAKE o..ccccseeeeeeeenns : i 

—" 12,930,939 6,039,312 _Prem., $64,050,243; $14,343,500; pon may Liability (not auto) - 312,066 

Extended coverage ........... 2,900,620 1,696,442 152,752, incr., $30,210,716. mae - - oa 

forms, wind (em erage). aetaae — ...28,964,878 13,725,819 Auto PDL 512,508 

Sprinkler and water dam.. 59,258 —6,157 Extended Cover: ge 6,012,09 ‘807, a. oo 1,017,808 

Expl., riot, civil comm. .. 8,135 926 Torn., d aa. yon a a es Gunes ‘918.965 

Earthquake ccccecuun 40,783 —628 S ay es *tge2 Total : 5, 

Earthquake ... f 1 sfv783 prinkler and water dam.” 161'369 27902 TCA wneneeeneeneensensernernnrns 2,925,811 

a — a riot, civil comm. .. 25,604 780 

oe a 2 —— lo so —1,211 Hardware Dealers Mutual Fire—Assets, $30,- 

Aircraft, ph 8,066 rop-Hail seen 1,722,473 232,496, incr., $2,128,820; loss res., $1,009, 301; un- 

Health * "i36 oe oo basi 1,306,628 aes prem., $15, 331 943; $li, 211,916, incr., 
rou @ an arine .... aN 

Group A. & Hi. .. ‘al 431 Multipie Line aay Fire 10,167,316 3,120,908 

Liability (nae neko} - 2 193234 Aircraft Phys. 91'514 Extended coverage ........... 2,639,279 1,343,597 

yom gy AE Meo 130,080 yey al 8°667 Torn., wind (ex. crops) .. 3,752 on oe 

Auto Liebility 290,130 603,364 ——" "e30 Sprinkler and water dam. 6,118 36 

a ee aanae 2202781 Group A. & Hi. 1'486 347 Expl., riot, civl com. ........ 3,886 2,980 

P. D. (not auto) 54088 33.818 Workmen’s Comp. . 504,379 279,913 ae gece ea z 1,231 

Fidelity "Sean 11705 Liability (not auto) 330,255 a ee bor 
SEINE -sascnseabsansaenesndnnsesséeanhasenen 311 Y Auto liability : : nue af Sean a a 

ae wie | Mapa Aue Dee < Pasger  Mgegh? Bacea'of Lows resis" “Ta “eat 

Burglary, thelt pikerae 89,563 39,935 Auto phys. damage ” 9°324'684 4,148.825 ROE Gicsaiasccteniesmnseaticeabbitinn 14,805,634 5,132,064 

Aircraft & Vehicle P. idelity ae ‘ nae pp 

Multiple Perils (NOC). 112.687 80,876 oy lca a 15.064 196, incr. $8,811,364; loss Tee, $24.164,604" une 
SRRION A. cssttiscaitcncasscccsieacctua 29,092,911  14,169/178 = - ” anmaaie” 

SOUT” ‘ieciccinacnennletiitbibelbtedaa 41,194 15,457 (CONTINUED ON NEXT PAGE) 





Ohio Farmers Companies 


OHIO FARMERS INSURANCE COMPANY - Chartered 1848 # 
OHIO FARMERS INDEMNITY COMPANY i 
LeRoy, Ohio 


EASTERN DEPARTMENT, Philadelphia + + « PACIFIC COAST DEPARTMENT, Los Angeles 




















































































































































24 FeNATIONAL UNDERWRITER March 4, 1954 
(CONTINUED FROM PRECEDING PAGE) Premiums _ Losses Home Mutual, Appleton—Assets, $1,313,175, $121,203; loss res., $51,649; unearned prem, 
earned prem., $19,689,769; surplus, $11,528,617, Earned Incurred incr., $101,045; loss res., $30,236; unearned $416,344; capital, $600,000; surplus, $1, 683,233, 
incr., $4,489,158. £ $ prem., $659,974; surplus, $594,673, incr., $59,- incr., $31,542. 
Premiums ees UIE oesenisinsesisorenecscsconsieioaiiags 1,032,905 684,617 072. Premiums Losses 
Earned Incurred Group A. & H. ..... 5,528,513 4,070,864 Premiums Losses Earned Incurred 
& Workmen's comp. ..... 13,069,061 6,828,334 Earned Incurred $ 
_ |, SERRE ee ae eer 22,804 10,059 Liability (not auto). 2,076,687 724,964 $ a Fire . 71,525 
Extended coverage minabiniaeaas 10,155 5,330 Auto liability .......... 15,485,793 I aces ie toemanebien 310,745 110,822 Extended en "728 
Torn., wind (ex. crops) .... 42 17. Auto PDL .......... 7,814,635 3,566,818 Extended coverage ....... 124,984 86,202 Torn., wind (ex. crops 3,100 1876 
Sprinkler and water dam. 65 33 Auto phys. dam 8,861,293 3,338,996 Torn., wind (ex. crops) 81,470 8,448 Sprinkler and water dam. —666 ‘ 6 
Expl., riot, civil comm. .... 28 2 P.D. (not auto) 683,162 253,699 | gaa Reet 517,199 205,472 Expl., riot, civil comm. .... 440 224 
Earthquake ro Class —— bona aoa Earthquake sbssbinceeadbvabouatbincion 16 — 
Ocean marine oe Burglary, theft oo... x 554 acl cean marine . 18,126 1979 
Inland marine . —1,314 453 Excess of Loss Reinsurance 92,024 67,810 g1adsets lone ren, 'g1.abaeat; — Py Inland marine ..... ¢ — 
PRIS | acorn 70,844 19,052 ME sesepstesscnssssteecnanetanniae 611,708 27,863,998 $1, 986, 965; capital, $500 000: surplus $2,272 906, Aircraft phys. dam. — ete 
iner., $122 ne a - ? Mee give, Gam. ..... 71,706 36,408 
pv any gy me ee Se owe 2,338 257 
Group A. & H. ........ 849,673 672,551 TE. dadidiscuceisateiseiinttinbabitiiie: 326,658 158,507 
Liability (not auto) 35,079 2,020 
Auto liability .......... 828,357 336,416 Maryland Casualty—Assets, $157,973,894, iner,, 
Auto PDL ......... 711,378 330,425 $25,205,566; loss res., 1; unearned 
Auto phys. dam. 1,163,884 477,935 prem., $47, 483,727; capital, "$3,924, 703; surplus 
P.D. (not auto) ... 9,779 1,771 $47,381,430, incr., "$11,651,595. 
Auto medical ... 109,188 47,971 Fire 750 227,054 
Other medical . 5,819 1,366 Extended coverage ............ 153,488 92:75} 
PI aisidekcarcsunssactnisitimsanizercen 6,585,549 3,322,184 Torn., wind (ex. crops) .. SS a 
Sprinkler and water dam. 133,449 34,028 
Indiana Lumbermen’s Mutual—Assets, $19,- oe _—— inthsoncnsteesieii 103,561 40,612 
403,805, incr., $2,442,094; loss res., $1,568,064; un- jiCCE ETE were 1,576,408 593 
earned prm., $11,440,780; surplus, $5,197,731, Gro wesssanneccnen 445,312 215,392 
incr., $176,893. roup A. & H. ... 1,076,205 317 
Fire 6,019,001 2,101,752. Workmen's comp. ... 19,615,761 11,575,890 
Extended coverage sw... 1,693,774 1,137,188 a Se oon 8,416,131 3.271889 
My Torn., wind (ex. crops) ... 43,838 12,416 yee DL HEY seessssns 21,233,588 — 10,792,120 
¢P. Sprinkler and water dam. _—25,776 2,295 Auto seesseees 11,312,753 5,904,635 
¢ EE eee ,840 —60 PD phys. dam. 2,003,076 541,846 
vs, Inland marine ........ 277,539 97,835 5 —— auto) 2,449,854 946,305 
aii Liability (not auto) 20,586 oo 3,368,313 1,343,476 
z Auto liability. .......... 1,621,273 602,249 Cy 6,128,923 923,285 
Auto PDL .......... 896,862 470,064 Burl or 1,155,763 407, 
7 Auto phys. dam. 1,960,197 873,596 Bain ary, CLE aassscssssscnsserens 3,141,372 1,231,318 
eee a = asec Oiler, machinery «0... 348, 343, 
Class 1,416 636 «Total 85,106,070 39,154,239 
Burglary, theft 0... 9,796 2,250 
Auto Medical ...... 152,686 108,964 Massachusetts Casualty—Assets, $1,909,522, 
Comp. Endorsement 5,532 1,003 incr., $406,265; loss res., $271,500; unearned 
ae ws —20,807 —42,990 ee $897, 904; a sapeel, $200,000; surplus, $691,- 
, incr., 
Total ‘12 716,527 5,374,720 Accident 164,049 74,131 
on-can. A. & H 1,01 9,176 311,523 
Insurance Co. of Texas—Assets, $7,790,371, ’ 
incr., $1,444,074; loss res., $1,076,107; unearned 7°! ~ 1,183,225 385,654 
prem., $2,762,761; capital, $1,500,000; surplus, 
$3,160,584, incr., $654,156. Massachusetts F.&M.—Assets, $9,280,551; 
Fire 421,374 309,664 incr., $61,632; loss res., $726,326; unearned 
agg oe panics = — prem., $3,856,595; capital, $1,000,000; surplus, 
ew... — z . oo ‘orn., wind (ex. crop: . $4,382,508, decr., 885. , 
Why doesn t somebody do something about lower insurance bec Henne lig 49/031 39,517 fine $39 asin pes 
rates for drivers who don’t have accidents? Werkmen’ s —_ = om i Extended coverage seen 35, 275,928 
een ox a8 sa a ee a oe jability (not au 0) , D Torn., wind (ex. crops) .... 29, Y 
That's a common question now aday s—and there’s a good Auto liability _........ 617,194 276,538 Sprinkler and water dain. 11,693 ny 
answer to it. The Zurich-American Companies Auto PDL ore 365,349 223,852 Expl., riot, civil comm. .... 1,855 51 
ri ; Auto phys. dam. 803,818 ; Earthquake ow... ‘ 9,451 —88 
have done something. PD. ort auto) 29,697 16,182 Crop-Hail na 199,184 124,817 
i a i a oe en ee — = PGE] Y eeseccssscsscrsessssersessncenvere TE annnnncnnen COAT MATIN cecccsssccsssssssecene —_scsssesonece —1,138 
The Zurich-Ame rican merit classification plans for private So Niele ATRIA NRE Inland marine . 255,215 110,233 
passenger automobile insurance not only reward the careful Class 5,498 3,770 Mul. line N.O.C. .... 2,092 108 
ee ahs — is lit | ee 5 fi Burglary, theft ......ccccsco00 23,559 13,665 Aircraft phys. dam. 9,418 6,631 
driver but also penalize the driver who accounts for more MORINL cscsscocsccceecsssccsvescotecsior 3,114,864 1,789,915 Accident 1,707 607 
than his share of accidents and losses. Therefore careful poner cCcT = 2 
driving is encouraged and careless driving is discouraged, decr. $46,571; —— $127 950; poo ee Workmen's comp. 36,127 20,071 
In this way the Zurich-American Companies hope to prem., $383,388; capital, $250,000; surplus, $854,- 1x4 ty (not auto, 23,617 9,24 
° : 434, decr., $19,768. uto liability 196,536 108,834 
promote safety on the streets and highways as well as Fire 22,061 2,937 Auto PDL a 56,608 
: : i u s. da 
contribute toward a solution of the automobile oo a a ae = — P.D. Fe ip 5,375 mn 
insurance problem. Crop-Hail WY C6 cians Fidelity .......0. 2,758 1,052 
Ocean marine .. 5,041 16,741 SUTety  .r.cssccrsorsssrersrsserseerseesecess 5,102 1,488 
Inland marine ..... 146,714 72,153 Class 2,978 1,114 
Workmen’s comp. 21,351 —22,911 Burglary, theft 0... 5,469 2,021 
Liability (not auto) 22,170 —4,091 Boiler, machinery - = 
Auto liability ......... 118,103 . eee 4,032,976 2,003,884 
Auto PDL ..... 5 
Auto phys. d 28,523 Massachusetts Plate Glass—Assets, $911,365, 
P.D. (not auto) 29,407 incr., $96,684; loss res., $32,000; unearned prem., 
ID. . sesscsiesasiasneces 381 $315,412; capital, $202,500; surplus, $507,182, 
Burglary, theft —31 incr., $28,324. 
TOE. ckitscminnotmdomnnane 474,772 Class 607,424 255,911 
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INSURANCE COMPANIES 





Zurich General Accident and Liability Insurance Company, Ltd. 
American Guarantee and Liability Insurance Company 


LA SALLE ST., 


HEAD OFFICE: 135 S. 


CHICAGO 3, 





ILLINOIS 





STUART BUILDING « 


SEATTLE, WASHINGTON 





Integrity Mutual, Appleton—Assets, $630,527, 
incr., $41,023; loss res., $7,147; unearned prem., 
$276,447; surplus, $336,605, incr., $29,434. 









Fire 199,360 59,710 
Extended coverage ...........+ 090 8,467 
Torn., wind (ex. crops) .. 62,194 190 
Liability (not auto) ........... 219 71 
Excess Loss & Catastrophe —3, ‘091 20,522 
PD: isscdicnsieciessesicncavosesensouss 296,773 121,959 
Integrity Mutual Casualty—Assets, $643,166, 
incr., $197,229; loss res., $110,191; unearned 
prem., $231,062; surplus, $176,939, *iner., $17,- 
885. 
Auto ability  nnccccccrcocssecssoees 287,131 65,080 
Auto PDL .......... 121,301 J 
Auto phys. dam. . 163,571 59,816 
TE ctseirsicscatens 572,003 183,405 
Inter-State Assurance—Assets, $1,549,858, 
incr., $185,645; loss res., $133,823; unearned 


prem., $460,321; surplus, — 769, * $184,829. 
Accident wet 1,799 118,751 








ae - i oa. "628 486, "916 

Group A. & H. . 121,309 82,367 
TOG cisiesssctrasicricacsieonomnateainnet 1,597,736 688,034 
Jersey—Assets, $11,524,382, incr., $387,900; 


loss res., $693,609; unearned prem., $5,553,648; 




















capital, $1,000,000; surplus, $4, 743; 922, incr., 
$11,338. 
Fire 2,153,723 881,032 
Extended coverage  .......... 676,676 399,328 
Torn., wind (ex. crops) ... 8,273 2,819 
Sprinkler and water dam. 12,456 3,231. 
Expl., riot civil comm. .. 900 801 
Earthquake 8,720 642 
Ocean marine . . 30,491 21,698 
Inland marine ... 266,022 128,691 
Aircraft phys. dam. . 36,087 16,399 
Liability (not auto) 61 46 
Auto phys. Gam.  erccssesccerseee 2,174,477 1,086,458 
Class 39 
Burglary, theft .....sseseeee 293 3 
Multiple line, N.O.C. 1,196 415 
OEE cstnisssinirirenscnenmantiinnnss 5,369,544 2,540,323 
Lafayette, La.—Assets, $2,207,226, incr., 








Mid-Continent, Dallas—Assets, $562,521, incr., 
$42,947; loss res., $16,563; unearned prem., $1l,- 










rot capital, $200,000; surplus $519,044, incr., 
Fire 672 
Extended coverage ............ 667 
Torn., Wind (ex. crops) .... B33 _—_ceceassam 
Crop-Hail ....... 120,664 
Inland marine 157,690 
Auto liability 616 
PUD FIDE cccccsescseess —250 
Auto phys. dam. —58l 

TNE. -caistiintincnnntee 279,478 





Midwestern Ind ity—Assets, $718,937, incr., 













$129,321; loss res., $169,011; unearned prem., 
$258,748; capital, $121,395; surplus, $246,286, 
incr., $67,619. 
Liability (not auto) ......... 17,562 5,085 
Auto liability .. 121,550 67,157 
Auto PDL ...... 105,722 73,462 
Auto phys. da 241,712 113,877 
P.D. (not auto) 1;364 146 
Fidelity ............ 486 —TH 
en 20,851 5 
Glass 1,462 » 13 
TIRE, TIDES sccesnsesiccerisersnce 4,747 453 
UIE  -siciisieccenscseveacsenionn 515,456 260,858 


Monarch Fire—Assets, $5,938,434, incr., $364,- 














228; loss res., $386,629; unearned prem., $2,- 
887,834; capital, $819,336; surplus, $2,490,798, 
incr., $61,309. 

Fire y 599,400 
Extended coverage ............ 417,474 299,251 
Torn., wind (ex. crops) .. 5,086 184 
Sprinkler and water dam. 4,564 566 
Expl., riot, civil comm. .... 823 59 
Earthquake nies 883 
Crop-Hail . —353 
Inland marine 86,239 
N.O.C, 3,919 
Auto phys. dam. once a 182,477 
Class 197 176 
he a ae 384 41 

EE 2,442,836 1,172,848 


Motor Vehicle Casualty—Assets, $5,168,238, 


Vita 





Auto 


),280,551; 
inearned 
surplus, 


968,018 


275,928 
14,672 


2,003,884 
$911,365, 


d prem., 
$507,182, 


255,911 


21, incr., 




























































































































































































































































March 4, 1954 FieNATIONAL UNDERWRITER 25 
incr., $561,822; loss res., $1,044,775; unearned P i i ; 
—— Earned” Incurred ‘Earned Incurred Earned” Incurred 
563,028, incr., $ $ neurr 
Premiums Losses Fire .............. 290,521 110,803 P.D. (not auto) 2,783 P.D. (not au \ : 
ee OTe f : .D. , D. ( auto) 88,750 é 
ses ide — en eee We CIID : cirieceseincgiascatenscinnreitices 50 Fidelity 7,556 xaee 
“” » @ ety 
Liability (not auto) . 62,504 19,846 Sprinkler and water dam. ‘q61 tom } none emg eft 1350 + sn lly “theft oan “San 
Auto liability. ..... 1,205,088 673,541 Assesment-fire, tornado .. 51,052 7,038 norte .. KK aan Sie 
DL 871.771 ; , tornado 51,052 7,038 Chattel mortgage .............. (| LBBD  ——— ccccceceeeee Total seltahis . 4,750,457 2,429,148 
-_ aan seeees ana pape ~~ reinsurance 53,5389 aeeccccsees Consumer credit ... 8,084 United Fi ec , A aaa 
u . . 469, , IOUT cacccstosetsssoncenesssereootetiad 359,094 a” ee a 75 . ire & Casualty—Assets, $2,587,108, 
P.D. (not auto) . 278 . —_— a,ES incr., $213,982; loss res., . $544, 124: pom 
Burglary, theft . 6,359 1,011 Public National—Assets, $1,438,803, incr. Rochester American—Assets, $11,991,278, incr., Prem., $979,445; capital, $500,000; sur lus, $885,- 
. . Pp $885,- 
Auto medical .. 175,157 73,710 590; loss res., $251,414; unearned prem., $169,440; loss res., $726,326; unearned prem., 629, incr., $58,950. 
Other Tle i _ an as $436,016; capital, $350,000; surplus, $628,456, — be py $1,500,000; surplus, $7,003,- i liaainecisneeel 139,861 69,560 
|" SRE ee ,791, ,689, incr., $126,230. » incr., ,922. xtended coverage 69,348 51,768 
Liability (not auto) . 15,605 16,350 1, Re een 2,029,900 968,018 Torn., wind (ex. crops) 2,313 2'323 
National Fire & Marine, Neb.—Assets, $397,- Auto liability .. 4221923 210,418 Extended coverage . 435,659 275,928 Workmen’s comp. .......... 149,612 68,573 
740, incr., $42,010; loss res., $8,637; unearned Auto PDL .......... ee ee eS oe ae — 2. aa 60,282 2,784 
9,321; capital, $150,000; s' lus, $258,- uto phys. dam. 139,759 63,42 prinkler and water dam. J ’ uto liability .... 463,331 264, 
i $8,966. otal, 9 a, 2 PE. inct auto) . 897 an Expl., riot, civil comm. .... 1,855 —57 Auto PDL ..... 484,139 194,908 
Fire ... 5,980 ne a, nearer 848,797 405,936 — seeeeneneeeeee sane anal Sa? as. Goon. 673,941 290,040 
tended coverage ........... 1,631 854 rop-Hail ....... , , -D. (not auto) wees 41,642 14,737 
nae 2'643 597 _ Rainier National—Assets, $1,101,853, incr., Inland marine . = OS ee eee 
Auto liability . 12,308 1,845 $38,333; loss res., $237,519; unearned prem., Mul. line NOC. 2,092 LOB SUTCEY n.eeeeenceeesseeensstenseee 2,695 aencsesesere 
Auto PDL. ... 8,527 2,021 a apital, $300,000; surplus, $421,226, ee oar y ee 3,828 1,496 
to phys. dam. 21,113 3,467 incr., . ee , ay, Get 6,182 2,176 
Atetel sis albaaiiaigaiiiasingiauacaatiaiie 52,254 15,661 —_ ‘ 150 aean i > ORR = a — payments ....... ‘BhT28 47,691 
ERK , Si ntti dielatgeicics 1,729 3,172 
Group A. a 43 eee Workmen’s comp. 36,127 20,071 SUE “cutncinnsctinitnanititinacnls 2,247 ,222........1 
Ohio Farmers—Assets, $22,180,698, incr., $2,- tHospitalization 11 . Liability (not auto) 23,617 9,294 ] . , power 
348,805; loss res., $874,981; unearned prem., Pa nahtes ae re Universal Underwriters—aA: 
Liability (not auto) 59,868 39,675 Auto liability ......... 196,536 108,834 5 PY ee 
sa, 137,662; surplus, $8,112, 071, incr., $1,088,351. 4 45 liability 208772 . Auto PDL 99'929 56.608 Mcr., $205,145; loss res., $1,170,656; unearned 
Fire 4,666, 921 nn i ’ 158,087 a weeties " prem., $3,035,998; capital, $400,000; surplus 
Auto PDL ........ 158,019 Auto phys. dam 673,953 299,320 ‘ 000; plus, 
Extended coverage ....... 1,737,001 986,577 AUtO PDL. .... pmyrn ae672 -P.D. (not auto) 5,375 2'221 $730,995, incr., $80,417. 
Torn., wind (ex. crops) .... 80,931 41,301 , idelity i 1 : Premiums Losses 
Sprinkler and water dam. 1,499 881 — ate 26,399 15,723 romorey oie cs bo a Earned Incurred 
Expl., riot, civil comm. 455 —575 Burglary. theft Bi bye ‘ 2,978 1,114 $ $ 
Earthquake = —930 Fire, theft & equip. 90,721 28,594 Burglary, theft ..... _ — se 7 ds 
+ ler *  956'618 93,404 —_ mations caoeceeeose 18,784 18,351 Boiler, MACHINETY --..r.---- TS wrvorreene Workmen’s comp. 336,516 141.198 
Auto phys. dam. " 5,216,792 2,115,491 7. omissions . ese TG cchindennes .. 4,037,976 2,005,022 Liailbity (not auto) 7.071 5.083 
RMI, cacivcsascostroassessuse é 11 i a 774,547 437,223 State Farm Fire & Casualty—Assets, $10,013,- — — eee — 610,077 
Bury te 11,966,160 5,084,027 , Ee nce a Se. tarned ‘prem, $8,590,649; capital, $1,500,000, Auto Phys. dam. 2isram 1.235, 00 
seeeesecenencen nai — incr., ; loss res., $109,162; Z es ane oe «a ‘ . 
$02,322; capital, $500,000; surplus, $992,887, SUrDlus, $9,789,795, incr.,. $860,745. Burglary, theft ee, 
Ohio Farmers Indemnity—Assets, $15,166,856, incr., $16,838. ye BPC sscseeseeeenssssseeeesennnnnneneeennnnne 2,601,153 1,026,343 Total lcs v= 4,782,757 2,415,233 
incr., $2,762,812; loss res., $3,783,707; uMeAaTMEd Fire ooo... ccccccsesssssssessstecseesseens 485.884 209.418 cng be ag eer SS — wae 
rem., $5,325,046; capital, $1,500,000; surplus, Extended coverz a 1 ; orn., wind (ex. crops) .... p Virgini a 
$3,938,792, incr., $574,701 Torn., Tank tom, Geel Ee ar = Sprinkler and water dam. 349 $432,386: py ming it = me 
Liability (not auto) ........... 1,073,207 246,637 Sprinkler and water dam. 1.781 458 Expl., riot, civil comm. .... 32 . - $524,522 — $600,000; surplus, $1, 037.576, 
Auto liability ....... 5,432,564 2,225,288 Expl., riot, civil comm. .... ae) Earthquake ............ . i. . iner., $98,04 
5 776 132 
Auto PDL ...... ro a Earthquake 1 Crop-Hail : . 479,372 pr Premiums Losses 
P.D. (not auto 17, ’ Glass 5 3 I eacionreane .. 4,277,554 2,283,241 Earned Incurred 
ROIS: wcisiviebeeacetuassesies 139,580 47,345 Burglary g ' $ 
Saraiary, thait 7,001 119557 Ttal on E... Ssi 476, Tht-State Fire—Assets, $779,282, decr., $23,021; Auto Liability .... ae 1,085°143 es4e80 
Total 10,611,591 4,251,528 , , loss res., $938; unearned prem., $117,650; capi- (CONTINUED ON NEXT PAGE) . 
on. Oe ES y : “ 050. NTI N NE} 
Reliance—Assets, $15,946,030, incr., $01,148; {2!, $250,000; surplus, $654,574. deor., $5 aie 
Pacific Fire—Assets, $22,231,669, incr., $620,- loss res., $1,723,376; unearned prem., $7,278,959; Extended coverage . 62,730 50,566 
539 loss res., $1,258,078; ooo —, } bog $2,000,000; surplus, $6,109,563, incr., Torn., wind (ex. crops) 508 6 
999,982; capital, $1,000,000; surplus, $10,009,958, Inland marine . uses 10,636 5,522 
iner., $95,713. (1 PSR a ienees eaoreeroteaotte 3,232,754 1,504,585 eh. int. civil Cn, 62 
een OE Ree 3,839,246 1,570,535 Extended coverage ..... 725,158 "424110 A<bs” pnoe — a -. 
Extended coverage vw. 1,206,249 711,849 zera., wind (ex. crops) .... 51,833  .. ee SS fe ’ Se 
Torn., wind (ex. crops) .... 14,749 5,029 prinkler and water dam. 14,814 —1,539 Total ....... 149,871 103. 195 
Sprinkler and water dam. 22,204 5,758 Expl., riot, civil comm. 2.034 232 
Expl., riot, civil comm. .... 1,605 2,4BO ThartRqquale ..n...c.ccccccccccsccesesess 10,209 —156 Tri-State Insurance—Assets, $4,915,669, incr., 
Earthquake mm 15,544 1,146 Ocean marine ................. 397,810 187,824 $708,129; loss res., $1,207,318; unearned prem., 
— marine Payor olvas a —=— ery 369,779 $2,141,502; capital, $500,000; surplus, $1,211,496, 
nland marine ... . , craft phys. dam. 517 23,003 i . 
Aircraft phys. dam. 64,329 29,236 Accident 880 301 hain Dente 46,162 18,376 
Liability (not auto) 109 82 Health ..... 34 —32 Extended coverage ............. 26,902 5,623 
Auto phys. dam. occ 3,876,241 1,936,601 Group A. ee eee Torn., wind (ex. crops) % eneetes 
Class ... 289 68 Workmen's comp. . 89,854 48,808 Expl., riot, civil comm. .... | eee 
Burglary, theft ss... 523 6 Liability (not auto) 90,018 34,773 Inland marine .. 59,849 11,967 
Multiple line, N.O.C. . 2,133 , 741 Auto Liability ......... 322,394 173,341 Workmen’s comp. 1,228,366 763,856 
UTNE. inkeiscedcexateciesscécwscavatinencann 9,571,796 4,528,282 Auto PDL ............. 179,590 88,197 Liability (not auto) .. 137,786 10,895 
Auto phys. dam. .. 1,211,970 587,832 Auto liability .......... 1,134,902 666,994 ’ 
Pan American Casualty—Assets, $2,574,308, P-D. (not auto) ...... 13,521 9,705 Auto PDL ............. 733,056 303,838 This unusual shape is a 
incr., $427,172, loss res., $506,599; unearned Fidelity ............. 6,662 2,926 Auto phys. dam. 2.0... 1,223,754 586,855 silhouette of an orchid. 
prem., $1,070,658; capital, $400,000; surplus, Surety 78,034 35,375 
$875,499, incr., $57,757. + ened — po 4,839 
jand j 10,966 urglary, ~ "ae 821 9,984 
Workmen's comp. a 110,253 Boiler, machinery 49 11 
Liability (not auto) 150,199 Aircraft & ve. prop. dam. ce 
Auto liability 588,514 -—-y Perils (NOC) .. ‘ e _ ° 20,218 4 
Auto POD 7 330°726 ___isarelnnaerson 05 3897.052 NUNeENVWF SERVICE 
Auto phys. dam. . 453,469 
Se lak eutes 116.730 Republic of Dallas—Assets, $29,202,865, incr., 
Fidelity cesses... 45 $2,078,904; loss res., $789,392; unearned prem., | 
MNES Nesececcucsrecinssnsrocsiast 18,001 $16,595,360; capital, $4,200,000; surplus, $10,787,- FOR nAnenvr RISKS e 
Glass 3,093 343, incr., $390,001 oon same 
MO ee 1,791,003 795,448 - 6,040, 859,472 
wanes me ” 3:207:711 1,350,074 
«Peatl,Asturance—Assets, $21,206,670 Se, Deke ee eee = 412 Errors and omissions insurance is an example of 
1,326,404; loss res., $1,470,688; unearned fExpl., riot, civil comm... 3,693 424 : : 
prem. $10,985,093; capital, $500,000; surplus, $7,- — <a as} © Sater Tapty SENSING Mees eee, ETS ANE He 
204, decr., 1,482. « i : ; inoi 
Fire ecr., $151,4 5,419,785 2,277,725 CroP-Hail isa'see i quested. It’s available at Illinois R. B. Jones. Because 
xtended coverage ............ 086, AT, 12 i ’ j indi i ici 
Torn. wind (ex. crops) aaa a 1,137 rea Aircraft phys. da. uZ nl sae of comprehensive binding authority and efficient 
prinkler and water dam. 17,343 S108 Dissters. thet ’ : inoj i 
ee = Burglary, theft eee en 605 3586 160 processing methods, Illinois R. B. Jones can promise— 
Earthquake 44,505 3,356 with the agent’s or company’s cooperation—fast 
Crop-Hail 55 —1,342 
fete : 643.304 327706 Republic Casualty, Dallas—Assets, $1,796,347, , ‘ , 
ited marine anaes 27,706 incr., $283,439; loss res., $193,240; unearned service on risks of this nature as well as nearly all 
a ane ese 1.509'853 693'416 prem., $659,861: capital, $400,000; surplus, $836,- i 
ae phys, Gam. — ’ 846, iner., $56,732. a wi forms of Lloyd’s coverages. Make your one unusual 
soseeaseaceansenseeees jiability (not auto) ............ 1,18 
Burglary, theft ..... 1,462 158 i: ; , i i inoi 
ee ae nor see Auto liability oe 291,956 128,412 risk connection, Illinois R. B. Jones and sample that 
1 EERE Oe | 9,287,497 4,458,506 Auto phys. dam 538,385 215,684 unusual service! 
Burglary, theft .........0..0....... 245 860 
Pennsylvania Threshermen and Farmer’s Medical — oeuraiaas 40,352 16,889 ose 
Mutual Casualty—Assets, $26,121,929, iner., $2,- Total oun 1,094,843 475.790 YOUR COPY OF BOOKLET describing the com- 
1,416; loss res., $7,601,741; unearned prem., ino; i ; i] 
$1,675,588; surplus, $8,233,299, incr., $685,626. Republic Indemnity—Assets, $2,425,708, incr., plete scope of Illinois R. B. Jones service is available 
Workenen’ Ss comp. v. 5,292, m4 2.951811 $720.201:; or $257.589; ; surplus, $494 391. now. Write for it todayi 
ints (not auto) . . §43,216 163,465 incr., $23,283. 
uto liability . 5,980,057 2,817,963 Workmen's comp. . . 1,538,956 814,704 
Auto PIB, sn... . 3,783,846 2,055,651 Liability (not auto) ............ 28.703 3,606 
F phys. dam. 886,343 387,682 —_ gama 308,944 128,107 
.D. (not auto) . 271,220 80,066 uto ae Se 327,733 119,882 
ON i sciesctesecccecccbsteie 16,790,371 8,480,254 -_ Ee. - 545,215 209,961 
-D. (not auto) ; 11,757 2,210 
Pennsylvania Threshermen & Farmers’ Mu- Total 2,761,308 1,278,470 
tual Fire—Assets, $3,422,437, incr., $655,456; Riverside, Ark.—Assets, $1,185,486, in 
ain " ae, » 4 am * 169,460, cr., 
ae” oi s00-e08 ‘oe gareare” $1,564,049; $162,887; loss res., $113,057; unearned prem., R. B. JONES & SONS INC 
Fi , ,908,699, incr. $505,944; —, $400,000; surplus, $101,677, 
Ree 361,726 146,539 incr., $128,1 
oe ene 3 oe toe ie ,  eeaneeoan ae er. 175 West Jackson Blvd., Chicago 4, Illinois 
aa ,620, ‘i . 
Excess of loss reinsurance —6,095 1,089 Extended coverage end a ies ” Telephone: WAbech 20544 X y 
gee alent sertence nae 2,040,444 1,031,629 Workmen's comp. 74,526 45,370 hep .sunpshar-tad ~< _ 
Liability (not auto) 28,134 16.553 C. Reid Cloon, Vice-President bie 
Perkiomen Mutual—Assets, $852,349, incr., Auto liability ......... 87,863 26,285 
$57,772; loss res., $37,281; unearned prem., $389,- Auto PDL .......... 53,848 35,599 


682; surplus, $351,996, incr., $16,349. 
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(CONTINUED FROM PRECEDING PAGE) 
Premiums Losses 
Earned Incurred 
$ $ 
488,980 262,048 
— 15,602 
. 1,604,944 931,689 





Wolverine—Assets, $11,506,530, incr., $1,972,- 
300; loss res., $2,135,985; unearned prem., $6,- 
137,718; capital, $1,000,000; surplus, $2,128,809, 
incr., $200,789. 

















RE TRTEIID ccccscsscsonsvoessecie a 8 ee 
Workmen’s comp. .... 135,157 81,049 
Liability (not auto) ,154 77,417 
Auto Liability ..... 1,796,994 1,102,837 
Auto PDL ............ 1,655,765 56,203 
Auto phys. dam 3,112,933 1,427,173 
P.D. (not auto) 141,444 73,277 
Fidelity  .........:0000 SS #} 8s 
xe ee 8,614 6,000 
Glass 98,915 35,527 
Burglary, theft ... 94,888 32,141 
Auto Med. Pay 302,009 132,676 
Other Med. Pay 58,341 41,975 
Mobile Homes .... .. 1,039,562 354,965 

ONT. snevinisisneeecnninnicioens 8,779,031 4,221,243 


State Farm Appeals La. 
Rejection of 25% Deviation 


in Auto Rates 


State Farm Mutual Automobile last 
week appealed to Louisiana Rating 
Commission on its application for a 
25% deviation from state-fixed auto 
rates. The action followed a rejection 
of the application Jan. 27 by the com- 
mission’s casualty and surety division. 

For more than a year State Farm 
Mutual has been seeking to do business 
in Louisiana on its membership fee 
plan plus semi-annual rates. The ap- 
plication calls for a charge for each six 
months of insurance equal to 3744% 
of the annual rates set by the Commis- 
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FIRE INSURANCE COMPANY 
a Incorporated 1869 
MANCHESTER, 

NEW HAMPSHIRE 


Can your client continue his BUSINESS 
after an INTERRUPTION? 


You've sold him fire insurance, the life insurance for his business. Have 
you reminded him about business interruption insurance, the accident 
policy for his firm which insures the income so necessary to provide 
funds for taxes, salaries, mortgages, and other constant expenses? Only 
a small percentage of business concerns carry this coverage—here's a 
fertile field for increasing your income. 
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sion. This is equivalent to a 25% annual 
discount. In its ruling, the casualty and 
surety division granted the member- 
ship fee proposal but denied the devia- 
tion. The matter will now go to a hear- 
ing before the full rating commission. 

According to the company’s appeal, 
it plans to base its case on the follow- 
ing main points: 

(1) that the Louisiana insurance 
code permits the requested deviation; 

(2) that the company’s experience 
and financial condition justify the re- 
quested deviation; 

(3) that the company, contrary to 
the contention of the division, does not 
depend upon its investment earnings 
to show a profit and its operations are 
not on a close financial margin, but 
on the contrary, that its underwriting 
profits nation-wide are considerable, 
even though its rates generally are 25% 
or more below bureau rates elsewhere 
than in Louisiana; that nevertheless, 
the Louisiana insurance code author- 
izes and requires the taking of invest- 
ment earnings into consideration in 
determining the adequacy of the rates 


‘to be charged by the company; 


(4) that there is no basis in law or 
in fact for the contention of the div- 
ision that the deviation cannot be 
granted because it would be unfairly 
discriminatory against other insurance 
companies; 

(5) that there is no basis for the 
contention that the deviation would 
tend to promote monopolistic prac- 
tices, but on the contrary, it would 
encourage reasonable competition in 
the sale of automobile insurance; 

(6) that the requested deviation 
would provide material financial ad- 
vantages to those who buy automobile 
insurance in Louisiana; 

(7) that there is no basis in law or 
fact for the requirement of the div- 
ision that the company must charge 
60% of the annual uniform prescribed 
rate for its six months’ policies, or a 
total of 120% of the annual rate each 
twelve-months’ period; 

(8) that it is properly a function of 
company management rather than of 
the casualty and surety division under 
the Louisiana code to decide whether 
to adhere to the uniform rates pre- 
scribed by the division and pay divi- 
dends at the end of the policy term, 
or to deviate therefrom and charge 
lower rates initially rather than pay 
dividends at the end of each current 
policy renewal period; 

(9) that the use of the membership 
fee by the company without the accom- 
panying reduction in rates requested 
in the deviation is wholly unacceptable 
because it would in effect be increas- 
ing the amount the public would be 
required to pay instead of reducing 
costs as requested; 

(10) that the requested deviation will 
result in rates that are not inadequate 
or unfairly discriminatory, and which 
in all respects will fully comply with 
the Louisiana code. 





Reault Elected Actuary 


American Hospital-Medical Benefit 
Assn. and its affiliate, Community 
Life, both of Detroit, have elected Jos- 
eph Reault actuary and assistant sec- 
retary and treasurer of the latter com- 
pany, and John Herb assistant secre- 
tary and treasurer of the benefit as- 
sociation. 


Wyatt to Quit Hartford Accident 

Hoyt H. Wyatt, claims department 
manager of Hartford Accident in San 
Antonio, has resigned effective March 
1 to become a special agent for the 
Houston Stevens and Cummings gen- 
eral agency in San Antonio and south 
Texas. 





es, 
— 


Propose Fire Law Changes 


in Kentucky Legislature 


Legislation introduced in the Ken- 
tucky legislature would extend the le. 
gal definition of fire losses to include 
losses by lightning or explosion, em- 
power the insurance department to 
make general regulations to prevent or 
minimize fire losses, and empower the 
commissioner to conduct fire preven- 
tion and educational programs. 

The bills would also give the com- 
missioner the same power to enforce 
fire regulations as local authorities, 
raise the permissible limit of invest- 
ment in public utility securities by 
insurance companies from 20% of as- 
sets to 30%, prohibit licensing of life 
agents under 21, and repeal the spe- 
cific fire prevention provision for mo- 
tion picture machinery. 


Wellington Fund Increases 


Insurance Stock Holdings 


Wellington Fund of Philadelphia, in 
the last half of 1953, increased its 
holdings of insurance common stocks 
by $1,559,549, and now has an insur- 
ance portfolio amounting to $7,791,074. 
Among the purchases of insurance 
stocks in the last six months were 
15,000 shares of Federal, 1,000 shares 
of Fidelity-Phenix, 5,000 Government 
Employes, 3,500 Hartford Fire, 2,912 
North America, 1,500 Merchants Fire 
of New York, and 1,500 U.S.F. & G, 

Wellington has its largest single in- 
surance investment in Continental Cas- 
ualty with 12,500 shares. Other hold- 
ings include Maryland Casualty, Con- 
tinental, Great American, Phoenix of 
Hartford. 





Heads Pa. Buyers 

Thomas R. Ambler of Smith Kline 
& French Laboratories was elected 
president of the Pennsylvania chapter, 
National Insurance Buyers Assn. Wil- 
liam Lockard, Publicker Industries, 
was elected vice-president, and J. 
Stephen Peter, Pennsylvania Salt 
Manufacturing Co., secretary. Ernest 
N. Gilbert of Penn Mutual Life was 
reelected treasurer. 


Kunstman Is Asst. V-P 


R. W. Kunstman, assistant manager 
of the Pacific Coast department of 
Ohio Farmers Ins. Co. and Ohio Farm- 
ers Indemnity, has been appointed as- 
sistant vice-president of both compa- 
nies. He will continue as first assistant 
to D. L. Jones, vice-president and 
manager of the Pacific Coast depart- 
ment, whose main office is at Los An- 
geles. 








Survey Greenwich Cover 


John R. Blades, consultant of New- 
ark, is being paid $1,000 by Greenwich, 
Conn., to survey existing insurance, 
which is written by Greenwich board 
at premiums of about $50,000 a year, 
and insurance requirements. He will 
report to the board of estimate prior 
to June 1. 





Firemen’s, N. J., Raises Knapp 


Firemen’s of Newark has appointed 
Allen E. Knapp assistant manager at 
Brooklyn. He will assist Manager Fred 
H. Minton in fire and casualty lines. 
Mr. Knapp joined Loyalty group, Fire- 
men’s parent organization, in 1927 at 
New York City, later transferring to 
Newark where for several years he has 
been special agent in the New Jersey 
territory. 





John C. Olkowski and Eugene Step have 
formed the Olkowski-Step agency at Three 
Lakes, Wis., and have taken over the business 
of the H. M. Olkowski agency. Gene Step !s 
in charge of the office which is being contin- 
ued in the same location. 





Alfred M. Jansen has purchased the E. E. 
Jones agency at Newport, Wash. The agency 
will handle all lines of insurance, including 

e. 
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Ind. Lumbermens 
Mutual Appoints 
3 Vice-Presidents 


Indiana Lumbermens Mutual has 
named as vice-president emeritus C. A. 
Hubbard, whohas 
been  vice-presi- 
dent and a direc- 
tor and with the 
company 51 years, 
and has appointed 
four new vice- 
presidents. They 
are: G. E. Beall, 
formerly secre- 
tary, who assumes 
the additional du- 





ties of assistant 
manager; H. H. 
Tudor, who also H. H. Tudor 


has been named counsel; F. E. Binnin- 
ger, and R. N. Hiatt. In addition, the 
company has elevated Carl S. Jones, 
formerly assistant treasurer, to secre- 
tary, succeeding Mr. Beall. 

Mr. Beall has been with the company 
40 years. Mr. Binninger, with the com- 
pany 31 years, will be in charge of 





R. N. Hiatt F. E. Binninger 


property loss settlements and automo- 
bile and casualty underwriting. Mr. 
Hiatt, who will be in charge of agent 
production, has been with Indiana 
Lumbermens 32 years. Mr. Tudor, who 
has been in charge of legal work, now 
will supervise all automobile and cas- 
ualty claims. He joined the company 31 
years ago. 





Fake Auto Claims Abound 
under Mass. Compulsory 


Fake auto claims have been a head- 
ache for the companies in Massa- 
chusetts under compulsory. In 1952 
there were 64,013 personal injuries 
from car accidents reported to police. 
The law requires such a report im- 
mediately after the accident in per- 
sonal injury cases. But there were 87,- 
000 personal injury claims  subse- 
quently filed against insurers. 

This meant that 23,000 persons sud- 
denly discovered they had been in- 
jured in automobile accidents although 
at the time of the accident they ap- 
parently had suffered no injuries. 





Buyers to Hear Wrenn 


Fred W. Wrenn of Chubb & Son will 

discuss fire insurance deductibles at 
the April 2 meeting of the Philadel- 
phia chapter of National Insurance 
Buyers Assn. 





American Promotes Whalen 


Joseph M. Whalen has been ap- 
pointed district manager at Boston by 
American Mutual Liability. He joined 
the company in 1937 and has been 
ane sales manager at Lawrence, 

ass. 





Eye Liability for Industries 


James B. Bostwick, insurance man- 
ager of Public Service Electric & Gas 
Co. of New Jersey; Robert M. Toelle, 





secretary of American Foreign In- 
surance Assn., and Raimund DeF. Os- 
burne, controller of Federal Telephone 
& Radio Corp., Clifton, N. J., dis- 
cussed liability insurance for industries 
at a meeting of the Newark control of 
Controllers Institute of America. 


Two New Bills Introduced 
in New York Legislature 


A bill has been introduced, and re- 
ferred to the labor committee, in the 
New York legislature which would ex- 
empt from double liability the em- 
ployer of a minor injured on the job 
if the employer elects to bring his em- 
ployes under the law by securing com- 
pensation for such occurences. 

Also introduced is a bill to require 
the insurance company mailing a no- 
tice to persons purchasing collision in- 
surance to indicate that the policy does 
not include bodily injury liability cov- 
erage. 





Nearing Rating Dip Prompts 
Boston Fire Dept. Study 


Steps to reorganize Boston’s fire 
department have been taken by Mayor 
Hynes since National Board indicated 
that the city is close to receiving a 
lower rating which would result in a 
rise in fire rates. 

The city was given 987 deficiency 
points in a recent management study 
of the department, for condition of 
fire apparatus, deficiencies in drills, 
training and officers’ schools, ineffec- 
tive fire methods and conditions af- 
fecting department operations. 





Wear Resigns to Become 
R. I. Agency Officer 


Richard N. Wear, head of Rhode Is- 
land Insurance Rating Bureau, has re- 
signed to become vice-president of the 
Morton Smith agency at Providence. 

He was a representative of Liberty 
Mutual at Boston and Providence and 
later managed casualty and fire in- 
surance coverage and rating for some 
of Rhode Island’s industrial, contract- 
ing and mercantile corporations be- 
fore taking the state job. 


Ross Heads D. & C. Club 


Alex L. Ross, president of Crum & 
Forster companies, was elected presi- 
dent of New York Drug & Chemical 
Club. Other officers are Arthur Snyder 
of A. M. Best, Co., vice-president; J. 
O. Teeter of Charles Pfizer & Co., 
treasurer; R. H. Nicholls of Fidelity 
& Casualty, secretary; William S. 
Auchincloss, Schnell Publishing Co.; 
George W. Lilly, General Adjustment 
Bureau; Sidney N. Stoker, Merk & Co.; 
Judson C. Travis, Handy & Harman, 
and Charles P. Walker, Jr., Van 
Ameringen Haebler, Inc., directors. 

The club is observing its 60th anni- 
versary this year. 








Tanner Production Head 


Central Surety has promoted Don J. 
Tanner to production manager in the 
agency department. He has been ex- 
ecutive special agent. 





Auto Rates Questioned in R. I. 


New auto liability rates in Wash- 
ington county, R. I., are being ques- 
tioned by seven state senators from 
the county, who have proposed a 
resolution in the senate to take the 
matter up with Commissioner Bisson. 
They believe the rates penalize their 
county to make up losses in other 
counties. 





Hear Boyle at Seattle 

William Boyle, claims manager of 
Pacific Mutual Life at Seattle, ad- 
dressed the February meeting of 
Washington Assn. of A. & H. Under- 
writers. 













\In Fair 
Weather 
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In boating, as in life, there are days when the 


weather is fair and all goes well. On the other 
hand, there are dark, stormy days when dis- 
asters of all types can and do occur. There is 
only one solution for fair weather or foul — 
properly written insurance in an experienced 
company. From its earliest days, the Boston, 
which was founded as a marine company, has 
specialized in writing all types of marine in- 
surance. For experience, reputation, ability 
and know-how, you can’t do better than place 
your marine business with Boston-Old Colony. 


OHHAMNCTOPYUHPsS - ZOA4V08 


OLD COLONY INSURANCE COMPANY 








CIMARRON 
THE POPULAR NAME 
IN INSURANCE 
NOW! .... MULTIPLE LINE 
WRITING: TOWN & FARM FIRE & ALLIED LINES 


CROP HAIL - AUTOMOBILE, INLAND MARINE - PUBLIC LIABILITY 
BURGLARY & THEFT 


OPERATING IN: 


® KANSAS e SOUTH DAKOTA ¢ WASHINGTON 
e OKLAHOMA ¢ NEW MEXICO © OREGON 
© MISSOURI ¢ MONTANA e IDAHO 
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DESIRABLE AGENCIES WANTED 
IN OPEN TERRITORIES 


Cimarron Insurance Company, Inc. ; 
CIMARRON, KANSAS 
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Tidelands Oil—Challenge 


In Specialty Insurance 
(CONTINUED FROM PAGE 19) 
spoon-feed technique such work in- 
volves. And these companies, and oth- 
ers that are also in the tidelands, rep- 
resent wonderful companies for any 
insurance man to “get his foot in the 
door” with. Therein lies the appeal to 
agents who have sought the tidelands 
insurance business, and the agents are 
favoring the insurance companies 

which are letting them write it. 

Why do oil men say, behind their 
hand, that tidelands so far is a “loss” 
proposition? An estimate made by the 
National Petroleum Council may car- 
ry the key. Within five years from 
now, providing oil companies continue 
to go into the tidelands at a fast rate, 
production will be around 200,000 bb. 
of oil a day (and natural gas will run 
about 800-million cubic feet daily). 
This figure, large though it sounds, is 
actually only about 2% of the total 
U. S. crude oil production for a day, 
yet it is estimated that tidelands pro- 
duction will cost oilmen about a $1% 
billion before it hits a level of 200,000 
bb. a day. 


It is scarcely any wonder, therefore, 
that only the oil giants are playing in 
the tidelands. But again, considering 
who is playing, it is of extreme inter- 
est to the insurance fraternity to make 
whatever insurance is desired avail- 
able. After all, if insurance takes the 
risk along with the oil industry, then 
when the pay-out comes, and offshore 
drilling is no novelty, neither will be 
tidelands insurance. 

Of the drilling operations in the 
Gulf of Mexico, only half are in- 
sured today. Moreover, there are quite 
a number of insurance men who are 
not the least bit anxious to get this 
business on their books. But on the 
other hand, there are some who are 
spending time and money trying to 
learn as much about tidelands drilling 
as are the oil men, with the idea that 
a little more knowledge on the subject 
might turn loss to profit for everyone 
concerned. 

Langham, Langston & Burnett agen- 
cy of Houston, are considered by many 
in the oil industry to be among the 
most foresighted of the insurance fra- 
ternity. And this reputation is not 


easily gained nor kept. Today, if you 
follow an oil publication or trade 
journal each week, chances are that 
before six month time lapses, you’d 
read an article by someone with 
L.L.&B. (most likely J. E. Pike, their 
marine department manager) on oil 
insurance, in general, and tidelands 
coverage in particular. Or if you pick 
up the Wall Street Journal, or Journal 
of Commerce, or Business Week, you'll 
find remarks on insuring structures in 
the tidelands accredited to L.L.&B.’s 
handsome brochure which was a com- 
pilation of everything that company 
could find published on difficulties for 
oil men and insurance men on insuring 
tidelands drilling and_ production 
structures. 


Not willing to allow this book-size 
reprint-filled brochure to get out of 
date, L.L.&B.’s mailing list constantly 
gets current articles multilithed to 
bring the reader up to date on tide- 
lands activities. 

Nor is Langham, Langston & Bur- 
nett the only agency eager for tide- 
lands oil insurance. There are scores 
of others who want the business and 
who are studying blueprints of what a 
particular oil company wants to in- 
sure in the hopes that they, from hav- 
ing studied dozens such blueprints be- 
fore, may be able to give a suggestion 
prior to construction that will prevent 
a costly loss. 

George E. Wells, manager of the ma- 
rine department for Cravens, Dargan 
& Co., is proud that his organization 
has for many years been able to ar- 
range necessary coverage for the drill- 
ing of oil and gas wells on land and 
offshore. On his staff are original 
“authors” of offshore insurance forms. 
Tidelands coverage nowhere is any 
older than back to 1937, for that was 
the first offshore well drilling date. 
However, prior to getting full cover- 
age with domestic companies, Mr. 
Wells was able to get whatever insur- 
ance he needed with Lloyd’s, London. 
Now he says he has no trouble placing 
tidelands insurance wherever he 
pleases. 

Part of his good experience in plac- 
ing the insurance is, of course, the 
good experience record enjoyed by 
Cravens, Dargan. But part of it also is 
due to the ability to learn quickly what 
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Manifold on the testing and pumping platform wing of rig 10 of Shell Oil 


Co.’s work in the Gulf of Mexico. This new style “T’” shaped platform, of which 
this is one wing, can handle 15 wells within a mile of the platform. At present 
there are only five wells, with one manifold for each well. 
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Tying a barge to a production platform base in the Gulf of Mexico off the 
coast of Louisiana. Photograph by Shell Oil Co. 








could be insured as a steady structure 
out in the ocean where dangers are 
mysterious and many. 

“We are still learning, all the time,” 
one insurance man said. “Every time 
we are called on to sell tidelands cov- 
erage, we get another chance to find 
a loophole in our own thinking which 
might cost us our shirt.” 

How does an agent or an insurance 
company learn about tidelands? Take 
Langham, Langston, & Burnett’s his- 
tory. They wrote to every authority 
who might have information related 
to tidelands work, even prior to the 
time World War II was concluded. In- 
formation rolled in from a professor 
in Duxberry, Mass., who had made a 
life-time study of sea water erosion; 
from International Nickel Co.’s study 
of protecting piling in the area be- 
tween wind and water high and low 
tide markings; from admiralty attor- 
neys’ cases involving craft damage and 
loss at sea; from hull insurance ex- 
perience, marine insurance manuals, 
and even the reports of the Scripps 
Institute on wave action against struc- 
tures. 


In addition to investigating what 
hazards tidelands oil structures might 
be up against, L.L.&B. was duly im- 
pressed, by the oil men its staff called 
on, that even the smallest amount of 
equipment that could be placed on a 
drilling or exploration platform would 
total up to more than $500,000. Also, 
when they first started toying with 
the idea of learning all they could 
about tidelands coverage,. they found 
there was no existing field of insur- 
ance where rates, amounts of insur- 
ance, deductibles and exclusions of 
coverage could be found for compari- 
son or guidance. 

Mr. Pike claims that neither of these 
two impressions has changed material- 
ly today from what it was in 1947. 
What has changed is that it is easier 
to find capacity for the business. You 
don’t have to write six single-spaced 
pages to tell the home office what you 
want to cover and why. Time—and the 
publicity concerning ownership—has 
taken care of that problem, at least. 

It isn’t all beer-and-skittles, how- 
ever, on the placing of the coverage. 
While well established agencies have 
no trouble, chances are the home of- 
fices of the majority of insurers want 
still to play it “safe” on tidelands cov- 
erage, which might on one policy cost 
better than $1 million in loss. 

An agency which gets the majority 
of an oil company’s business on bonds, 


automobile, casualty, and the like 
probably could ask, and get, quick 
tidelands coverage without too much 
bother. 

But an agency which had never seen 
the inside of the oil company’s office 
until the day they phoned for tide- 
lands coverage, might have to do some 
peddling to place the policy, and they 
might end up getting it covered a bit 
here, and a bit someplace else, and 
even some in Lloyd’s. 

Although there is some disagreement 
among insurance men as to whether 
tidelands insurance should be written 
along the lines of “what it covers” or 
“what it won’t cover’, here again it 
seems to be actually what that insur- 
ance man is told to do, privately, by 
whichever company is handling the 
majority of his oil or marine insur- 
ance. 

Some policies, alleging to cover 
everything needed in the _ tidelands 
work, are on a regular 8x11 sheet. 
Some fill up a packet all by them- 
selves. 

Either form, however, is not a stand- 
ard form—for there “ain’t no such 
animal” in the true sense. One com- 
pany (or even two or three) may have 
a form that they agree to use, but in- 
surance companies have yet to really 
select one style or one group of cov- 
erages for offshore activities. 


Tidelands insurance, is for the most 
part, negotiated insurance. Negotiated 
insurance is a term meaning the agent 
and purchaser get together and figure 
back-and-forth on the premium, de- 
ductible, requirements, exclusions and 
the like. It isn’t unreasonable since op- 
eration of oil companies in the tide- 
lands has only spanned 10 years—and 
some of those years have been during 
war and some during a congressional 
controversy—that tidelands coverage 
is for many insurance companies still 
negotiated. 

The oil man gets up a list of what he 
wants covered, and its value. The 
agent makes exclusions. Some things, 
like subsidence, are always excluded. 
Often excluded also are any occur- 
ences (like steam boiler blow-up) 
which normally would be covered by 
a separate policy anyway, land or sea. 

The premium is, according to Mr. 
Pike, “by guess and by gosh’. But he 
thinks it is stabilizing itself around 
6% of value at risk, and the deducti- 
ble at $10,000 or 214%, whichever is 
the greater. Here, he says, the premi- 
um and deductible will go down once 
the oil industry decides on a definite 
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style of platform to be used, more 
than likely. and also when definite 
safety and procedure codes are arrived 
at for tidelands operation. 

Since 1938 when Superior Oil start- 
ed the underwater oil search near High 
Island, La., there have been 129 dif- 
ferent patents registered for tidelands 
drilling platforms, and so it is easy to 
surmise that about every company has 
its own idea on a platform design. 

Insurance people have some ideas, 
too, on this subject, for certain styles 
are more suited to the Gulf’s squalls 
For instance, most 
agents who have dabbled in tidelands 
coverage for a while won’t cover any 
platform that isn’t high enough so 
that waves and breakers can’t touch it; 
37 feet above mean-high-tide is best, 
some of them think. 

. . . 

Other insurance companies urge—or 
restrict against unless it is done—the 
oil people to keep more expensive 
moveable equipment during non-use 
periods on a platform separated from 
the drilling platform by a fire-proof 
catwalk, or else in a barge that can be 
cut loose in event of fire. The barge, 
incidentally, is favored over a split- 
platform arrangement when consider- 
ing storms that might occur. 

Also, most insurance people like to 
know that the oil man is getting the 
very best in advice from a meteorelo- 
gist and oceanographer, so that the 
platform pilings will be sunk in the 
“right place’ for reasons in addition 
to where he may think oil could be. 

. . e 

After all of this, one might wonder 
what all gets covered in a tidelands 
policy. It isn’t actually one policy, if 
everything is written down, but a total 
of builders’ risk insurance, dismantl- 
ing insurance, drilling rig insurance, 
submergible drilling barge insurance, 
marine pro- 

insurance, 


and indemnity 


| workmen’s compensation, contracter’s 








equipment floater, comprehensive gen- 
eral liability insurance, A&H and group 
life policies on the crew . . . and some- 
times even business interruption in- 
surance. 

One insurance man also mentioned 
something a few of the others said 
they had not encountered. (But they 
shuddered over the prospect of addi- 
tional snarls it might mean.) That was 
when even the platform was to be be- 
yond statutes of domestic rule and the 
policy had to be edited to agree with 
international and admiralty law. Also, 
a look at the location to determine 
what state laws would be in force— 
particularly on workmen’s compen- 
sation—if the drilling is within domes- 
tic rule. 

One surprise for everyone in insur- 
ance is the fact that storms at sea 
haven’t been the danger to oil plat- 
forms which one might have thought 
There has only been one bad _ loss 
(Ohio-Melben in 1949) from a hurri- 
cane. A lot of damage, of course, has 
come from the Gulf’s frequent squalls 
... but no shock losses. 

On the other hand, drilling at sea 
seems to carry the same dangers as 
drilling on land, where the dread of 
the oil men and the insurance men is 
fire—known in its worst form 
as a “blowout”. When a platform, on 
land or sea, catches fire from oil blow- 


| ing wild, it is usually a spectacular 






half-million dollar torch that has tc 
be dynamited to a finish. One of these 
Platforms represents about the same 
amount of money as is paid out by one 
Company insuring people in a towr 
Swept by a tornado. 

This is the reason insurance people 


are encouraging the oil fraternity to 
place, while in non-use, expensive 
equipment on barges, or to go to the 
“island” or “T” shaped platforms, 
separated in parts by catwalks which 
are fireproof. Also, when insurance 
people learned that there was a flirta- 
tion within the oil industry to go to- 
wards bigger and bigger platforms, the 
insurance men began to pressure gen- 


tly for separated platforms, barge- 
and-platform combinations and the 
like. 


And in none of this has been men- 
tioned the insurance policies that can 
be drawn up to sell to oil men to re- 
imburse them, should they have to 
hire a firefighting team. One recent 
fire cost $300,000 just to control. This 
means an entire new vista of insur- 
ance in the tidelands. 

Also, as was pointed out by Cravens, 
Dargan’s George Wells, quite frequent- 
ly a million dollars or more property 
damage insurance is required for 
third party property damage, covering 
property located both on the surface 
and underwater for which the insured 
may be liable. 

The amount at risk is so great, he 


said, and all the forms of tidelands in- 
surance coverage are so unusual, it is 
necessary that whichever office plac- 
the business not only has suffi- 
cient capacity but also it is extremely 
necessary that the underwriter arrang- 
ing the coverage be familiar with the 
various ramifications of the oil indus- 
try itself so that the forms will be 
properly drawn. 
. . . 

“We know of no operation where 
conditions so often change and where 
there is such a lack of uniformity as 
in the oil business,” Mr. Wells said. 
“Here the underwriter is forever pre- 
sented with new problems which must 
be worked out to take care of the par- 
ticular operation being conducted.” 

Waiting for oil men, government ex- 
perts think, is some 13-billion barrels 
of crude oil in the Gulf of Mexico 
floor, or a reserve equal to one-third 
all proven reserves in the United 
States today. There is no question that 
oil companies, which have never had 
a day’s existence without risk being 
involved, will be going into the tide- 
lands more and more from this time 
ferward. Today there are only about 
15 companies with offshore drilling 


es 


and production operations. But there 
are at least another 30 companies— 
and even some of the well-heeled in- 
dependent oil men—who are at present 
pricing barges, pilings, and the like, 
dickering with the notion of drilling 
offshore in their search for oil. 

And with more drilling going on, 
there will be more experience for both 
oil men and insurance men to draw 
from and study. From this, both groups 
hope to learn how to make the tide- 
lands the bonanza that everyone thinks 
it is already, from all the newspaper 


stories that were run during the con- 
gressional fight. 
“Maybe someday,” one insurance 


man mused, “tidelands insurance will 
be as routine—and profitable—as life 
insurance is today.” 


N. H. Promotes Perkins 


Lloyd R. Perkins has been elected 
secretary of New Hampshire Fire. He 
has been secretary and assistant treas- 
urer of American Fidelity, casualty af- 
filiate of the company. He joined the 
group in 1927, specialized in claim 


work and was named assistant secre- 
tary in 1932. 
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Bond Producers Explore 


Problems at LA. Conventions 
(CONTINUED FROM PAGE 3) 
court finds a contract or any clause to 
be unconscionable, the court may re- 
view to the contract or may 
strike out the unconscionable clause 
and enforce the contract as if the 

stricken clause never had existed. 
Elmer C. Anderson, assistant secre- 
tary of Surety Assn. of America, com- 
mented on the parallel progress of the 
surety business and the construction 
industry, both of whieh have been es- 
tablishing new records of performance. 


enforce 


He called attention to an article in 
the Survey of Current Business pub- 
lished by the U. S. Department of 


Commerce in December, 1952, called 
Survival Patterns of the Post War Bus- 
iness Population. It states that for all 
industries combined, one-third of firms 
in operation as of Dec. 31, 1951, were 
71% years old or older. In construction 
only one-sixth were that old. The aver- 
age business age of all contractors in 


operation as of 1951 year-end was 
slightly less than 314 years. 
This is, he said, one indication of 


why contract suretyship is an exten- 
sion of credit and not insurance, which 
works on averages. 

The U. S. is still a most important 
surety customer, he said, both because 
of the volume of business from that 
source and for the example it sets. 
But federal business in 1943 repre- 
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WANTED, FIRE ADJUSTER 
SOUTHERN CALIFORNIA 


Largest independent adjusting agency, sixty 
miles east of Los Angeles, desires employment 
of an outstanding, well quclified ambitious fire 
adjuster. College background preferred. State 
work history, experience, family status in first 
letter. Reply own handwriting with recent photo. 
Salary open. Reply Hill-Hillman & Co., 456 ''D" 
Street, Son Bernardino, Colifornia. 





SPECIAL AGENT 
FOR TENNESSEE 


A progressive, Midwest Company needs man 
with knowledge of Automobile, Workmen's Com- 
pensation and General Liability to work with 
established Agency Plant. Previous field experi- 
ence desirable but not essential, if you have 
other qualifying experience. Write in confidence, 
giving your full history, age, salary require- 
ments, etc. to Box W-94, The National Under- 
writer Co., 175 W. Jackson Bilvd., Chicago 4, II. 











SPECIAL AGENT — 
CENTRAL PENNA. 


Casualty or multiple line man is needed to take 
over well established agency plant operating 
out of Harrisburg, Penna. Applicant will be 
considered on experience and potential, al- 
though experience not prime factor. This offer 
is unusual and well worth investigating. Our 
employees know of this advertisement. Address 
Box W-9I, The National Underwriter Co., 175 
W. Jackson Blyd., Chicago 4, Ill. 








ASSISTANT LOSS SUPERINTENDENT 

ASSISTANT EXAMINER 
for Western department of an aggressive stock 
fire company group. Chicago location. Liberal 
company benefits offered. Salary commensurate 
with experience and ability Address V-23, The 
National Underwriter Co., 175 W. Jackson Bivd., 
Chicago 4, ili 














OPPORTUNITIES AVAILABLE 


Large Hartford Company, excellent agency 
plant, initiating agyressive development pro- 
gram Inland, O~ean Marine, and Multiple 


Peril lines offers opportunities to aggressive ex- 
perierced marine fieldmen_ interested real 
future. Reply giving brief résumé qualifications 
to W-87, The National Underwriter Co., 175 W. 
Jackson Blvd., Chicago 4, Ill. 





CASUALTY UNDERWRITER 
Large casualty & surety company needs an 
experienced underwriter for work in Grand 
Rapids, Michigan. Salary commensurate with 
experience. Insurance benefits, paid vacations, 
opportunity for advancement. College graduate 
preferred. Write, giving full particulars in- 
cluding salary requirements to W-82, The Na- 
tional Underwriter Co., 175 W. Jackson Blivd., 
Chicago 4, Ill. 











WANTED 


Experienced Burglary Underwriter to supervise 
department with stock casualty company. Salary 
commensurate with experience. Knowledge of 
Chicago area required. Apply by letter with 
qualifications to Box W-80, The National Under- 
— Co., 175 W. Jackson Blvd., Chicago 4, 











WANTED 
CASUALTY SPECIAL AGENT 


By old responsible Casualty Company Young 
Man with some casualty underwriting experience 
in Midwest operating from Des Moines. Right 
man can make excellent future for himself. Ad- 
dress W-90, The National Underwriter Co., 175 
W. Jackson Blvd., Chicago 4, Ill. 








’ 











WANTED 


Fully experienced Automobile Underwriter fa- 
miliar with Chicago territory. Salary above 
average for right man. All replies strictly con- 
fidential. State qualifications by letter to Box 
W-78, The National Underwriter Co., 175 W. 
Jackson Blvd., Chicago 4, Ill. 








WANTED 


Experienced Fire or Casualty men needed to 
assist in growing General Agency specializing 
Domestic and Lloyd's covers. Give full details. 
Replies in strict confidence. Write ‘'Personal’’ 
to G. A. Nyagren, President, Insurance Facilities 





SPECIAL AGENTS 
KENTUCKY-INDIANA 


Experienced Multiple Line field men for above 
states needed by Midwest Company. Write 
fully giving age, past experience, education 
and salary requirements. Reply Box W-9%6, The 
National Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, lil. 











Opening with large local agency for experi- 
enced Texas fire rate man between the ages of 
25 and 35 who has a comprehensive knowledge 
of the General Basis Schedule and is capable 
of preparing fire maps, appraisals and rate 
surveys. All replies strictly confidential. State 
qualifications, experience and salary expected. 
Reply Box W-92, The National Underwriter Co., 











Top casualty and surety man with broad local 
agency and company field experience. Can 
handle top company position. Family man age 
40. Presently affiliated. Address W-97, The Na- 
tional Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Ill. 





eeepereren, 1013 Central St., Kansas City 5, 175 W. Jackson Bivd., Chicago 4, Ill. 
AVAILABLE—COLORADO WISCONSIN-MINNESOTA 


Leading agency mutual company group has 
attractive opening for experienced fire and 
casualty special agent 35-45 in established No. 
Wisconsin, South Minnesota territory. Salary 
open. Send full information to Box W-95, The 
Nationd! Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Ill. 


DAN 














sented 66% of that vear’s $18 million 
contract surety total; the percentage 
dropped to 25% in 1952. The federal 
premium total for contract in 1952 was 
$21 million, an increase of $9 million 
over 1943. 

Coercing a contractor in the choice 
of his surety finds no favor among 
state law officials, Mr. Anderson said, 
adding the attorney general of Con- 





R. M. Toelle 


E. C. Anderson 


necticut has recently ruled in a well- 
reasoned opinion that it is illegal to 
attempt to coerce a contractor in the 
choice of his surety. He lines up with 
the attorneys general of Iowa, Califor- 
nia, Texas and New Jersey, and so far 
as is known there is no attorney gen- 
eral on the other side. 

While the domestic business situation 
came in for expert appraisal at the 
meeting, foreign aspects also received 
close scrutiny, with H. Marshall Frost, 
manager of the bonding department of 
American International Underwriters, 
discussing international bonding fa- 
cilities, and R. Maynard Toelle, secre- 
tary of American Foreign Insurance 
Assn., speaking on the general applica- 


bility of insurance coverages in for- 
eign lands. 
In many countries, where public 


building and construction have been 
usual for many years, some form of 
performance guarantee is a normally 
accepted requirement, Mr. Frost said. 
In Germany and Switzerland, surety 
companies furnish small performance 
forfeiture bonds. In the sterling area, 
contractors have long been required to 
put up bank guarantee. In such widely 
separated places as Cuba and Japan, 
builders must purchase government se- 
curities and deposit them with the 
owner until the work is complete. 
. . . 


In small independent countries it 
has been felt that performance guaran- 
tees of these sorts were not needed. 
Here, the building was customarily 
done by wealthy family building con- 
cerns that divided the work among 
themselves. With no competition there 
was little need of bidding cheaply, es- 
pecially with political influence often 
present to cure failures. 

These conditions were not capable 
of accommodating the large construc- 
tion programs begun in many places 
after the second war. At first, many 
jobs were let without bidding and some 


cost far too much. In other cases, 
builders failed and created losses. 
Since much of the money for these 


programs was coming from the U. S., 
its customs and practices were influ- 
ential and many of them were adopted. 
Among these was surety bonding. 
At the same time, many countries 
saw a development of great general 
business activity with new and strange 
faces coming upon the scene in sub- 
stantial numbers. In some countries 
insurance brokers and agents appeared 
for the first time. Local companies 
began to develop both for insurance 
and bonding needs: Among strangers, 
personal acquaintance and mutual trust 


do not exist to constitute acceptable 


guarantees. Again, bonds were the an- 
swer. In many areas now, fidelity, 
custom, court and supply bonds are 
common. 

Mr. Frost stressed that bonds have 
become and will continue to be a gen- 
eral rather than an exceptional re- 
quirement in construction and other 
fields throughout the world. 

C. F. J. Harrington, executive vice- 
president of National Assn. of Casu- 
alty & Surety Agents, warned that 
failure at the Miami meeting of Na- 
tional Assn. of Insurance Commission- 
ers to adopt the report of the uniform 
accounting committee does not finally 
dispose of the matter of the inter-re- 
lationship between uniform accounting 
and rate-making. It merely postpones 
such action at the national level. The 
report was not adopted at Miami, but 
neither was it rejected. 

Mr. Warner in urging that the hand- 
ling of contract claims be given more 
constructive study, emphasized these 
points: Early investigation of trouble 
to determine all facts available at the 
time; immediate steps to be taken to 
conserve the contractor’s assets and 
organization to the end that the loss 
will be minimized and the work car- 
ried to conclusion as nearly on sched- 
ule as possible; greater consideration 
of the interest of obligee so that the 
performance guarantee which he 
thought he had will become a reality; 
and prompt payment to all creditors 
for their just claims. 

7 . . 

There are situations throughout the 
country where contractors have en- 
countered difficulties and landed in 
the claim file of the surety because 
of the handling of the claim, he said. 

Discussing captive agency appoint- 
ments, he said no one should be denied 
the opportunity of going into any busi- 
ness. There are certain state agency 
qualification laws that fairly well ans- 
wer this problem. However, in other 
states there seems to be an increas- 
ing tendency to appoint an individual 
as agent only to obtain one account. 
Managements of surety companies can- 
not be aware of many such appoint- 
ments but in some cases top executives 
are well aware of them. 

He urged a committee of companies 
and producers to work closely on com- 
mon problems. There has been some 
reluctance among companies to discuss 
some subjects for fear of acting in con- 
cert, but he does not believe that pub- 
lic law 15, or other federal or state 
laws, prohibits a free and open discus- 
sion of problems by committees ap- 
pointed for the purpose. 

e . . 

If the American agency system is 
economically justified, it is in the pub- 
lic interest that producers be repre- 
sented on all matters that have to do 
with their prosperity and continuity. 
so that they may continue to serve 
the public. 

An optimistic forecast for contract 
bond business in 1954 was voiced by 
E. Kemp Cathcart, vice-president of 
Maryland Casualty. 

The backlog of work caused by cur- 
tailment or cessation of many projects 
during the second war has yet to be 
overcome. Even in the types of con- 
struction where severe shortages ex- 
isted and the crisis appears to have 
been met and passed, he said, so ex- 
tensive is the backlog that the decline 
in activity is not likely to be precipi- 
tious. The housing problem is a point 
at issue. Hospital and institutional con- 
struction has likewise probably passed 
its most acute stage, yet it is antici- 
pated that approximately $275 million 
will be spent on this type of construc- 
tion in 1954. Expenditures for military 
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and naval facilities will be less but 
even so will still represent some $1,- 
900,000,000 of new construction. 

Industrial construction is estimated 
at almost $2 billion for 1954, while in- 
creased amounts are expected to be 
spent on schools. highways, sewer and 
water improvements. Acceleration in 
the field of private construction also 
is anticipated. notably commercial con- 
struction and to a lesser extent public 
utilities. 

Newton E. Anderson, of Anderson, 
McPharlin & Conners, Los Angeles at- 
torneys, noted the change necessary in 
the approach to contract claims owing 
io the growing difficulties arising out 
of unpaid taxes owed by the contrac- 
tor; problems confronting the prime 
contractor who has furnished bond, oc- 
casioned by the failure of non-bonded 
subcontractors; problems presented by 
joint ventures; problems created by 
inadequate accounting as it affects the 
surety producer and underwriter, and 
surety problems created by inter-jur- 
isdictional labor demands. 

. . . 

Henry C. Young. general agent of 
Washington. D. C. gave an informal 
report on the federal housing program. 
There is no mention of surety bonds 
in the housing bills in Congress, he 
said. This apparently will be a matter 
of regulation by the administrator of 
the housing program, if and when the 
bills are passed. It apparently is the 
consensus that it will require consid- 


erable effort to put this program 
through Congress and there is still 


some doubt as to #s final form if and 
when passed. 

Producers’ commissions were dis- 
cussed by Laurent A. Loustau, of Will- 
son, Loustau & Co., San Francisco, im- 
mediate past president of Insurance 
Brokers Exchange of California. He 
analyzed the functions and services of 
the broker or agent. who collects and 
pays premiums. assists in filing claims, 
in surveys, policy proof-reading, and 
other functions. There are also certain 
intangible benefits derived from the 
producer's role. 


Ryan to Bridgeport for GAB 

Hugh E. Rvan has been appointed 
manager at Bridgeport by General 
Adjustment Bureau. He succeeds W. 
D. Hatfield. who resigned to join Glens 
Falls. Mr. Ryan joined the bureau in 
1948 and has been on the Stamford 
staff since 1949. 


Would Ease FR in S. C. 


A bill introduced in the South Caro- 
lina senate by Sen. Moore would strike 
out requirements for posting and 
maintaining proof of responsibility in 
the case of certain motor vehicle and 
driver license violations. 

Specific target of the bill is section 
l7-c of the state’s motor vehicle act, 
which states that no license shall be 
issued and no motor vehicle shall be 
registered in the name of a person who 
is not licensed, or who drives an un- 
registered automobile, until he can 
give and maintain proof of financial 
responsibility. 

The bill has been referred 
senate judiciary committee. 


to the 


Western Millers Elects Two 


Western Millers Mutual at its an- 
nual meeting elected two new assistant 
secretaries, Edward C. Nixon and 
Wayne Grissom. Mr. Nixon has been 
with the company 20 years as its auto 
underwriter. Mr. Grissom, who is ma- 
rine and casualty underwriter, was 
formerly in the Arkansas field for the 
company. 


Vernon O'Reilly, political editor of the San 
Francisco News, addressed the Feb. 15 meet- 
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Compulsory Rate Cut 
Bill Advances in Mass. 


A bill permitting companies to sell 
compulsory automobile for less than 
the rates established by the state in- 
surance commissioner has been given 
preliminary approval in the Massachu- 
setts house. 

Sponsored by Rep. Glasher as a 
merit plan, the bill was the one of 
several insurance measures to be ap- 
proved. 

The house defeated a bill 
would require those who rent 
mobiles to take out property 


which 
auto- 
insur- 


ance on them. Also rejected was a bill 
setting up a state operated rating bu- 
reau, a hardy perennial. 

Also passed by the committee was a 
bill to require insurance companies to 
give injured in auto accidents copies 
of company doctors’ medical reports. 
It was advanced after debate during 
which it was charged the bill would 
invite false and fradulent claims. 


Hardware Mutual Builds 


Hardware Mutual of Minnesota is 
building a two-story office building in 
Los Angeles to service southern Cali- 
fornia and Arizona. 





A New 
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typewriters in the world! 


Fireman's Fund Indemnity 
Issues $2.50 Stock Shares 


Fireman’s Fund Indemnity has been 
granted a permit by the California de- 
partment to issue 2,500,000 new shares 
of stock of $2.50 par value to replace 
a similar number of shares of $5 par 
value. 

The company also has declared a 
stock dividend of 400,000 of the new 
shares to stockholders of record, thus 
effecting a share split-up of six new 
$2.50 par value shares for each five 
shares of outstanding $5 par value 
shares 





For 21 years, IBM has been making the finest 





And now two new model IBM Electrics are ready for 


ye yu 


the new Standard and the new Executive*! 


These new IBM’s have exciting new features 
never before available on any typewriter! 


And the work anyone can turn out is so fine 
that every letter is a masterpiece of typing! 


You can get all the facts about these beautifully- 





IBM 








Electric 





designed IBM’s by writing to: 
INTERNATIONAL BUSINESS MACHINES, DEPT. NC 
590 Madison Ave., New York 22, N. Y. 
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A&H Needs to Speak with One Voice 


The current concern over the pub- 
lic’s hospital and medical care prob- 
lems has served to point up as never 
before what one observer has referred 
to as the schizophrenic character of the 
A&H business. For many years the 
business has been pulled one way by 
the companies that were trying to give 
good value for the premium dollar and 
in the opposite direction by those that 
regarded the A&H business as an op- 
portunity to gyp the public legally. 

The A&H business never needed so 
urgently to speak with one voice as it 
does now. But who’s going to do the 
talking? And, more important, what 
position will they take and how well 
will it stand the scrutiny it is sure to 
get? 

Probably the first premise in forum- 
lating a position consistent with sound 
public relations should be a complete 
and sincere realization that deception, 
whether deliberate or through over- 
sight, can no longer have a place in 
any part of the A&H business without 
contaminating the entire business in a 
dangerous way. 

This statement may sound like a 
swipe at limited coverage policies, but 
it is not. There is no reason why a 
company should not sell a policy that 
provides little but protection against 
injuries resulting from falling meteors 
—provided that is the kind of coverage 
the buyer really wants and he knows 
exactly what he is getting and wheth- 
er he is paying a fair price. 

After all, there isn’t a policy sold 
by any company or non-profit organ- 
ization that doesn’t have limitations. 
The important thing is that they 
should be understood. Unscrupulous 
agents have been known to sell naive 
buyers 20-payment life insurance poli- 
cies while giving the impression they 
were 20-year endowments but that is 
no criticism of a 20-payment life poli- 
cy. In such cases it’s the agent that 
needs controlling—and the company, 
if it is conniving in such a flim-flam. 

Where, then, can the line be drawn, 
if not between limited coverage poli- 
cies and the more comprehensive var- 
iety? Well, there are in the A&H busi- 
ness, as in all businesses, what might 
be broadly be referred to as men of 
good will, interested in making money 
but not at the expense of their own 
self-respect and the standing of their 
companies. At the other extreme are 
those interested only in keeping suffi- 
ciently within the law to escape prose- 
cution. And there are those in between 


who aren’t worried much one way or 
the other. 

The men of good will need all the 
help they can get from the in-between- 
ers who haven’t given the problem 
much thought and both groups need to 
prevail upon the rogue fringe either 
to get religion or face ostracism from 
the community of reputable A&H in- 
surers. 

Actually, what is the A&H business? 
As it stands now it is an assortment— 
life companies, casualty companies, 
A&H specialty companies, and the so- 
called non-profit insurers, which de- 
spite their slightly holier-than-thou 
tag are just as much a business enter- 
prise as the non-profit mutual life and 
casualty insurers or the profit-making 
stock life and casualty insurers. 

The non-profit insurers got off to a 
good start in public esteem, partly be- 
cause of their non-profit status and 
partly because of their close associa- 
tion with the hospitals, which have a 
generally high ranking in the public 
mind. For a while it looked as if the 
non-profit plans were going to enjoy 
a special status in the current probing 
of the health care problem, but at the 
Wolverton committee hearings last 
fall the insurance companies made an 
excellent showing and made it clear 
to one and all that even though tagged 
with the “commercial” designation 
they could and would give the public 
good value for its premium dollar. The 
recent report of the commission on 
cost of financing hospital care also 
shows evidence of a reassuring degree 
of respect for the “commercial” insur- 
ers. 

But none of this should be taken to 
mean that there isn’t going to be a 
determined effort to separate the sheep 
from the goats. The insurers that de- 
pend for their profits on kidding the 
public on coverages and taking an un- 
warrantedly tough attitude on claims 
are going to be exposed. It is entirely 
possible that legislation will be enacted 
to cramp their style severely. 

The credit that has been built up 
thus far by representatives of the A&H 
business could be seriously impaired 
if honest critics can say, “Sure, we like 
you all right but what about those 
other guys under your umbrella? Are 
you speaking for them or aren’t you? 
and if you aren’t, why are they in your 
gang?” 

There is of course no legal compul- 
sion on the A&H business to speak with 
a united voice. But certainly its posi- 


tion will be much more influential if 
it can speak with such unanimity. The 
question still remains, “Influential in 
what direction?” as long as there are 
men of ill will trying to palm them- 
selves off as being in the same group as 
those who have the good of the busi- 
ness and the public genuinely at heart. 


PERSONALS 


John F. Harris, newly appointed sec- 
retary of the compensation and liabil- 
ity department of Travelers, has been 
assistant secretary of the compensa- 
tion and liability department since 
1947. He joined Travelers in the office 














J. F. Harris 


J. J. Roach 


manager’s department at the Hartford 
branch in 1928 and was appointed as- 
sistant office manager at Washington, 
D. C. in 1929. He went to the home 
office in 1934 as a branch office super- 
visor and transferred to the automobile 
department in 1936 as a supervisor. He 
was named supervising underwriter in 
1945. 

John J. Roach, just named assistant 
secretary of the branch office admin- 
istration department, has been a 
branch office supervisor since 1946. 
He joined Travelers in the office man- 
ager’s department at St. Louis in 1930 
and became assistant office manager 
there in 1934. He moved to Toledo as 
office manager in 1944 and to the home 
office in 1946. 


L. Waldo Horton, vice-president and 
treasurer of Moffatt & Schwab, Staten 
Island, celebrated his 25th anniversary 
with the agency. He joined the firm 
when H. C. Horton & Son merged with 
Moffatt & Schwab. He is secretary of 
Richmond County Assn. of Insurance 
Agents and a past president of the 
Staten Island Kiwanis Club. A recep- 
tion was held honoring him at the 
agency office. 

John Dyer, secretary of Prudential, 
Scandia and Hudson when they were 
managed by Royal-Liverpool, has re- 
tired after 34 years with the group. 
He was tendered a luncheon by the 
management and former associates in 
the general accounts department. 

Ralph A. Ashton is the new mana- 
ger of the education department of 
Maryland Casualty. He has been in in- 


oa acme 





surance company education work more 
than 10 years and has taught classes 
at Boston university school of insur- 
ance. He has given Insurance Institute 
of America courses through the Bos- 
ton insurance library. He is a member 
of the bar in Massachusetts and New 
Hampshire and the federal bar. 

Morgan C. Smith, the new manager 
of the fire department at Continental 
Casualty’s metro- 
politan New York 
office, began his 
career as an un- 
derwriter for 
Travelers at Hart- 
ford and after air 
force service join- 
ed Republic of 
Dallas as a special 
agent in Connecti- 
cut, Rhode Island 
and New York. 
Later he was a 
special agent in 
suburban New York of Central Mutual. 

Samuel Mehorter of the McDaniel & 
Co. agency, and Miles F. York, presi- 
dent Atlantic Mutual, have been 
named to the Red Cross campaign for 
members and funds in New York. J. 
Victor Herd, executive vice-president 
of America Fore, is chairman of the 
general insurance division of the ap- 
peal in Manhattan. Mr. Mehorter will 
serve as chairman for general agents 
and Mr. York for mutual and recipro- 
cal companies. 

William A. Butz, who has joined the 
eastern department of Employers Re, 
was assistant sec- 
retary of Sterling 
Offices, Ltd., rein- 
surance brokers of 
New York, and as- 
sistant secretary 
and director of Li- 
on Fire before go- 
ing with Employ- 
ers group as as- 
sistant superinten- 
dent of the rein- 
surance depart- 
ment. After army 
service he went 
with American International Under- 
writers, where he has managed rein- 
surance activities for about seven 
years. 

Miss Betty Schweer, daughter of J. 
F. Schweer, secretary Cincinnati Fire 
Underwriters Assn., was queen of the 
annual Xavier Mardi Gras ball in Cin- 
cinnati. Miss Schweer, who attended 
Maryville College in St. Louis and Uni- 
versity of Cincinnati, teaches at Sacred 
Heart Academy in Cincinnati. 

Franklin J. Pocquette, secretary of 
the Meserole group at Chicago, is back 
on the job again after recovering from 
abdominal surgery. He was absent for 
about a month. 





Morgan C. Smith 


W. A. Butz 


Duncan C. MacEwen, a past presi- 
dent of H. & A. Underwriters Con- 
ference, has retired as superintendent 
of the A&H department of Occidental 
Life of California. Recognized nation- 
ally as an A&H authority, Mr. Mac- 
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CHICAGO 4, ILL.—175 W. Jackson Blvd., Tel. 
Wabash 2-2704. O. E. Schwartz, Chicago Mgr. 
A. J. Wheeler, Resident Manager. 


DALLAS 1, TEXAS—708 Employers Insurance 
Bldg., Tel. Prospect 1127. Alfred E. Cadis, 
Southwestern Manager. 

DETROIT 26, MICH.—607 Lafayette Bidg., 
Tel. Woodward 1-2344. A. J. Edwards, Resident 
Manager. 


Bank Bldg., Tel. Main 5417. Howard J. Meyer. 
Resident Manager. 


NEW YORK 38, N. ¥Y.—99 John Street, Room 
1103, Tel. Beekman 3-3958. Ralph E. Richman, 
Vice-Pres.; J. T. Curtin, Resident Manager. 


Fredrikson, Resident Manager. 

PITTSBURG 22, PA.—503 Columbia Bldg., 
Tel. Court 1-2494. Bernerd J, Gold, Resident 
Manager. 

SAN FRANCISCO 4, CAL.—-507 Flatiron Bldg., 
Tel. Exbrook 2-3054. F. W. Bland, Pacific 
Coast Manager. 
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Ewen has for many years served on 
committees concerned with that field. 
He started in the business in 1908 with 
Pacific Mutual Life, advancing to 
vice-president in charge of its A&H 
department and later also in charge of 
its life department. He joined Occiden- 
tal in 1944 after two years in special 
war work assignments with the air 


force. 


Hamilton C. Arnall, agent of New- 
nan, Ga., as president of Newnan-Co- 
weta Chamber of Commerce, has ob- 
tained two new industries for the area 
with a payroll of $2 million. He is also 
chairman of the Newnan housing au- 
thority and finance chairman of Boy 
Scouts. 

Blaylock Atherton, Nashua, N. H., 
agent, has anounced he is a candidate 
for the Republican nomination for 
governor’s council in the fourth coun- 
cilor district. He is a former president 
of the senate and has served two terms 
as senator and six as representative. 
He was acting governor for six months 
in 1952. 

Carl Dickey has been elected a mem- 
ber of the New York City public re- 
lations firm of Ivy Lee & T. J. Ross. 
Mr. Dickey in recent years has given 
special attention to the National Board 


account. 
Edward T. Cunningham, editor of 
The Weekly Underwriter, celebrated 


his 35th year with the publication. His 
associates gave a luncheon for him and 
he was given a gift from the group. 


Forty persons, including the entire 
staff of the paper, attended. 
Edwin P. Simon of the Critchell- 


Miller agency at Chicago is on an ex- 
tended business trip that will carry him 
through several of the southern states 
and as far south as Cuba. Mr. Simon is 
the new president of Chicago Board of 
Underwriters. 

George Herrmann, III, president of 
the George Herrmann & Co. agency of 
Chicago, is one of those participating 
in the school for presidents at Boca 
Raton, Fla. conducted by the Young 
Presidents Organization. 

Joseph F. Prola of the Prola agency 
at Springfield, Ill., has been named co- 
chairman of the 1954 Red Cross com- 
mercial solicitation committee in Sang- 
amon county, Ill. Quota for this com- 
mittee in the county’s $94,200 drive 
is $8,000. 

Al Slowinski, local agent at Ionia, 
Mich., has been named president of the 
Ionia Chamber of Commerce. 

Never let it be said that Pompano 
Beach, Fla., does not draw its full 
share of vacationing insurance execu- 
tives from Chicago. Already there, or 
soon to be, are: Paul H. Barr, vice- 
president Hanover; Rush W. Carter, 


WIDE SURPLUS 
LINE FACILITIES 
FOR OHIO AND 
SURROUNDING 

STATES 


vice-president and manager Aetna 
group; E. H. Forkel, vice-president 
National Fire; Charles W. Ohlsen, Sun 
manager, and K. C. White, president 
Underwriters Adjusting Co. 








DEATHS 


WILLIAM M. HOUSTON, 50, United 
States manager for New Zealand group 
whose death at Berkeley, Cal., was re- 
ported in last week’s issue, died of a 
bullet from his high-powered rifle in 
the basement of his home. Accidental 
circumstances have been indicated. 

Prior to becoming manager for 
New Zealand, Mr. Houston had suc- 
ceeded the late Charles L. Barsotti 
when the latter dropped dead within a 
few blocks of his office. Mr. Barsotti 
became U. S. Manager following a 
hunting accident death of Chester C. 
Stutt during a hunting trip with the 
late Mr. Houston. They were long close 
friends and hunting and fishing com- 
panions. Mr. Stutt and Mr. Houston 
had been in the mountains several days 
and Mr. Houston returned to camp late 
one afternoon and waited until long 
after dark for Mr. Stutt when he then 
called for assistance to search for his 
companion. The following morning Mr. 
Stutt’s body was found at the foot of 
a cliff. It was presumed that Mr. Stutt 
had lost his way in the dark and had 
fallen over the cliff. 

ROBERT D. EVANS, 56, claims man- 
ager at Chicago for Travelers, died 
there. Mr. Evans began with Travelers 
at Chicago more than 33 years ago in 
charge of life, accident and group. He 
spent short periods in Peoria and the 
home office and then returned to Chi- 
cago, where he had been claims man- 
ager for the past 11 years. Mr. Evans 
had been hospitalized because of a 
heart attack suffered on Jan. 4. He had 
had a previous attack last June. 

JOHN H. GOOD, 57, partner in the 
Boston agency of Fairfield & Ellis, 
died unexpectedly. He had been a 
partner since 1936. 

ALFRED CAMPBELL, Canadian 
manager of North British and Mer- 
cantile, and his eldest daughter Elisa- 
beth, were killed in a traffic accident 
the night of Feb. 26 near Ste. Rose, 20 
miles north of Montreal. Mrs. Camp- 
bell and Robert Mott, a friend, escaped 
with injuries. 

Mr. Campbell joined North British 
in Nottingham in 1920. He moved to 
Canada in 1934 as casualty superin- 
tendent and was successively assistant 
manager and deputy manager and was 
appointed manager for Canada in 1948, 





William PEET (P-E-E-T) 


Addresses Contractors 


William Peet, manager of the survey 
and analysis department of Marsh & 
McLennan in the Twin Cities ad- 
dresed the Feb. 23 meeting of Associ- 
ated General Contractors at Minne- 
apolis on the subject of “A Few Sug- 
gestions to Management About Insur- 
ance.” 

Mr. Peet is president of the Minne- 
sota C.P.C.U., and recently participated 
in a discussion meeting on insurance 
before the Twin Cities chapter of Con- 
trollers Institute of America at St. 
Paul. 

At that time, THE NATIONAL UNDER- 
WRITER did violence to Mr. Peet’s 
name, for which the editors are duly 
contrite. Mr. Peet has written THE 
NATIONAL UNDERWRITER in the follow- 
ing good natured vein to call attention 
to the blooper on page 18 of the Feb. 4 
issue: 

They’ve called me “William Pett” 
But that’s all wet; 

And I’ve been Known to weep 
When they say “Peep,” 

But topping them, God wot, I’ve gone 

to “Pot”! 

Could be a tempest in a teapot, 

But you have made it 


“WILLIAM P. POT”! 








also becoming president of Occidental 
Fire. 

Mr. Campbell was active in insur- 
ance circles. He was an associate mem- 
ber of the Chartered Insurance Insti- 
tute of Great Britain and a past pres- 
ident of the Insurance Institute of 
Montreal. He was a director of the 
Underwriters Adjustment Bureau— 
and also its first president—and a di- 
rector of Underwriters Laboratories of 
canada. 


Cc. J. BALDWIN, 75, retired local 
agent at Billings, Mont., died. Mr. 
Baldwin had served in the state legis- 
lature intermittently from 1915 to 1947. 


ERNEST MARVIN AIKEN, 55, local 
agent in Washington, D. C., died at Ox- 
ford, N. C. 

BERNARD J. McGURL, Sr., 78, lo- 
cal agent at Scranton, Pa., died. 

MRS. MAE HUGUELET. 
Charles H. Huguelet, Chicago broker, 
died at her home at Homewood, III. 
Mr. Huguelet is one of the most famil- 
iar figures in the agency end of the 
business at Chicago, having been in in- 
surance there since 1902. 

MRS. HENRY W. JENISCH, whose husband 


is associated with the Frank agency at Coving- 
ton, Ky., died after a long illness. 


FRANK J. BROWN, 67, 


lli., died at his home at St. Paul 
with the companies since 1937 

LEON K. KUESTER, 49, who owned the 
local agency bearing his name at Missoula, 
Mont., died of injuries received in an auto ac 
cident in that city. 


He had been 


wife of 


Minnesota director 
ot the State Farm companies of Bloomington, 


Treharne Says Collapse 
of His Insurers Has 


Left Him Broke 


Spencer S. Treharne, who headed 
United Lloyd’s and United World Life 
of El Paso, said the collapse of his in- 
surers has left him broke. He is quoted 
in the newspapers as saying: “This 
has cost me $200,000 and the loss of 





AUSTIN—Judge Charles O. Betts 
has entered a final judgment cancell- 
ing the charters and operating certifi- 
cates of United Lloyds and United 
World Life. All policies were cancelled 
as the permanent injunction was 
granted. 

Will G. Knox, liquidator for the 
board of commissioners, became per- 
manent receiver. The judgment was 
not contested by Spencer S. Treharne 
of Ruidoso, N. M., operator of the two 
companies. 





everything I had. My friends have lent 
me money to pay my bills. I am in- 
terested now only in clearing my name, 
and not being labeled a fraud.” 

United Lloyd’s is the company prin- 
cipally concerned in the charges by 
the Texas board of commissioners. It 
is alleged the companies were operated 
fraudulently, and Mr. Treharne said 
apparently the board wants te change 
the insurance laws, and it moved 
against him without giving him a 30 
day notice prescribed by law. All his 
funds have been tied up. 

In granting a temporary injunction 
against the companies, Judge Betts at 
Austin said the court order was “no 
reflection on Treharne’s honesty or in- 
tegrity.”’ 

Originally, a number of individuals 
with the company and agents of the 
company had their funds tied up also, 
but now they are released and only 
Mr. Treharne has his personal money 
involved in the injunction. 


Descriptions Essential 


in Jewelry Policies 

The importance in policies of exact 
descriptions of articles, especially jew- 
elry, was stressed by N. J. L. Pieper, 
vice-president in charge of claims for 
National Surety and formerly head 
of FBI operations in northern Cali- 
fornia, at the meeting of Mariners 
Club of New York. 

He explained that complete and ac- 
curate identification of items in jewel- 
ry policies was a great help to loss 
departments and that the lack of such 
descriptions was a severe handicap 
when atempting to effect recoveries. 
Speaking of the advantage of up to 
date appraisals to assure proper valu- 
ations in addition to description, he 
said the better the identification, the 
more chance there is to locate it after 
a loss. 
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Detroit Speakers Level 
3-Way Blast at Compulsory 


(CONTINUED FROM PAGE 2) 
Since he came into office in 1951, there 
has not been a single complaint in 
Michigan on the assigned risk plan, Mr. 
Navarre continued. The plan has had a 
lower loss ratio than the average for 
the non-assigned business. 

“When you start dabbling with com- 
pulsory, you eliminate competition... 
If you do it in one field how can you 
stop it in another? Don’t open the 
door,” he urged. 

Mr. Navarre gave his comments on 
compulsory extemporaneously at the 
opening session of the agents’ meeting, 
and then later on at the luncheon that 
concluded the gathering he gave a pre- 
pared talk in which he wasted no 
words in warning the agents they must 
get their house in order if they are go- 
ing to meet new types of competition, 
especially from the direct writer. The 
continued existence of the agency sys- 
tem is threatened by conditions from 
within itself more dangerously than by 
conditions outside, he declared. 

. . . 

The agency system is predicated on 
the idea of personal service, and suc- 
cess or failure rests upon that service. 
When the public believes it no longer 
needs the services of an agent, or when 
the services are no longer worth what 
they cost, other methods of acquiring 
insurance will be sought and will be 
provided. Growth and development of 
new systems and new methods are 
frequently brought about through the 
inefficiency or failure of an existing 
system, and Mr. Navarre said the 
agent’s failure to serve his policyhold- 
ers gives rise to a new need—a need for 
a system that provides the service re- 
quired or at least one that makes no 
charge for a service not given. 

Areas of encroachment upon existing 
systems, he said, are usually those 
wherein the system has become most 
vulnerable. Competition has a way of 
detecting those areas. It is ruthless 
and unsentimental about filling a void 
brought about by failure, indifference, 
obsolescence, or the moral decrepitude 
of a competitive method of doing bus- 
iness. 

. . . 

“The public pays the agent’s com- 
mission,” he said. ‘The company on the 
risk is most often unknown to the in- 
sured. The relationship between the 
agent and the policyholder is a per- 
sonal one. The company’s relationship 
is remote and incidental. If, and when, 
the relationship between the insured 
and his agent becomes impersonal or 
indifferent, the agent has lost his val- 
ue.” 

An agent who loses sight of the sim- 
ple moral principle that “the servant 
should be worthy of his hire” courts 
economic disaster as well as spiritual 
corruption, the commissioner added. 
Acceptarce of a commission entails a 
moral responsibility to serve the in- 
sured. The extent and character of 
that service will ascertain to what de- 
gree the agent is worthy of his hire. 
and it is the policyholder who pays the 
price who will ultimately determine 
the value of an agent’s service to him. 
“The iniquitous among the agents and 
companies who accept premiums and 
fail to provide coverage at fair and 
reasonable cost, and who fail to give 
in addition adequate service, hasten the 
day when the ever present threat be- 
comes a reality.” 

The agent and his associations are 
powerful factors in providing the 
quality of service the public wants, Mr. 
Navarre continued. However, if agents 


“because of cupidity or for other rea- 
sons” accept commissions and fail in 
their duty and responsibility to the 
policyholder, “no association or legis- 
lation will long forestall the establish- 
ment of competitive forces in their 
place.” 

In his discussion of compulsory disa- 
bility, Mr. O’Connor declared when 
New York adopted its DBL in 1949 it 
established a legislative principle of 
putting the state into the insurance 
business and of compulsion to buy in- 
surance, so that Superintendent Bohlin- 
ger is justified in saying as respects 
compulsory automobile that the legis- 
lative principle has been established. 
“If you get one, you get the other,” 
Mr. O’Connor said. 

If the insurance business, particular- 
ly the people in the casualty business, 
had vigorously opposed disability bene- 
fits for New York, it might have been 
deteated, and the casualty companies 
and agents in New York would not be 
battling today to prevent adoption of 
compulsory automobile. 

. . . 

He outlined some of the results under 
the California compulsory plan, which 
started out with maximum weekly ben- 
efits of $20 and which since has been 
increased three times so that the maxi- 
mum is now $35 and there is included 
an additional $10 per day hospitaliza- 
tion benefit. State compulsory cash 
sickness becomes a_ political football 
with a drive for increased benefits at 
each legislative session. There is little 
or no consideration given to an in- 
crease in the premium tax, and as ben- 
efits increase more prospects are re- 
moved from the eligible market for 
private coverage. From 1946 until 1950, 
private companies operating in Califor- 
nia were able to write the business in 
competition with the state fund and 
make a profit. However, beginning in 
1951 the majority of companies have 
shown a net over-all loss. In 1951 the 





MANAGING 
GENERAL 
AGENTS 


COLORADO 








Braerton, Simonton, Brown, 
Inc. 


740 Gas & Electric Building 
Denver 
Phone Acoma 4851 





Ritter General Agency 


FIRE—SURETY—CASUALTY 
958 Gas & Electric Building 
Phone Acoma 2811 


Denver 2, Colorado 


Colorado—Wyoming—New Mexico—Utah 





KENTUCKY 





Bradshaw & Weil General 
Agency Co., Inc. 


Starks Building 
Louisville 2, Kentucky 




















March 


—— 


loss Wi 

and in 

will be 
| The 
| Califor 
for th 
just a 
nia Wi 
and th 
source 
The s 
New J 
vailing 
before 
into ot 
he ask 


Insu 
the ec 
nerabl 
the ag 
on pre 
mind 
House 
commi 
on the 
“with 
some s 
on us. 
sport « 
have 
hearin 
cover! 
health 
are dil 
al hea 
on br 
diseas 
backg! 
untar) 
the pc 
health 
our he 
gover! 


eral t 
thoug! 
ting a 
plan. 
they « 

The 
his pe 
works 
on thi 
was { 
ago, h 


The 
duced 
highw 
from 
this, | 

Mas 
expir: 
pirati 
31, al 
prom) 
Septe 
becau 
natte 
somet 
were 
agent 
all tk 
no ti 
in 8 
the k 
neav) 
dang 
Is ab) 
iness 

The 
taker 
hand 
Wals 
heed: 
stead 
Mass 
fount 





XUM 





1954 


——.. 
—=—=: 


- rege 
ail in 
oO the 
legis- 
blish- 
their 


disa- 
when 
949 it 
le of 
rance 
iV in- 
ohlin- 
spects 
legis- 
ished. 
ther,” 


‘ular- 
iness, 
bene- 

been 
anies 
lot be 
on of 


under 
which 
’ ben- 
been 
maxi- 
luded 
aliza- 
cash 
otball 
‘its at 
little 
n in- 
; ben- 
e re- 
t for 
1950, 
lifor- 
ess in 
1 and 
ng in 
have 
1 the 


Ly 


lah 














March 4, 1954 





FeNATIONAL UNDERWRITER - ————— —_— = 








= 





loss was .88%, in 1952 it was 1.90%, 
and in 1953 Mr. O’Connor predicted it 
will be 2.5%. 

The insurable markets under the 
California laws are rapidly drying up 
for the private companies, and it is 
just a question of time before Califor- 
nia will be a state monopolistic set-up 
and the state fund will be the only 
source available to write the business. 
The same situation is developing in 
New Jersey. “With this situation pre- 
vailing, I wonder how long it will be 
before the state extends its tentacles 
into other lines of private insurance?” 
he asked. 

e ° . 

Insurance plays an important part in 
the economy, and so it is always vul- 
nerable to attack. Mr. O’Connor asked 
the agents to be alert to put the finger 
on propaganda, saying he has had in 
mind the present activities of the 
House interstate and foreign commerce 
committee, which is holding hearings 
on the health status of the people. 
“with the idea in mind of inflicting 
some sort of sickness insurance scheme 
on us. It seems to be the great indoor 
sport of our federal legislators.” There 
have been volumes and volumes otf 
hearings on this subject printed and 
covering investigations of the nation’s 
health over the past 20 years. There 
are dire prognostications about nation- 
al health even while the people keep 
on breaking health records and one 
disease after another is relegated to the 
background; hospitals are built, vol- 
untary insurance expands, and only 
the politicians are left to talk about ill 
health and demand a law. “I do believe 
our health would be even better if the 
government would stop fussing over it 
in attempting to regulate matters 
which are, after all, largely individual 
and most personal,” he said. 

Mr. Walsh said compulsory disabilits 
as been beaten in Massachusetts sev- 
eral times in the last five years, even 
though the state is the only one opera- 
ting a compulsory automobile insurance 
plan. It shows that if the agents fight 
they can beat such measures, he said. 

The request for an agent to describe 
his point of view on how compulsory 
works is the first that has been made 
on this score since the compulsory law 
was passed in Massachusetts 27 vears 
ago, he remarked. 


. . . 
The Massachusetts bill was _ intro- 
duced first as a measure to promote 


highway safety, but nothing is further 
from the truth that compulsory does 
this, he declared. 

Massachusetts agents are staggered at 
expiration time, Mr. Walsh said. Ex- 
pirations all fall on the same day, Dec. 
31, and the rates are supposed to be 
vbromulgated by the commissioner in 
September. This is not always done 
because the rate situation is a political 
Matter and usually they come out 
sometime in November. One year they 
were delayed until Dec. 15, and the 
agents had to scramble around and get 
all their policies written up in almost 
no time. Even at a 10% commission, 
in 8 out of 10 agencies, automobile is 
the bread and butter line. It gets so 
heavy the agent has the ever present 
langer of being cancelled out unless he 
ls able to get all of an individual’s bus- 
Iness, 

The rate making process should be 
taken away from the commissioner and 
handled as it is in other states, Mr. 
Walsh recommended. The state also 
heeds a standard automobile policy in- 
Stead of the special one made up for 
Massachusetts. and there has to be 
found a handle undesirable 


way to 


risks. Persons going into the assigned 
risk plan get the same rate as anyone 
else, but the new demerit system may 
be of some assistance in this. 

The time has come for some practical 
work to be done to improve highway 
safety, he added. It does pay off be- 
cause in Massachusetts the accident 


death rate for 100 million miles last 
year was 3.3 as compared with 7.0 
nationally. 

The idea of combining financial 


responsibility and unsatisfied judgment 
bills is not good, Mr. Walsh remarked. 
This asks the state to get into the in- 
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Living with “after-fire 
ship no policyholder need endure. For close to a 
decade, Airkem specialists have been proving 
this in the field—demonstrating consistently that 
Airkem Smoke Odor Service removes smoke odors 


fasi—and for good. 


It’s easy to see how calling in Airkem can help 
you—as well as your policyholders: Good rela- 
tions between policyholder and company are 
strengthened. What’s more, word gets around 
about the fine extra service your companies pro- 









** smoke odors is a hard- 


surance business as concerns unsatis- 
fied judgments only, and to stay out 
as regards the rest. 

The Michigan agents were rocked 
back in their chairs when Mr. Walsh 
related some of the rates being charged 
in Massachusetts. A class-risk pays $89 
in Springfield, Mass., and class 2 is 
$45 more. “That’s where the light is act. There is a turmoil as to how this 
coming,” he said. Even so, if the class- is to be handled. 
ification plan had not been put in, all If legislative expression represents 
the insured in Springfield would be public reaction, the people of Massa- 
paying more than $100 for their polici- chusetts are satisfied with compulsory, 
cies. despite its shortcomings, Mr. Walsh 

The agents have a problem in that concluded. 


the state does not require the insured 
to have his policy paid for when he 
gets his license. The agents have been 
offering a lot of credit to their insured, 
and now they are in the soup because 
the state has passed a law saying thai 
agents doing a finance business on 
premiums come under the small loan 
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Policyholders appreciate the fast, permanent removal of 
smoke odors ... as this letter from a home owner shows. 
And here’s what calling in Airkem does for you: 


How do you take advantage of the opportunity 
Airkem Smoke Odor Service offers you? There’s 
a representative of Airkem’s nation-wide organi- 
zation in your area—ready to serve your policy- 
holders at any hour of the day or night. Call him 
now for full details. Or mail this coupon today. 
AGE ALA AE RNS eS TE 
| For more information about Airkem’s Smoke Odor | 
| Service, fill in and mail to: 


| 
| Airkem, Inc., 241 E. 44th St., New York 17,N.Y. | 


C0 Please send me the 1954 directory of Airkem SOS | 
| representatives. | 

















vide. And that’s the kind of public relations talk | C1 Please send Case History Reports of interesting 

money can’t buy! | Airkem SOS Applications. 
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NAIC Seeks Light on 
Surplus Placement 


Commissioner Gaffney of New Jer- 
sey, chairman of the unauthorized in- 
surance committee of National Assn. 
of Insurance Commissioners, has asked 


various interests in the business to 
assist in a study by NAIC of undesir- 
able practices of unauthorized insur- 
ers. 

He has issued a general invitation 


to insurance companies, produeers, 
to furnish suggestions and rec- 
ommendations through the NAIC 
headquarters office at 160 North La- 
Salle street, Chicago. He has asked 
insurance departments to furnish sub- 
stantially the following information: 
Steps necessary to eliminate prac- 
tices found to be undesirable. What if 
any amendments to existing surplus 
line laws are necessary to prevent 
existing abuses? What steps are neces- 
sary to enable authorized insurers to 
satisfy the insurance requirements of 
the public; what requirements are 
now claimed by the unauthorized in- 
surers that they only can satisfy? 
What other action is necessary to 
protect the public interest and to eli- 


e[c., 


minate the prejudicial position in 
which authorized insurers are now 
placed? What statutory provisions ex- 
ist in each of the states on the subject? 
What proposed new legislation is be- 
ing offered? Any other general rec- 
ommendations? 

It is known that the commissioners 
ot several states have had an increas- 
ing amount of trouble with surplus 
lines placement, including New Jersey. 





Ind. Lumbermens Mutual 


Achieves New Records 


Assets of Indiana Lumbermens Mu- 
tual reached a new high of $19,403,805 
in 1953 and surplus rose to $5,197,731. 
Premium writings during last year 
were $14,169,436 and payment to pol- 
icvholders totaled $2,014,981. 





Elsie Lotz has been appointed office 
manager of Bureau of A & H Under- 
writers, replacing Natalie Nosworthy, 
who resigned. Miss Lotz joined the bu- 
reau in 1953 and had been in insurance 
previously with Travelers in New 
York City. She also had experience 
with Russell Stover Candies Co. in 
Kansas City. 
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DIRECTORY OF RESPONSIBLE 


PENDENT ADJUSTERS B 


Osborn Retires, Wickard 
Successor on Coast 


Harold H. Osborn, secretary and as- 
sistant manager of the Pacific de- 
partment of North 
British at San 
Francisco, is retir- 
ing after 43 years 
with the group. 
Fred E. Wickard is 
advanced from as- 
sistant secretary to 
succeed Mr. Os- 
born. At the same 
time, Assistant 
Secretary R. P. 
Daniels succeeds 
Mr. Wickard. 

Mr. Osborn en- 
tered insurance in 
1906 in the adjust- 
ing office of Pennsylvania Fire. When 
that company merged with North 
British group, he served as examiner 
three years and as chief underwriter 
16 years, being appointed Pacific de- 
partment secretary in 1936. In that 
capacity he was assistant to former 
Manager A. T. Bailey until 1938 when 
he was given the additional title of 
assistant manager. He served on vari- 
ous committees of Pacific Board and 
Pacific Fire Rating Bureau. In 1953 he 


F. E. Wickard 


———— 


was director and president of Idah 
Surveying & Rating Bureau. He is , 
life member of Fire Underwriters Assy 
of the Pacific and Blue Goose. 

Since 1920 Mr. Wickard has bee, 
with the group, serving in various de. 
partments. He was Oregon Specia! 
agent 1926 to 1931, when he returned ty 
San Francisco in the reporting form 
and inland marine department. He 
became assistant secretary in 1942. 

Mr. Osborn was honored recently by 
about 45 of his associates at San Fran- 
cisco at a dinner at the St. Francis 
hotel. He was presented with severa| 
gifts by field men and office person. 
nel. 





N. J. Hearing on Compulsory 


A hearing will be held in Trenton 
March 30 on a bill that would elimi- 
nate the present $1 fee collected from 
insured drivers to support the unsatis- 
fied judgment fund and increase the 
fee paid by uninsured drivers from 
$3 to $5, to $10 next year and $20 the 
year after. 

Another bill in New Jersey would 
prohibit private insurers writing bene- 
fits and create a state monopoly. 





Two new agencies have been incorporated at 
St. Paul. They are Homer G. Heidt Co., and 
Liberty Agency, Inc. 
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Commercial Floater 
Pushed on Coast 


Several companies in California have 
introduced what is called the commer- 
cial property floater contract and some 
are quite active in solicitation of busi- 
ness with this policy. Among the com- 
panies writing it are Fireman’s Fund, 
American, Providence Washington, and 
Security of New Haven. 

The cover is an all-risk type of pro- 
tection, basically fire and extended 
coverage, but picking up for an extra 
loading all risks except earthquake 
(which can be added by the earth- 
quake assumption clause), flood unless 
specifically endorsed, which exclusion 
is not applicable to property in trans- 
it, the usual inland marine exclusions 
of dampness, deterioration, etc., mys- 
terious disappearance, etc. 

The cost of the loading is said to 
vary to some extent with every com- 
pany. One description of the general 
character of the cover is a modified 
manufacturers output. 

The coverage apparently is being re- 
stricted presently to durable goods. The 
coverage includes open stock burglary 
and sprinkler leakage. It is a reporting 
form with a deposit premium. 


A. R. Krausse General 


Agency Is Enlarging 

Arthur R. Krausse & Co., the A&H 
general agency of Los Angeles, is en- 
larging its office at 649 South Olive 
street. The agency writes commercial 


A&H, professional group, hospitaliza- 
tion and surplus lines in General 
Accident, Metropolitan Casualty an 
London Lloyds. 

Arthur R. Krausse was formerly 
Pacific Coast manager of Merchants 


f New York, and later was manager 
ff Surplus Line Assn. of California. He 
was elected chairman of Surplus Line 
Assn. this year. 

In 1945 he joined William E. Lebby, 
who has a large general agency for 
A&H in Los Angeles, and in 1950 he 
went into business on his own. 

J. Richard Brown, who has_ been 
with the Lebby organization as brok- 
erage manager for three years, has 
joined Mr. Krausse as vice-president. 
Mr. Brown started in insurance in 
1946 at Chicago with the Meeker-Mag- 
ner general agency, where he was for 
three years in A&H underwriting. He 
is vice-president of Los Angeles A&H 
Assn. of A.& H. Underwriters. During 
the war he served in the air forces as 


a captain. 


National Board to Fight 
Cost-Passing Case in Ky. 


National Board has taken on a case 
in Kentucky involving charges against 
lire companies in 68 cities where the 
costs of the companies’ municipal li- 
tenses have been passed on to the 
policyholders. A suit has been brought 
by Louisville Attorney Sam _ Rosen- 
stein, contending that the companies 
have no right to pass these costs, al- 
though this practice has been okayed 
by the Kentucky department and the 
State attorney general. 

Meeting in Louisville with George 
H. Parker, manager of the Kentucky 
Inspection bureau, were Ray Berry, 
general counsel of National Board, and 
E. M. Griggs, assistant general counsel 


Russell Agency Is Honored 

Karl Weipert, mid-west manager of 
London Assurance, was host at Mil- 
Waukee last week to the George H. 
Russell Co. agency on the occasion of 
its 60th vear of representation of Lon- 
lon. Among those attending from the 
agency were Bradlee Van Brunt, pres- 
ident; Thayer Z. Clayton, vice-presi- 
dent; G. Russell Van Brunt, treasurer, 


and Robert T. Clayton, secretary. They 
were accompanied by their wives, and 
Mrs. Weipert also attended. Thomas 
Hamm, Wisconsin state agent of Lon- 
don, and Mrs. Hamm, also were on 
hand. 


Safeco Active in East 

Safeco, the General of Seattle auto 
insurer that writes 10% off, is op- 
erating in New Jersey and has added 
to the already lively competition for 
auto business that characterizes that 
state. Farm bureau and Allstate are 
big writers in New Jersey. 

Safeco has applied for a license in 
Connecticut and is said to be appoint- 
ing agents in that state. 


Hikes Auto Dividend 

Utica Mutual has increased from 10 
to 12.5% its dividends on auto policies 
expiring May through July, effective 
for all policyholders except in Massa- 
chusetts, a compulsory state. 

John Kean, Jr., ocean cargo super- 
intendent of National of Hartford 
group, spoke at the February meeting 
of New Hampshire Insurance Women’s 
League at Nashua, N. H. 


HERE'S HOW 


e LONG HAUL TRUCKING 


@ AMUSEMENT PARKS 
public liability 
@ EXHIBITIONS — all coverages 
@ AUTO RACES — liability 
@ MALPRACTICE INSURANCE 


No direct business written. 





all coverages primary and excess 
e EXCESS MOTOR TRUCK CARGO 8 
primary where no filing required 


doctors, dentists, hospitals, etc. e 
@ PERSONAL ACCIDENT INSURANCE 
executives’ travel, over age - 


@ PRIMARY & EXCESS PUBLIC LIABILITY & 
hazardous or unusual risks 


@ WORKMEN'S COMPENSATION — excess catastrophe or excess aggregate 
@ REINSURANCES ON INDIVIDUAL RISKS AS WELL AS TREATY BASIS 


Little Heads A&éH 
Assn. of California 


California Assn. of A&H Underwrit- 
ers has been formed at Los Angeles 
with these officers: President, Robert 
Little, general agent Paul Revere Life, 
San Francisco; northern regional vice- 
president, William Miller, general 
agent Massachusetts Bonding, San 
Francisco; southern regional vice-pres- 
ident, Joseph Silverstein, Occidental 
Life of California, Los Angeles; secre- 
tary, Merle Van Epp, general agent 
Paul Revere, San Diego, and treasurer, 
Herbert Rose, Unity Mutual L.&A. Los 
Angeles. 

Addressing the initial meeting were 


Tom Callahan and William Coursey, 
president and managing director re- 
spectively of International Assn. of 


A&H Underwriters. Other associations 
represented were A&H Managers Club 
of San Francisco, A&H Health Mana- 
Club and A&H Underwriters 
Assn., both of Los Angeles, and Health 
Managers Club of San Diego. 


gers 


Lusk Improperly Identified 


In last week’s issue, reporting the 


March 18 regional meeting of National 
Assn. of Independent Insurance Ad- 
justers at Chicago, one of the speakers, 
Robert Lusk, was incorrectly identi- 
fied as head of the adjuster education 
project of NAIIA. Mr. Lusk is educa- 
tional director of Mutual Loss Re- 
search Bureau. 


Homeowners Policies 
of N. A. in Effect in N. Y. 


The homeowners policies of North 
America became effective in New York 
on Feb. 15. That was the date on which 
the homeowners contracts of Multiple 
Peril Insurance Rating Org. went into 
effect in New York. 


Md. Assigned Risk Bill 

An assigned risk bill empowering 
the Maryland commissioner of motor 
vehicles to parcel out bad risks among 
automobile liability companies 
been introduced in the Maryland leg- 
islature. 


Nas 


Harrison agency has been opened at 
214 East Vermilion street, Lafayette, 


La., with a capital of $10,000 
Russell Guidry has opened an agen- 
cy at Church Point, La. 


WE FIT INTO YOUR PICTURE ... 


assisting insurance agents and brokers by providing markets 
for difficult, unusual, or surplus lines of insurance. For example: 


e AUTOMOBILE MATERIAL DAMAGE 
long haul, taxicabs, busses 


OPEN STOCK BURGLARY, ROBBERY, ETC. 


unusual or hazardous risks 


@ CARNIVALS 


liability and floater coverages 
FIDELITY — primary and excess 
AUTO RACE DRIVERS — personal accident 
ERRORS & OMISSIONS COVERAGE 


insurance agents, architects, other professions 
UNUSUAL INLAND MARINE 
PROPERTY DAMAGE 


world wide e 


We have the competent staff necessary to give you prompt service in writing these and many other coverages. 


MAC GIBENY-GRUPE, INC. 


630 INSURANCE EXCHANGE e 175 W. JACKSON BLVD. @ CHICAGO 4, 


INSURANCE 





ILL. 
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Agents Review Merits of 


Bureau, Non-Bureau Auto 
(CONTINUED FROM PAGE 2) 
in selling auto insurance. He quit in 


1943 because he didn’t own his re- 
newals. A friend advised him to get 
associated with a “name” company, 


and he signed a contract with a bu- 
reau. member. While trying to get 
started in this way, Mr. Cole said he 
had to borrow on his life insurance 
twice. And that wasn’t, he said, be- 
cause he didn’t know how to sell. 
Mr. Cole then signed with a non- 
bureau company. This company of- 
fered broader coverage—theft of wear- 
ing apparel stolen from a locked car, 
payment in case of accident involving 
two of the company’s insured to both 
of them, among other things—and had 
a cooperative advertising program 
with agents that actually put business 
on the books. Bureau national adver- 
tising is of no help to an agent, Mr. 


Cole said. 
When he was with a bureau com- 
pany, Mr. Cole said he could do all 


his own bookkeeping and policywriting 
at his home without feeling he was 
spending too much time at it. With 
the non-bureau company he has built 
his own building, has hired three girls, 
and is rolling. 

Mr. McCaffrey offered the speakers, 
after their presentations, a chance to 
add a word or two, and Mr. Worgess 
took advantage of this to comment 
that business placed with non-bureau 
companies is apt to be more important 
to them than to a “bureau giant.” The 
agent of an independent has a chance 
to become acquainted with the com- 
pany officers and discuss his prob- 
lems, which is not often easy to do 
with a bureau company, and “even so 


the agent might not want to make a 
trip to Hartford.” 

How can bureau companies justify 
three commission scales? Mr. Mundus 
outlined some history of the days when 
bureau companies operated through 
general agents instead of branch serv- 
ice offices. That has changed over the 
years, he remarked, but today if the 
agent offers a bureau company suffi- 
cient volume he can get a _ general 
agency contract. 

Who thinks bureau companies don’t 
cancel all of an agent’s risks? There 


are exceptions, Mr. Erickson said. 
There might be a wrong field man, 


and “not all the 146 members of the 
bureau see the picture as they should.” 
Do non-bureau companies pay PDL 


claims without delay? Mr. Worgess 
said he would answer that one “yes” 
without any qualification. 


e . e 

An insured expects the best in claim 
service, no matter what he pays for 
his insurance. Don’t bureau companies 
do better on this and give fewer head- 
aches to agents? Mr. Cole said since 
he went with a non-bureau company 
he has written a lot of business di- 
rectly as a result of claim payments. 
Mr. Mundus commented that many 
non-bureau companies have _ their 
claim departments divorced from the 
production department, while with the 
bureau the production department does 
have something to say about pay- 
ments. 

What are the advantages or disad- 
vantages of the six-month policy? Mr. 
Worgess said just recently he wrote a 
1949 Cadillac in a bureau company at 
$185. With a six-month policy, the in- 
sured wouldn’t have had to scrape to- 
gether more than $92.50. 

Frankly, “I wouldn’t have to carry 


him so long as I'll have to.” With pre- 
miums around $200 or more, Mr. Wor- 
gess said more companies will have to 
get around to this idea. 

An agent with all bureau companies 
said class 2 risks just walk out of his 
office when they hear the rate. They 
go to an independent, and the agent 
may never get any more business 
from that source. What about this? 
The bureau classification plan is de- 
signed to put each group in its right 
place and allow competition with the 
independents, Mr. Mundus explained. 
But where is the market for class 2 
aside from the bureau? he wanted to 
know. However, the class 2 situation 
can get highly embarrassing when it 
gets into assigned risk, Mr. Mundus 
added, mentioning the case of a boy 
who was cancelled by the Farm Bu- 
reau, went into AR and was insured 
by Detroit Auto Club at $41.50. His 
father was assigned to a bureau com- 
pany and had to pay $95. “This can’t 
be explained to the insured, and frank- 
ly I think it’s a crime,” Mr. Mundus 
declared. 

. . . 

If a bureau company quits the bu- 
reau, should the agent quit that com- 
pany to stay with the bureau? Not 
necessarily, if that company is doing 
a good job for the agent, Mr. Erickson 
said. The company won’t change its 
character because of leaving the bu- 
reau. But if the company is, for in- 
stance, the number three company in 
the agency and changes its rates, may- 
be the agent should think about drop- 
ping it. 

How does a mixed agency explain 
to clients the handling of both types 
of insurers and selling at different 
rates? Either insured or agent makes 
a mistake switching from one company 





to another just for a few dollars, Mr. 
Worgess said. The insured should be 
told to stay with the company that has 
been carrying him, so he will be OK 
when he runs into trouble. 





Reinsurance Corp. Shows 
Gain in Assets for for 1953 


Reinsurance Corp. of New York 
showed an underwriting profit in 1953 
despite unusually heavy losses from 
tornadoes in the first six months, and 
the Livonia, Mich. fire of Genera] 
Motors. 

The statement showed an increase in 
assets of $412,152 to $21,315,210. Divi- 
dend payments were maintained at 45¢ 
per share, the rate in effect since 1950, 





Tenn. Commissioner 
Warns on Mail A&H 


Commissioner Northington of Ten- 
nessee has warned that mail order 
A&H is responsible for most of the 
complaints his department receives. 

He explained that the department 
keeps watch on all complaints against 
companies selling such insurance in 
the state and if the complaints appear 
to be running too high against a com- 
pany, it is investigated. He suggested 
the people buy only from _ licensed 
agents, that they read the policy care- 
fully and that they not wait until they 
are sick to purchase the insurance. 


Bar Group Opposes Compulsory 


Albany County Bar Assn. has gone 
on record opposing compulsory auto- 
mobile legislation in New York. The 
association debated alternative plans 
of tightening highway safety laws and 
setting up compulsory automobile in- 
spection, as well as a means to enforce 
collection of unsatisfied judgments in- 
volving financially irresponsible driv- 
ers. The vote against compulsory was 
almost unanimous. 
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Fast, friendly, coast-to-coast claim serwice + 


Continued, healthy 
growth is shown in 
our thirty-fourth annu- 
al financial statement. 
Ohio Casualty agents 
throughout the U.S.A. 





will share our pride in 
the steady, substantial 


growth of our company. 


INSURANCE COMPANY 


HOME OFFICE, 
HAMILTON, OHIO 
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Name Directors of New 
Constellation of N. Y. 


Constellation of New York, the new 
$3 million reinsurer which will be 
managed by Ster- 
ling Offices, Ltd., 
under Douglas K. 
Hoverkamp, will 
have on its board 
representatives of 
the European com- 
panies which are 
shareholders and 
eight American di- 
rectors. 

The American 
directors are G. 
Peter Fleck, pres- 
ident of Amster- 
dam Overseas Corp.; Berkeley Gay- 
nor, vice-president of J. P. Morgan & 
Co.; Mr. Hoverkamp, who is _ secre- 
tary of Sterling Offices; P. V. G. Mit- 
chell, retired vice-president of U. S. 
lines; D. H. Morris, Jr. vice-president 
of Bank of New York; Thomas O’Boyle 
and William F. Pease, partners in the 
law firm of Shearman & Sterling & 
Wright, and Paul R. Willemsen, pres- 
ident of Sterling Offices Ltd. 

Mr. Hoverkamp, who recently was 
appointed head of Sterling Offices 
management department, was 2! 
years with the U. S. branch of Royal 
Exchange. After army air corp service 
he joined Sterling Offices in 1948, 
was appointed assistant secretary in 
1950 and secretary in 1953. 





D. K. Hoverkamp 





N. Y. Bill Asks Data 
on Labor Group Welfare 


Labor organizations that maintain 
welfare funds will be required to give 
details of employes and insurance held 
by a new bill passed by the New York 
senate and sent to the assembly. 

The report, filed by July 15 and 
amended quarterly thereafter, would 
contain names, addresses and salaries 
of the organization’s officers and em- 
ployes engaged in maintenance or ad- 
ministration of the organization. If the 
organization purchases insurance, the 
names and addresses of the companies, 
brokers or agents acting in procure- 
ment of insurance must also be listed. 


Judge Exonerates County, 
Welfare Board in Suit 


A $15,000 malpractice suit 


against 
the county 


and welfare board which 
operate the city and county hospital 
at St. Paul has been dismissed by the 
district court there, which upheld con- 
tention of the county attorney that the 
county and the board are political sub- 
divisions which are conducting gov- 
ernmental functions in the operation 
of the hospital and therefore are not 
liable for the conduct or negligence 
of doctors or hospital officers. 

A blanket policy of malpractice in- 

surance covering the hospital, the doc- 
tors and the welfare board was 
dropped last vear because it was too 
costly and at that time the welfare 
doard granted to each doctor at the 
hospital a sum in addition to his sal- 
ary that would pay for individual in- 
surance against malpractice actions. 
_ Still liable as a defendant in the suit 
is the doctor who as an interne at the 
hospital was named by the woman 
who brought the lawsuit. Ruling in the 
case was Judge Gustavus Loevinger. 


H. J. Nelson Retires 


H. J. Nelson, after 53 years in the 
underwriting department of Hanover’s 
western department, has retired. Mr. 
Nelson is one of three brothers whose 
Service record with Hanover totals 
more than 150 years, there being a 
Nelson with the company’s western de- 


partment since its opening in 1894. 

The first of the brothers to join 
Hanover was V. M. C. Nelson, who re- 
tired as chief accountant after 51 years 
of service. He died in 1951. He brought 
his brother, Axel, into the company in 
1897. Axel Nelson, a charter member 
of Assn. of Fire Insurance Examiners 
of Chicago, retired in 1952 after 55 
years service. 

H. J. Nelson’s 
Nelson, is assistant 
cago of National 
writers Assn. 


nephew, Robert A. 
manager at Chi- 
Automobile Under- 


Government Employees 


Has 38% Premium Gain 


WASHINGTON—Government Em- 
plovees Ins. Co. plans to issue this vear 
new medical payments and compre- 
hensive personal liability coverages. 

The company had 41% increase in 
1953 in net income, to $1,504,748, equal 
to $5.47 a share. Premiums written 
were $20,959,238, an increase of 38% 
The number of policyholders Dec. 31 


was 264,036, increase 24.5%. Assets to- 
taled $27,718,847, increase of 40% 
The company plans to occupy in 


1955 the former FHA building on Ver- 
mont avenue, purchased during the 
vear in order to provide for company 
growth. 


National Board to Give 
Fire Prevention Awards 


A reception honoring press, radio 
and TV for bringing about better pub- 
lic understanding in the need for great- 
er fire prevention and safety will be 
given by National Board March 17 in 
New York. 

Kighty-three newspapers, radio and 
TV stations have been nominated for 
the 1953 gold medal awards of the 
board. The winners will be announced 
at the reception. The medals, or their 
equivalent of $500, are given in each of 
four classifications, and will be pre- 
sented at functions in the recipient’s 
communities. 

Nominations were made by fire de- 
partment officials, civic and business 
groups and community leaders. Judg- 
ing has been completed in the radio 
and TV division and daily and weekly 
newspaper entries will be judged soon. 


Plan Wash. DISC Course 


A disability insurance sales course 
will be held on the campus of Univer- 
sity of Washington March 21-24, 


sponsored by the university and Wash- 
ington Assn. of A. & H. Underwriters. 
In charge of the course are Ray Ethell, 
president of the association, and Donald 
F. Hayne, head of the university’s in- 
surance department. This will be the 
first DISC to be presented in the Pa- 
cific northwest. 


Continental Casualty 
Names Kell at H. O. 


Kenneth B. Kell has been appointed 
superintendent of agencies of the fidel- 
ity and surety department of Conti- 
nental Casualty. He began in insur- 
ance in 1937 as a special agent for 
Fidelity & Deposit at Kansas City, 
later becoming assistant manager at 
Syracuse from where he went to the 
home office agency department. Sub- 
sequently he became manager at Oma- 
ha and traveled Nebraska, South Da- 
kota and western Iowa. An army vet- 
ern of the last war, Mr. Kell is a 
graduate of the University of Kansas. 


K. C. Society to Hear Fergason 

Guy Fergason of Fergason Person- 
nel, Chicago, will address the March 
9 meeting of Insurance Society of Kan- 
City on “Personnel Techniques 
and Problems in Insurance”. 


Sas 
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l is the constant aim of the owners 
I and of the management of the Insur- 
ance Exchange Building to keep the 
facilities and the service of Chicago’s 
largest office building thoroughly mod- 


For example, consider 
Several banks of Electro-matic elevators 
of the latest design have just been in- 
stalled in the Insurance Exchange. And 
in line with the trend toward air con- 


INSURANCE EXCHANGE BUILDING 


Chicago’s Largest Office Building 


America’s Greatest Insurance Building 


L. J. SHERIDAN & CO. 


Management Agent 


WEST JACKSON BOULEVARD, CHICAGO 4 
Telephone W Abash 2-0756 


THE INSURANCE EXCHANGE 
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is fli §S 


tep 


air conditioned. 


elevators. 
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uw 


with the times 


ditioning, five floors of the 
Exchange South have been completely 


These improvements are merely steps 
in a long range modernization program. 
Plans are being made 
further enhance the prestige of the 
Insurance Exchange 
nation’s finest office buildings. 

Your space inquiries are invited and 
will receive our prompt attention. 
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State Agent Tra Black rushes to request 
transfer after seeing “Wild Bill” Hickok 


shot dead in Deadwood. S. D.. 1876. 





Springfield Fire and Marine Insurance Company . 
New England Insurance Company . . 
Michigan Fire and Marine Insurance Company 


. Springfield, Mass. 
. Springfield, Mass. 
Detroit, Mich. 














ANNOUNCING — 
The Appointment of J. RICHARD BROWN 


as Vice President of 


ARTHUR R. KRAUSSE & CO., INC. 


Multiple Company Accident and 
Health General Agency — 


INDUSTRIAL-COMMERCIAL-GROUP 
-SURPLUS LINES- 


Representing 
General Accident of Perth, Scotland 
The Metropolitan Casualty Ins. Co. of N. Y. 


Lloyd’s London 


649 South Olive Los Angeles 14, Calif. 
Telephone — TUcker 1153 
Cable Address — Welhad 








Murray Lincoln Named 
President of Nat'l. Casualty 


(CONTINUED FROM PAGE 1) 


years later he was named executive 
secretary of Ohio Farm Bureau Fed- 
eration, a post he held until 1948 when 
he resigned to devote full time to the 
insurance companies. He is also pres- 
ident of CARE (Cooperative for Amer- 
ican Remittances Everywhere). 

National Casualty is this year ob- 
serving its 50th anniversary. It was 
originally organized in 1894 as Nation- 
al Protective Society, and was in- 
corporated in 1904 as National Casual- 
ty with a capital of $100,000 and $31,- 
242 paid in. As of Dec. 31, 1953, the 
company had assets of $17,391,382, 
while net premiums written were $15,- 
227,238. National now operates in all 
48 states, District of Columbia, and 
Hawaii. 

Fifty years ago the lumberjacks of 
northern Michigan were hard pressed 
to get necessary insurance protection. 
National Casualty company met their 
need and embarked on an ever-grow- 
ing program of devising insurance to 
meet special needs and changing times. 
The company has kept pace with the 
development of industry and provided 
needful protection for those engaged in 
various occupations. 

From its earliest days the company 
has won praise for its practices, its 
ethics, its forward outlook. 

Down through the year, the insur- 
ance department examination reports, 
and the conventional examination re- 
ports of National Assn. of Insurance 
Commissioners, brought forth expres- 
sions of the strong financial condition 
of the company and the adherence to 
sound underwriting principles and 
maintenance of a policy of fair dealing 
to policyholders and agents. 

The company, following its original 
purpose of meeting the needs of peo- 
ple, has flourished despite three de- 
pressions, two world wars, a serious 
epidemic in 1918 and the inflationary 
trends of the past decade. 

The company has always taken a 
leading part in the advancement of the 
A.&H. insurance industry. To safe- 
guard this rapidly growing industry, 
the Detroit Conference was organized 
in National’s home office and the com- 
pany furnished the leadership for the 
new organization. Today the confer- 
ence is known throughout the A. & H. 
field. 

Some 35 vears ago, when compul- 
sory health insurance was first advo- 
cated aggressively and bills were in- 
troduced in a number of state legisla- 
tures, National took a leading part in 
organizing Insurance Economics So- 
ciety of America. The campaign before 
state legislatures lasted five years— 
but not a single bill adverse to the in- 
dustry was passed. 


Dixie 1752s Elect 

Dixie 1752 Club at its annual meet- 
ing elected W. C. Brunson, Jackson & 
Brunson, as president; C. K. Stephen- 
son, Unity Mutual, Ist vice-president; 
L. Jack Smith, Fidelity Mutual, 2nd 
vice-president; Allan Glatt, McNeese 
& Co., secretary-treasurer. The group 
takes in the mutual field men in Ala- 
bama, Louisiana and Mississippi. The 
annual meeting was at Jackson, Miss. 


Pond to Honor PMLGs 


Past most loval ganders of St. Louis 
Blue Goose will be feted at an “old 
timers meeting’ March 8. Presiding 
will be Earl S. Hannan, Western of 
Fort Scott group, present most loyal 
gander. Main speaker will be Charles 





——— 


DeWitt, former vice-president and 
part owner of the former St. Louis 
Browns baseball team, which have be- 
come the Baltimore Orioles of the 
American League. Mr. DeWitt now is 
head of the DeWitt agency at St. Louis. 





Hearing Adjoins with Eye 
to Full A&H Probe 


(CONTINUED FROM PAGE 1) 
mercial Travelers Insurance Organiza- 
tions. They were cross-examined by 
Committee Chairman Langer and Wil- 
liam C. O’Brien, assistant solicitor 
Postoffice Department, Abe McGregor 
Goff, solicitor of that department, also 
participated briefly in questioning Mr, 
Layne. 

A number of persons connected with 
or related to the insurance industry 
attended the hearing, including state 
commissioners, Clarence C. Klocksin, 
National Board representative; Charles 
Houston, assistant manager U. §. 
Chamber of Commerce insurance de- 
partment; and Robert Sills, federal 
trade commission attorney in charge 
of its health and accident investigation. 

Mr. Hubbard made it clear, in his 
opinion, that problems involved in 
false or misleading advertising are not 
limited to the mail order industry. 
Wherever it is, or by whom. he de- 
clared, it ought to be stopped. 


Assn. of Insurance Advertisers is- 
sued the following release: 

“Associate General Counsel Layne 
testified that he knew of no instance in 
which a member of the association had 
intentionally failed or refused to fol- 
low rules of fair advertising. He fur- 
ther stated that he knew of no instance 
in which a member had refused to 
change an advertisement when re- 
quested to do so by any federal or state 
agency. 

“The testimomy pointed out that the 
association had voluntarily drafted its 
own rules for fair advertising of in- 
surance policies and that the associa- 
tion had initiated the federal trade 
commission proceedings which result- 
ed in the issuance of rules by the FTC 
in February, 1950, for fair advertising 
of insurance policies. The rules of the 
federal trade commission were said to 
be based largely on the rules voluntari- 
ly adopted by the members of the asso- 
ciation several vears before the federal 
trade commission acted. The associa- 
tion also testified that the members 
had cooperated fully with the federal 
trade commisison since the issuance 
of the rules by that agency in 1950. 


“The testimony pointed out that 
‘mail order insurance’ as that term is 
properly used includes a very impor- 
tant and large part of the entire in- 
surance transactions in the United 
States, including many situations in 
which a policyholder moves from one 
state to another. Mr. Layne stated that 
mail order operations may be the only 
way for companies to sell, without 
prohibitive expense, special corps, to 
ministers, fraternal groups or others 
who may need a specialized policy. It 
was also stated that while it might be 
desirable for everyone to have a full 
coverage, non-cancellable policy, every 
person could not afford the cost. This 
fact should not prevent insurance com- 
panies from selling limited policies 
within the reach of many people so 
long as the policies, benefits and cover- 
age were truthfully and fairly adver- 
tised.” 

Sen. Langer brought out that possi- 
bly 10 or 15% of mail order business 
belongs to Mr. Layne’s association. Mr. 
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Agricultural Group 
Attains New Highs 


A new record of $19,235,130 of con- 
solidated premiums, increase 11.2%, 
was reported for 1953 by Agricultural 
and Empire State. Fire and allied line 
premiums rose 9.9% and automobile 
93.1%. 

Consolidated assets reached a new 
high of $38,917,756, increase 13%. 
While part of this came from the re- 
arrangement of capital structure, which 
was concluded advantageously early in 
the year, a sizable part of the gain came 
from normal business operations. 

A dividend of 40 cents a share was 
declared by Agricultural payable April 
1 to stockholders of record March 15. 








Layne estimated that probably as much 
295% of A&H “is not obtained by 
agents.” Gen. Langer contended that 
state commissioners are “absolutely 
helpless” in trying to deal with inter- 
state advertising. Mr. Hubbard took is- 
sue with this statement and contended 
that a commissioner can control ad- 
vertising as well as anything else about 
the insurance business. Sen. Langer 
brought out that Mr. Layne’s organiza- 
tion and representatives of other mail 
order groups have met three or four 
times during the past several years and 
discussed unauthorized insurance and 
other matters. Mr. Layne said Mr. 
Hubbard@’s organization, American Life 
Convention, H&A Underwriters Con- 
ference, and Bureau of H&A Under- 
writers, probably have some members 
who use the mail order technique. 

Mr. Layne read a statement in which 
he reviewed the organization and oper- 
ation of his association, which has 14 
members, federal trade commission 
mail order trade practice rules, Post- 
office Department fraud prosecutions 
against certain companies, etc. He said 
association members have cooperated 
with federal and state agencies con- 
cerned with insurance advertising 
practices. He developed the fact that in 
1952 the association requested the FTC 
for further consideration of scope of 
the fair trade practice rules and their 
revisions. That was denied more than 
a year later. 


as 


. . . 

Mr. Layne said he was not aware 
of any complaints concerning advertis- 
ing practices of his members, but if 
there are any justified complaints, he 
assured the committee “the cause will 
be eliminated promptly.” He reviews 
advertising of his member companies 
and tries to review generally advertis- 
ing of non-members. He believed there 
has been “marked improvement,” due 
in large part to the trade practice con- 
ference rules. 

The witness discussed at length use 
of the term “mail order’ and what 
constitutes mail order insurance. Un- 
der the FTC definition of mail order, 
he said, “the fact that the insurance 
company is or is not licensed by the 
state in which the policyholder or pro- 
spective purchaser is residing is ir- 
relevant.’ Under this definition, he 
said is included “a very important and 
large part of the total insurance trans- 
actions in the United States”. 

He said it “is definitely not true” 
that mail order companies are licensed 
only in states lacking effective regula- 
tion. Every company is subject to reg- 
lation by at least the state in which it 
is licensed. “Imagined situations,” he 
said, in which policyholders are de- 
frauded because the company is not 
licensed in the state where th2 policy- 
holder resides, “do not occur except 
in isolated cases”. 


State authority, federal agencies and 
voluntary efforts of the industry “are 
doing a good and a progressively bet- 
ter job,” Mr. Layne declared. Contend- 
ing there are a great many “mail or- 
der” insurance transactions, he said 
there is no such identifiable segment 
of the industry as “mail order insur- 
ance.” 

He said it is not true that so-called 
mail order companies refuse to become 
licensed in all states because they de- 
sire to avoid regulation. Commenting 
upon difficulties involved in licensing 
in a number of states, he said that al- 
though National Assn. of Insurance 
Commissioners has to some extent 
brought about uniformity in insurance 
regulation, “there remains a vast field 
of conflicting statutes enacted by the 
states which may render it impossible 
for the company to obtain a license in 


” 


all states. 
Direct selling requires a uniform 
policy; otherwise advertising would 


have to be changed in different locali- 
ties. Direct selling is extensively used 
for policies designed to cover a limited 
number of risks, such as hunting acci- 
dents, blindness, etc. Mr. Layne de- 
fended limited accident or health poli- 
cies. A “comprehensive, non-cancell- 
able and guaranteed renewable” policy 
to cover all accidents, health and med- 
ical care would be so costly as to be 
bevond the reach of many people. 


The notion that mail order insurance 
is unregulated “is wholly fallacious”, 
according to Mr. Layne. It cannot be 
charged, he insisted, that all mail order 
companies “are engaged in misleading 
and deceptive advertising or the pro- 
duction of misleading policy forms”. 
The Defense Department regulations 
are designed to regulate company 
practices in sale of insurance to serv- 
icemen at military installations. 

Continuing, he said: “Most of the 
members of this association have 
adopted, without any compulsory leg- 
islation, methods by which the policy- 
holder may sue in the courts of his own 
state in the event he is dissatisfied 
with the manner in which the company 
handle claims. A number of the mem- 
bers of this association include in the 
policy provision authorizing service of 
process by mail in actions brought un- 
der the policy. In other instances mem- 
bers of this association have filed with 
the commissioner of insurance irrevoc- 
able powers of attorney under which 
the commissioner may accept service 
of process in cases brought by policy- 
holders in any jurisdiction. 

. . . 


“There is, moreover, a statute adopt- 
ed by nearly 30 states which author- 
izes substituted service of process in 
these cases. This statute has been sus- 
tained by the federal courts and is 
available to the policyholders residing 
in a number of states. This association 
has never opposed this statute so long 
as it is applied equally to all situations 
in which a policyholder may find him- 
self in a state in which his insurance 
company is not licensed. I think any 
complaint on this basis rests on past 
history. 

“The committee memorandum also 
notes some administrative actions tak- 
en by state insurance departments to 
circulate information relating to the 
disadvantages of purchasing so-called 
‘mail order insurance’ or the cooper- 
tion of newspapers in refusing to carry 
advertisements of companies not au- 
thorized to do business. No one could 
oppose the circulation of information 
by state insurance departments or 
others which set forth the disadvan- 
tages of purchasing advertising on the 


basis of misleading, deceptive and 
fraudulent representations. 

“The difficulty with the suggestions 
is that they fail to recognize that many 
so-called mail order insurance com- 
panies are attempting to sell a worth- 
while product through wholly honest 
and descriptive advertising. Circula- 
tion of stories that ‘mail order insur- 
ance’ as an industry or as a group is 
engaged in these practices damages 
the honest, fair insurer.” 

Mr. Layne contrasted A&H with life 
insurance. The former may have any 
number of losses. There is not much 
actuarial basis in some instances, in 
contrast with the life insurance mor- 
tality tables. Therefore, there can be 
no guarantee that A&H premiums will 
be permanent. 

Companies in his association have 
perhaps $12 million annual premium 
income, a “very substantial part” of 
which is life, and coverage may be 
“hundreds of millions”. More than half 
his members are licensed in more than 
one state and one company is in 10 
or 11 states. Competition in the past 
has tended to bring all companies 
“down”, but Layne did not believe 
there is any competition to “deceive 
the public”. The competition is in the 
policies, coverage, rates, economies, 
service, etc. Use of fair advertising by 
all companies, he forecast, ultimately 
will be reflected in better policies, 
better costs, etc. 

Under questioning by Solicitor Goff, 
Mr. Layne said there would be no ob- 
jection to a federal service of process 
act from his people. His companies do 
not use local adjusters. He said he 
knew of no policy on the part of his 
companies to “settle at the courthouse 
door”. 


Mr. Hubbard said his group is com- 
posed of 13 organizations, scope and 
membership of which he _ outlined. 
They receive from members $16 mil- 
lions and pay back $12 millions in a 
year, he said. He estimated total mail 
order premiums at $40 million, com- 
pared to over $2 billion total A&H 
premiums. 

Describing his organizations as the 
“elite” of A&H, Mr. Hubbard said it 
will be found that group insurers are 
“giving too much protection for too lit- 
tle money” in event of a depression. 
Costs of his companies in 1932 
“jumped” because claimants “did not 
want to go back to work”. 

Questioned about medical examina- 
tions, Mr. Hubbard said it would cost 
more than it would be worth to his 
companies. O’Brien brought out that if 
“anybody complains the public buys 
insurance based on false advertising, 
can do about it anywhere.” 


Okays N. C. Fire 
Rate Reduction 


Commissioner Gold of North Caroli- 
na has approved fire rate reductions 
estimated at $1,403,197 annually, the 
result of a supplemental filing made 
by North Carolina Fire Insuranee Ra- 
ting Bureau after Mr. Gold disallowed 
the bureau’s proposal for an economic 
trend factor. 

Originally, the bureau proposed re- 
ductions amounting to $1,007,000 ap- 
plying to 11 groups. The supplemental 
filing added one -more group, non- 
manufacturing sprinklered risks, and 
boosted the reduction by nearly $400,- 
000. 

The rate changes are effective April 
15 but will be applicable to policies 
issued on and after March 1. 


Cincinnati Ins. Co. Has 
250% Gain in Premiums 


Net premium income of 242 times 
the previous year was reported by R. 
A. Cosbey, general manager at the 
annual meeting of Cincinnati Ins. Co. 
The 1953 increase in gross premiums 
exceeded 28%; the ratio of losses in- 
curred to premiums written was 23.4%. 
An additional 3,750 shares of stock 
have been sold at $42, $20 going to 
capital and $22 to surplus. Capital now 
stands at $175,000. An initial cash di- 
vidend of 50 cents a share was de- 
clared for the first six months of 1954, 
payable to stock of record Feb. 27. H. 
M. Turner, president, said the company 
is now licensed in Kentucky as well 
as Ohio, and said prospects for con- 
tinued growth are excellent. 





Church, Kelton Promoted 


Donald Church has been elected 
vice-president in charge of claims of 
Insurors Indemnity & Insurance of 
Tulsa. He has been with the company 
for 15 years, and has been supervisor 
of the claim department since he re- 
turned from the army in 1946. 

Herman Kelton, who has been with 
Insurors since 1943, has been named 
manager of th automobile underwrit- 
ing department. 





American of Newark through its 
field men, G. A. Strasen, state agent, 
and R. H. Rasmussen, special agent, 
honored the Brown County Agency of 
Green Bay, Wis. for representing the 
company 50 years. 


Roy C. McCullough, manager of Mul- 
tiple Peril Rating Org., spoke on new 
combination policies for home owners 
recently approved for sale in New 
York at the meeting of Casualty & 
Surety Club of Albany. 
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Test Validity of 
Partial Subscribership 


(CONTINUED FROM PAGE 1) 
America service on classes other than 
dwelling, after March 1, effective date 
of its withdrawal for dwelling classes. 

Vice-presidents Ludwig C. Lewis, 
Bradford Smith, Jr., and H. Richard 
Heilman of North America were sub- 
poenaed to appear but were not on 
hand. To this Mr. Kaplan objected, 
but Mr. Epes argued that the subpoe- 
nas were not valid and there was no 
need for the men to appear. 

The subpoenas called for the produc- 
tion at the hearing by North America 
executives of a large amount of infor- 
mation, data and the like that would 
support the independent filing on 
dwellings made by North America. 
This included items like research, pa- 
pers showing the origin of the filing, 
a master plan, and loss and expense 
figures for these lines and classes for 
five year, extended coverage 10 years. 

. . . 

During the early legal maneuvering, 
Deputy Joseph F. Murphy, hearing of- 
ficer, over-ruled the motion of North 
America to vacate the proceedings and 
reserved decision on the question of 
whether the subpoenas were valid. He 
directed NYFIRO to proceed with the 
case, indicating that if the rating or- 
ganization was hampered in develop- 
ing its argument by a lack of informa- 
tion he would direct North America to 
produce evidence asked by NYFIRO 
that is in the sole custody of that com- 
pany. 

Mr. Epes argued that the proceedings 
are void because the notice of hearing 
fails to refer to the section of the New 
York insurance law pursuant to which 
the hearing was called, as required by 
section 22. It fails to set forth the is- 
sues to be considered. No section of the 
New York insurance law gives the 
NYFIRO a right to request a hearing. 
NYFIRO is not aggrieved within the 
meaning of insurance law. 

NYFIRO is not authorized or li- 
censed to act as a cooperative associa- 


tion to prevent independent rate fil- 
ings, to enforce all supposed rights of 
member insurers or to act as a general 
policeman of the New York insurance 
law. It is not a general agent for its 
members but only a rate making and 
filing agent. 

Even if it were such general agent, 
the type of aggrievement contemplated 
by the insurance law is not merely the 
inconvenience that may arise on insur- 
er as a result of competition on the part 
of other insurers. 

That law is intended to regulate and 
permit concerted rate making among 
insurers, which activity limits compe- 
tition among the parties to the rate 
making agreement. 

The insurance law, however, neither 
requires an insurer to be a member of 
the rate making group, nor does it pro- 
port to authorize the limitation by the 
group of competition on the part of in- 
surance outside the group. 

a - e 

North Amercia has made no inde- 
pendent filing, Mr. Kaplan asserted. 
They have used scissors and glue to 
put together what the rating bureau 
had given them. This he termed com- 
mon law piracy. The filing is not sup- 
ported with data. No company could 
function under this kind of plan, he 
charged, because it has given no evi- 
dence that it has any machinery to 
make rates. 

In questioning Mr. Stanley, he 
brought out that the rating organiza- 
tion is a large, diverse, and technical 
operation with 460 employes and a 
substantial amount of expense, which 
produces surveys, tariffs, manuals, en- 
gineering reports, and the like that are 
the essence of what is required to pro- 
duce non-discriminatory rates in the 
state. The base of these rates, which 
consist of physical character of com- 
munities, fire protection, etc., is con- 
stantly changing, and the NYFIRO is, 
by a great deal of effort, keeping those 
changes currently reflected in its rec- 
ords and eventually in its rates. 
NYFIRO publishes 350,000 rate cards a 
year, makes 50,000 to 75,000 inspections 
annually and inspected and graded 559 
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cities under 25,000 in 1953, of which 
235 resulted in change in grade. 

He brought out that the surveys, tar- 
iffs, manuals, etc. are the property of 
the rating bureau. They are loaned to 
the insurer. On termination of mem- 
bership of subscribership, insurer is 
required to return all of them to NYF- 
IRO. 

Mr. Murphy asked, what is the con- 
nection between National Board, an ad- 
visory organization, and NYFIRO, a 
rating organization? There is, Mr. Stan- 
ley said, a working agreement between 
the two, with National Board inspect- 
ing and grading cities of more than 25,- 
000 population. Is this done exclusively 
for rating bureaus? Mr. Murphy asked. 
In its recommendations to cities for 
improving fire protection, Mr. Stan- 
ley replied, the service is public. As to 
rating data, he understands it is for 
rating bureaus exclusively and is sup- 
plied free. 

Has National Board been given a 
monopoly—an exclusive right to do 
this for the public? Mr. Murphy asked. 
It is an informal arrangement, Mr. 
Stanley replied. 


Mr. Kaplan said NYFIRO intends 
to show North America will have no 
such system of rating which would per- 
mit it to function. North America has 
no right to incorporate in its filing, as 
it did, the town grades of NYFIRO and 
National Board by reference. North 
America is not a member of National 
Board. 

The purpose of NYFIRO’s system is 
to make rates that are not unfairly dis- 
criminatory. The system has been in 
operation more than 50 years and in 
that time it has accumulated a vast 
amount of data, working papers, re- 
ports, etc. and a great deal of know- 
how. 

Dwelling classes make up 34% of 
premiums and 70% of number of pol- 
icies in the state. 

For one class of business, patent 
leather works, the premium volume 
for the latest available five years was 
$9,000 plus. North America could lim- 
it its subscribership to this class by 
paying 1% of the 1953 assessment rate 
of NYFIRO of $9,000 and capture all 
of the services of the rating organiza- 
tion for $90, services which cost $2.5 
million a year to produce, and whose 
data and records would cost perhaps 
$30 million to replace. 


If other companies followed North 
America’s lead, which they could be 
expected to do, this would destroy 
NYFIRO. There would be no body of 
records or figures on which to base 
rates. A rate war would develop that 
would not be in the public interest, and 
smaller companies would be driven 
out of business. 

Mr. Kaplan brought out in his ques- 
tioning of Mr. Collins that the rating 
division had written North America a 
letter in which it raised a number of 
questions about the filing. He asked 
Mr. Collins other questions, which he 
said were designed to show that the 
North America filing did not conform 
to the requirements of the insurance 
law. It is, he said, the duty of the de- 
partment to ask North America how 
the filing is to operate after March 1, 
what kind of machinery it intends to 
maintain for inspection, etc. 

To many of the questions Mr. Epes 
objected. His objections generally were 
sustained by Mr. Murphy and Mr. Kap- 
lan took exceptions. 

Mr. Kaplan brought out also that 
at one time mutuals in Underwriters 
Rating Board, Albany, had copied NY- 
FIRO rate cards and schedules, and 


that under the law such use of NYFIRO 
rates was not permitted. The depart- 
ment asked URB to stop writing this 
business in question unless it found 
some method of making its own rates, 

Mr. Epes brought out that the state 
law and NYFIRO constitution and by- 
laws have been amended since then. 

Partial subscribership would result 
in chaos and confusion in the business, 
Mr. Barry declared. It would produce 
conditions under which the Insurance 
Department could not administer the 
insurance law. Other companies will 
follow North America. 

. : . 

Insurers should be made to make 
rates in concert, he suggested. The 
minute one basic precept of the NYFI- 
RO rating system is changed, there is 
discrimination against every policy- 
holder in the state. 

This is so important a matter, Mr. 
Carson said, that regulatory and other 
segments of the business should exer- 
cise every effort, even court action, to 
defend the long established rating 
principles and practices so necessary 
to the public interest. He said the’ 
agent’s group may want the privilege 
of filing a brief. 

A letter to Superintendent Bohlinger 
from President John A. Diemand that 
was put in the record called attention 
to the principle of North America that 
no government should presume to un- 
dertake tasks or functions which citi- 
zens who fulfill their responsibilities 
can perform as well or better on their 
own initiative. The policyholder’s in- 
terest cornes first, and in this way the 
company can serve the stockholder and 
agents well. Any redundancy in rate 
must be given insured. 

“We are not prepared to have these 
principles and our service to the pub- 
lic subjected to the voting power of 
dissimilar interests,” he wrote. 

Hence, he states, the company with- 
drew authorization for bureau filing 
of inland marine rates, ended its par- 
ticipation in pools and_ syndicates 
which it considers unnecessary, and 
terminated subscriptions to automo- 
bile and dwelling class services which 
it had purchased. He said the company 
knows of nothing that precludes it from 
the privilege of filing for New York 
Department approval rating plans for 
these classes. 

Under certain circumstances it is 
permissible under public law 15 for 
companies to get together and operate 
by voting power. However, North 
America is not a member of these rat- 
ing bodies but did purchase a service. 
It is inconsistent with public law 15 to 
continue a service unnecessary to North 
America. P.L. 15 was intended merely 
to permit cooperative action where 
necessary and not intended to compel 
it in any case. 

Moreever, the rating laws are based 
upon similar reasoning and guarantee 
independence of action. A majority of 
states including New York have in 
these laws specific provisions that no 
insurer need become a member or sub- 
scriber of a rating organization, and 
that subscription may be made for any 
kind of insurance or subdivision or 
class of risk or a part or combination 
thereof written by fire or marine in- 
surers. 

North America’s termination of un- 
necessary subscriptions and making of 
independent filings have already been 
approved in more than 60% of the 40 
jurisdictions in which these actions 
have been taken. In only a few states 
have there been statutory provisions 
precluding such action or in which ac- 
tual disapproval has been given. 
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Michigan Agents Rally 


Is Great Success 
(CONTINUED FROM PAGE 2) 

and betterments form, and the new no- 
coinsurance U&O form. Extension of 
term definition to cover mercantile 
stocks is not yet in Michigan. Mr. 
Marantette said Western Actuarial Bu- 
reau has told the agents this class is 
unprofitable in the state, mercantile 
stocks producing a 63% loss ratio. 

The Michigan department has been 
requested to remove the annual re- 
newal plan. The agents were queried 
on this and Mr. Marantette said the 
great majority are in favor of its eli- 
mination. Action is expected shortly. 

Mr. Marantette had some words of 
warning about agency service. He 
quoted the address of M. E. Peterson 
of Springfield F.&M., president of 
Western Underwriters Assn., at the 
WUA meeting last fall in which there 
was a warning on the entrance of di- 
rect writers into the fire business. 
Then there were some quotes from the 
talk by John North, president of Phoe- 
nix of Hartford, before the Louisville 
board centennial gathering. The agents 
have to look at the over-all picture, 
Mr. Marantette said. 


A lot of thought should be given on 
the part of agents among themselves to 
the overhead they are passing on to the 
public. It has to be equalled in service. 

Some thoughts on the use of radio 
advertising by agents were given in a 
talk by Gale Blocki, Jr., director in 
the midwest for Broadcast Advertising 
Bureau, a public relations organiza- 
tion of radio stations and radio net- 
works. He said radio ownership is near 
99% in U.S. families and is far closer 
to blanket distribution of a _ selling 
message than TV, newspapers or mag- 
azines. It is listened to 124 minutes 
per day, and this beats seeing TV, 
reading newspapers or magazines 
combined. Radio ownership is up 50% 
since 1948 when TV got started. Be- 
cause there are several radios in most 
homes, this selling message can reach 
all members of the family. 

Mr. Blocki illustrated the success 
several local agents have had using 
radio advertising, and mentioned that 
Ohio Farm Bureau tried some broad- 
casts at Cincinnati that were helpful 
to the extent of getting inquiries from 
persons who wanted to work for the 
company. 


He advised using the right stations, 
the one which can produce the greatest 
number of prospects and the right type 
of prospects. For example, one station 
may have a wide audience but it is 
mostly teen-agers who aren’t inter- 
ested in insurance. Business men gen- 
erally can be reached in the morning 


before they go to work on stations 
specializing in music, news, and 
weather. 


The agent should advertise a policy 
most people can use and be specific 
about it, he advised. Advertising agen- 
cies should write the copy, not the 
agent. The agent is able to sell face- 
to-face, but the ad man is trained to 
sell an unseen audience. 


At the second general session there 
was scheduled a lead off talk by John 
N. Cosgrove, secretary and director of 
public relations for American of New- 
ark, but he was unable to attend be- 
cause of the serious illness of his son. 
The other two speakers, E. H. O’Con- 
nor, managing director of Insurance 
Economics Society, and Daniel M. 
Walsh, Jr., of Springfield, Mass., a 


local agent, talked on compulsory in- 


surance from a standpoint of A&H 
and automobile, and there were some 
added remarks by Commissioner Na- 
varre of Michigan. These talks are 
reported elsewhere in this issue. 

The banquet Thursday evening con- 
tained only the minimum formalities. 
The head table group consisted of 
about 20 persons who were introduced, 
and Mr. Van Kuiken made one or two 
brief announcements before the meet- 
ing swung into a program of entertain- 
ment. 

Friday morning was the agents ses- 
sion that was devoted to the question 
of bureau or non-bureau representa- 
tion. At the conclusion of this session 
there was offered by Jack Butterick, 
assistant secretary, a proposal of the 
public relations planning committee 
for a form of agency advertising that 
would have as its basis the idea of 
imprinting on the mind of the public 
the advantages of dealing with local 
agents and emphasizing the American 
Agency System. 

It is unlikely the average policy- 
holder ever will know what the Ameri- 
can Agency System really is, Mr. But- 
terick said. He asked what the agents 
send along in their renewal notices 
that could not be found in those of a 
direct writer. In other words, the 
agents are not telling their story if 
they don’t get out to see the policy- 
holders personally, and this is often 
impossible. He suggested that in each 
renewal notice there be a short letter 
sent out by all agents describing in 
brief the American Agency System. 
It can be sent time after time so that 
it would have a cumulative affect. 


Most agents cannot afford to go in 
for any type of institutional advertis- 
ing on a large scale. If they advertise, 
they have to advertise something that 
will sell policies. The letter idea would 
be to point out that through the agen- 
cy system there are benefits not in- 
cluded in a policy or available through 
direct writers. Mr. Butterick suggested 
the letter might read substantially in 
this form: 

“Aside from the protection afforded 
by this policy, it is issued by my of- 
fice under principles of the American 
Agency System. I own and operate 
this agency by commissioned contract 
and am not the employe of any insur- 
ance company. 

“The American 
means additional benefits to you. As 
owner of my own business your in- 
terest is of first importance. Your cov- 
erage and your claims are my concern 
and not those of a disinterested com- 
pany employe. 

“Beware of ‘bargain’ insurance; it 
isn’t distributed by representatives of 
the American Agency System.” 

Such a letter, Mr. Butterick said. 
might even create enough interest on 
the part of a policyholder to forestall 
a call to the direct writer, and at least 
give the agent a chance to sell his 
service before the policy is returned 
“not wanted.’ He mentioned there are 
nearly 1,000 members in the Michigan 
association, each having an average of 
1,000 renewals a year. If only associa- 
tion members participated in the pro- 
gram, one million policyholders would 
be reached each year. The letter could 
also be included in routine mail en- 
dorsements. 

The cost of such a scheme would be 
negligible; it has the flexibility of al- 
lowing the agent to send out a form 
letter, a personal letter, or printed 
card or any such mailing, and it could 
be adopted by the individual agent 
without regard to other agents. 

The Michigan agents have finally 


Agency System 


won their battle with the Lloyds peo- 
ple on the issue of dry cleaners’ in- 
surance, Mr. Hildebrand announced. 
This has been fought out for many 
months, but now the Dry Cleaners 
Assn. members have received a letter 
saying that Lloyds is about to cancel 
its policies. Mr. Hildebrand was given 
a big round of applause for his efforts 
on this matter. 

Joseph A. Navarre, Michigan com- 
missioner, closed the meeting at the 
luncheon Friday with his address on 
“The Direction We Face.” 


Local Agent is Pivot 


of IAC Discussions 
(CONTINUED FROM PAGE 3) 

advertising in the insurance papers 
was to lodge in the mind of the reader 
the thought that if at any time he were 
to take on representation of another 
company, he would consider the com- 
pany whose advertisement he was 
reading. Of course, the effect would 
have to be gained by constantly ex- 
posing the changing agency audience 
to advertisements which reflected an 
efficient and pleasant company person- 
ality. 


Donald Wolff of the Weekly Under- 
writer cited cases to show that when 
useful leaflets or booklets were off- 
ered to readers of insurance journals, 
readers responded liberally by written 
inquiries. 

He reported that a survey of sub- 
scribers to his own paper indicated 
that 59% of all the agents reading the 
insurance paper were looking for new 
company connections. 

Walter Riley said American Surety 
was guided very much by the opinion 
of field men in choosing insurance bus- 
iness papers to be used. Mr. Bulau, and 
Al Duncan of Fire Association, use the 
same method. Mr. Duncan has been 
sending out questionnaires for check- 
ing reading habits of field men and 
agents and from this gets some back- 
ground useful in selection. 

Mr. Traynor said he wants agents 
being called upon by representatives 
of North British to have heard of his 
company before the company repre- 
sentative walks in. He also wante the 
agent to have a favorable opinion of 
the company because it thus becomes 
easier for the field men to obtain new 
agents. He keeps specifically in mind 
in his advertising that aiding special 
agents to make appointments of good 
agencies is part of the advertising job 
in the insurance business paper. He 
keeps a careful record of inquiries re- 
sulting from the advertising and sees 
that these are sent on to the field men 
for follow up. Agency appointments 
do result. 


The group discussion on loss publi- 
city led to a decision to prepare a spe- 
cific program for obtaining favorable 
mention of insurance in restoring a 
community to nermal life after a cat- 
astrophe. This program is to be pre- 
pared by an IAC committee, cleared 
with its executive committee and then 
submitted to National Board. This de- 
cision came after the disclosure that 
there had been criticism both among 
agents and company ranks that for 
some reason insurance was never cred- 
ited with the major part it plays in 
meeting catastrophe losses like confla- 
grations or wide area windstorms. 

Since insurers in paying losses are 
merely delivering contract promises, 
it is difficult to get local editors to 
publicize the restorative contribution 
of insurance. From a reading of the 


papers it would appear that the Na- 
tional Red Cross and local charitable 
impulses accounted for most of the 
rebuilding activities. 

Mr. Richman suggested that the lo- 
cal editors be told how the good citi- 
zens of the community, who have pur- 
chased insurance, have been them- 
selves the great restorers of prosperity 
and normal living in the community. 
It was agreed by the group that this 
idea provided the basis for making an 
effective approach for local publicity. 
It is believed, however, that while the 
publicity must be placed and handled 
locally, it will never be effectively 
done unless direction and guidance is 
furnished from some central head- 
quarters to the local insurance repre- 
sentatives who are to supply the in- 
formation to the local editors. 

Mr. Taylor said the Hartford Cour- 
ant gave front page space to a story 
publicizing how the catastrophe com- 
mittee of the National Board operates 
when the story was submitted at the 
time of the Worcester tornado. 

. . . 

Walter Riley of American Surety 
cited payment of bank holdup claims 
as well as embezzlement claims as 
providing opportunity for gaining 
favorable publicity. 

Charles E. Freeman of the Spring- 
field said there were many good local 
agents who perform their functions 
well and build good will for the busi- 
ness and for the companies. Robert 
Brown of Aetna Life affiliated com- 
panies cited the agent who makes a 
client out of his buyer as one who 
does not lose his automobile risks or 
other business to any kind of cempe- 
tition, mutual or otherwise. One of the 
real problems, however, is the large 
section of the population without the 
property or responsibility to provide 
the good agent with a profitable field 
for client insurance selling. Too many 
are prospects only for a small dwell- 
ing house policy or an added automo- 
bile policy at most. 


At the conclusion of the session on 
loss publicity, Mr. Richman was asked 
to explain in more detail the relation 
of publicity to the buyer of insurance 
himself. He said that since the major 
contribution of insurance was to create 
an atmosphere favorable for free en- 
terprise by the removal of fear it was 


really the good citizens who bought 
insurance who made partly possible 
the whole production dynamics of 


American economic life, and certainly 
in any community where catastrophe 
had struck, it was primarily the good 
citizen who had bought insurance who 
really provided the foundation which 
made it possible for the Red Cross and 
other citizens of good will to come in 
and help complete the job. Except for 
the basic contribution of insurance 
buyers, the job could not even be un- 
dertaken by others in the field. 


Trinity Universal Dividend 


Trinity Universal of Dallas has de- 
clared a 20% stock dividend. This has 
been effected by transfer of $250,000 
from surplus and increases the capital 
account to $1,500,000. It also brings 
policyholders surplus to $7,875,000. As- 
sets of the company now exceed $25 
million and premiums written in 1953 
topped $15 million, a new record. 


Mass. Protective Raises Sanders 


Charles L. Sanders has been ap- 
pointed an assistant secretary of Mass- 
achusetts Protective and Paul Revere 
Life. A CPA, he joined the company in 
1950 as chief accountant. He is a navy 
veteran. 
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(CONTINUED FROM PAGE 1) 
rice bound for Japan. The suit names 74 underwriters and insurers that par- 
ticipated with Lloyds in issuing four policies on the Armar. The owners claim 
the ship was so badly damaged it would cost more to repair her than the in- 


surance. The insurers disagree. 


The owners are asking $1,200,000 for hull and machinery, $180,000 for freight 
anticipated during her lay-up, $36,000 in return premiums, and about $100,000 
in interest. Dow & Symmers, New York, are counsel for Astra. 


Claims Agency Purchase Price Deductible — 
Cliff Couey of Spokane has sued the federal government in district court 
there to determine the right of a purchaser of an agency to deduct the cost 


of part of 


it as a business expense for income tax purposes. Mr. Couey claims 


he is entitled to $1,374 plus interest on tax refund from three years, 1948-50. 
The purchase was in installments to be paid out of earnings. The Coueys claim 
they are entitled to deduct the payments. 








International A&H Assn. 
Brass Hear Optimistic 
Words on Compulsory Bills 


The state legislative picture on com- 
pulsory disability insurance bills will 
be as bad in 1954 as it was in 1953, E. 
H. O’Connor, managing director of In- 
surance Economics Society, warned a 
joint meeting of the committee and the 
past president’s advisory council of 
International Assn. of A & H Under- 
writers at their meeting in Chicago. 

In 1953, 33 bills were introduced in 
11 states. A similar proportion of new 
bills this year when 14 state legisla- 
tures will be in session can be expect- 
ed, according to Mr. O’Connor. None 
of the 33 was passed in 1953, and he 
anticipates none getting through in 
1954. Since the adoption of the com- 
pulsory health law in 1949 in New 
York, no new state has passed such 
legislation, Mr. O’Connor pointed out. 

Other subjects of discussion were a 
criticism that the International is 
spending too much time on the Dis- 
ability Insurance Sales Course and its 
monthly publication, A&H Underwri- 
ter, anc not enough on purely organi- 
zationa! work to increase membership. 

Consensus of the committee was that 
while more organizational work is 
needed, both the DISC and the maga- 
zine are too important financially for 
attention to them to be lessened. 

The committees also gave support to 
a-suggestion by President Thomas Cal- 
lahan, Time, Milwaukee, that the as- 
sociation sponsor a “Membership Mon- 
day” campaign, a day on which all 
local association membership commit- 
tees would put on a drive for new 
members. Prizes would be offered. 





Utah Postpones Hearing 
on Higher Fire Rates 


SALT LAKE CITY—The Utah 
Business Regulation Commission has 
postponed indefinitely hearings on 


proposed fire insurance rate increases. 

The adjournment followed a motion 
to put premium deductions into effect 
April 1 but holding up proposed in- 
creases in other classifications. 

The commission took the motion un- 
der advisement. But it said it might 
rule on the motion before the hearing 
is resumed. This brought the objection 
of the Pacific Fire Rating Bureau and 
its Utah agency, which has made the 
proposed rate changes. 

Under the new rate schedules, pre- 
miums on mercantile buildings would 
increase by 20%. Rates on merchan- 


dise contents would increase 10%. 
tates on residences would drop 15.3%. 
Rates on farm buildings would de- 
Crease 12° : . 

Officials of the Utah bureau, headed 
by Harold S. Morr, said the net effect 


of the changes would be a savings of 
$96,000 annually for Utah insurers. 
Bert W. Leavitt. general counsel for 
the Pacific Fire Rating Bureau, and 
Al W. Gilbert. general manager of the 
Pacific bureau, during the hearing 


presented premium-expense loss ra- 
tio figures. They said the figures 
show that under the new schedules 
2.6% of premium income would be 
available for profit. 

But they added that if only the rate 
increases were allowed, only .6 of 
1% of premium income would be 
available as profit. 

They contended that state insurance 
commissions generally have recognized 
6% of premium income as reasonable 
profit. 


S. C. Plans to Increase 
Its Capital by $115,000 


South Carolina of the Seibels, Bruce 
& Co. group has called a stockholders 
meeting March 24 to act on a recom- 
mendation to increase capital from $1 
million on 100,000 shares to $1,150,000 
on 115,000 shares. 


Disability Laws Cause 
Much Talk, Little Action 


Proposals for cash sickness or tem- 
porary disability acts are being strong- 
ly opposed in Arizona, Massachusetts 
and Michigan. The benefits were lib- 
eralized in a bill recently signed in 
New York and legislation is pending in 
New Jersey to increase benefits. One 
New Jersey bill would increase pay- 
ments from $30 to $40 plus $3 weekly 
for each dependent up to three and an- 
other would raise benefits to $50 week- 
ly plus $5 a dependent up to four. 

Michigan lawmakers showed little 
enthusiasm for the proposal there to 
enact temporary disability insurance 
and similar coolness was evidenced in 
Massachusetts for the sixth straight 
year. In Arizona the legislation is ex- 
pected to be reacted as it has been in 
the past. 

Such bills are expected to be widely 
introduced next year when 44 state 
legislatures will convene for regular 
sessions. In 1953 disability insurance 
bills were introduced in 11 states, but 
none was enacted. However, Minnesota 
is making a legislative survey of the 
proposal. 

The rapid spread of voluntary dis- 
ability programs has been one factor 
in the coolness of lawmakers toward 
compulsory laws of this type. 


A&H Policies Keep Up 
With the Times: Nowak 


Companies in the A&H field have 
kept up with changing conditions by 
removing restrictions and adding new 
benefits, L. Edward Nowak told exam- 
iners of the New York insurance de- 
partment at the in-service training 
course. This is shown in the demand 
for compulsory cash sickness allow- 
ances, he said. 

He described the types of disability 
coverage, calculation of reserves, the 
reserve against assessments for the sick 
unemployed and related matters, and 
traced the development of regulation of 
maternity benefits by the state. 





FTC Prober Denies 
Plan to Issue A&H 
Consumer's Guide 


WASHINGTON—Robert Sills, spe- 
cial attorney handling the federal trade 
commission’s A&H investigation, has 
denied published reports that the FTC 
plans to issue a “consumer’s guide” 
type of report on A&H insurance. 

However, insurance industry repre- 
sentatives are not entirely convinced 
that there won’t be something of the 
sort, even though it may not be in the 
technical sense a consumer’s guide. In- 
surance people have been told on ap- 
parently reliable authority that there 
will be a report by FTC listing “good” 
companies and “bad” companies or 
good policies and bad policies or good 
advertising and bad advertising. 

There is, of course, the possibility 
that the reaction of the insurance in- 
dustry to the idea of issuing a con- 
sumer’s guide caused the FTC to 
change its mind. It has been pointed 
out that it was understood that infor- 
mation supplied by A&H insurers in 
the current investigation was to be 
held confidential as respects individu- 
al companies unless there appeared to 
be violation of law, in which case FTC 
would feel free to issue a formal com- 
plaint or go to court. 

Consequently, publication of detailed 
data about individual companies, their 
advertising and their policies, in con- 
sumer’s guide, directory, or “telephone 
book” type of report would be re- 
garded by the business as violating 
confidence. There is also the problem 
of such manuals being outdated by 
changes in company practice, in pol- 
icies, or in advertising. 





Good Year for Trust Fund 


of Insurance Securities 
Trust Fund sponsored by insurance 


Securities, Inc. of Oakland, Cal., 
which holds insurance stocks exclu- 
sively, had net distributable funds 


credited for reinvestment of $2,633,384 
at year end. There was appreciation on 
investments of $2,456,387, an increase 
of $96,278. Maturities and withdrawals 
were $4,694,387. Total distribution to 
investors was $2,656,466. 

Liquidating value was $87,560,326, 
increase 28.8%. The portfolio includes 
54 stocks and 1,723,262 shares. The 
market value of shares at year-end 
was $86,925,643; they had cost $67,- 
847,912. Fourteen companies in the 
portfolio showed increases in dividends 
averaging 13.45%. 





Whitaker, Forward Form 


Own Adjusting Firm in Cal. 


Philip D. Whitaker and Winston For- 
ward have opened Whitaker & For- 
ward Adjustment firm of Los Angeles 
at 704 South Spring street. Mr. Whit- 
aker was formerly claims manager in 
Los Angeles for Providence Washing- 
ton, and Mr. Forward was staff ad- 
juster for Phoenix of London in that 
city. 


Founders Reports Progress 


Founders of Los Angeles recorded an 
underwriting profit in 1953, the first 
in some time. The amount was $250,- 
731, and is contrasted with a loss in 
1952 of $439,595. Earned premiums 
were $6,208,967, an increase of $265,- 
385. At year end, assets were $7,687,- 
249, an increase of $250,000, and sur- 
plus to policyholders went up $450,000 
to $2,278,380. Combined operating ratio 
for 1953 was 97.6 as contrasted with 
107.3 in 1952 and 117.1 in 1951. 





—. 


Phoenix Group Shows 
Gains, Promotes 
Russell Viering 


Underwriting results of the Phoenix 
of Hartford group were poorer in 1953 
than the previous 
year but there was 
a decided improve. 
ment over 195]. 
Net premiums jn- 
creased during the 
past 10 years $76,. 
598,000. On a con- 
solidated basis, the 
group paid taxes 
amounting to $3.46 
a share and $3.40 a 
share was paid 
to stockholders, 
Gains for the year 
were $4,261,000 before federal taxes 
and assets of the group increased to 
$174,176,641. This was Phoenix’s 100th 
stockholders meeting. 

Russell W. Viering was named sec- 
retary and legal counsel at the meet- 
ing. He formerly was with Day, Berry 
& Howard law offices at Hartford and 
after army service joined Phoenix 
group as an attorney and was named 
assistant secretary and legal counsel] in 
1951. 


Russell W. Viering 


More Speakers on 
LIAMA A&H Card 


In addition to speakers already an- 
nounced for LIAMA’s A&H conference 
March 17-19 at Chicago, the following 
will be on the program: 

Wednesday afternoon: Ralph H. 
Blanchard, professor of insurance at 
Columbia University, and Charles J. 
Zimmerman, LIAMA managing direc- 
tor. 

Thursday afternoon: Frank Vesser, 
vice-president of General American; 
Leon L. Tracy, assistant director of 
A&H sales Prudential, who will talk 
on integrating A&H training and sales 
into a life company, and L. J. Melby, 
agency vice-president of Woodmen 
Central, whose subject is home office 
motivation and supervision of mana- 
gers. 

Thursday evening: Discussion of 
problems encountered by the company 
that takes on A&H, led by Ardell T. 
Everett, 2nd vice-president Prudential; 
Paul A. Parker, agency director Old 
Line Life; Walter F. Schmitz, associate 
superintendent A&H department Oc- 
cidential of California, and Harry J. 
Shaffer, 2nd vice-president and mana- 
ger of agencies Lincoln National. 





General Accident Names 


Two Chief Accountants 


General Accident and Potomac have 
appointed J. Francis Stepp and John 
B. Walsh chief accountants. 

Mr. Stepp joined General Accident 
in 1946 in the premium collection di- 
vision of the accounts department. 

Mr. Walsh began his accounting 
career in Ireland. Coming to the U. S. 
in 1927, he went with Gulf Refining 
Co., entering insurance in 1943 with 
the accounts department of General 
Accident group. 





Triples Steam Boiler Coverage 

The Pontiac, Mich., board of educa- 
tion has voted to triple insurance on 
its steam boilers, awarding the contract 
to Pontiac Assn. of Insurance Agents 
despite the fact that the association’s 
bid of $3,502 was more than $400 
higher than that of a competitor. 
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Melby, Group Insurance Companies School for Agents. This oppor- 
odmen . . + . . : . 7 
office tunity is offered to anyone interested in becoming an Employ- 
mana- ay : : 
ers’ Group agent... and the seven week course is estimated 
on of to be the equivalent of five years field experience. It is open Plan 
npany ; : ) t tt. 
ell T. also to present agents of The Employers’ Group — as a valu- tL now LO allene 
ential; ie 39 Re ' ; 
r Old able “refresher” — a stimulant to step up The EMPLOYERS’ GROUP 
‘ociate sales drive and earnings! 
t Oc- . SCHOOL 
rry J. : ' . 4 ici . 
mane- Next session starts April 12, ends May 28. TWO SESSIONS... April 12— May 28 ; 
Write for the fully descriptive booklet “That September 13 — October 29 
- you may better serve” to your nearest Branch 
Office, General Agent, or see your Special Agent. 
? o 7 oS 
> have 
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cident . 
on di- The EMPLOYERS’ GROUP Insurance Companies 
unting —— 
U S (a THE EMPLOYERS’ LIABILITY ASSURANCE CORP. LTO. 110 MILK ST 
bec ( AMERICAN EMPLOYERS’ INSURANCE CO. . 
-- THE EMPLOYERS’ FIRE INSURANCE CO BOSTON 7, MASS. 
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ra 
eneral For Fire, Casualty and Marine Insurance or Fidelity and Surety Bonds, see your local Employers’ Group Agent, The Man With The Plan 
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A neighborly enterprise 


makes its Annual Report 


N EARLY TIMES before man had developed enterprises to provide security against 


loss by fire and other perils, the community-at-large lacked stability. Without 


a dependable system of insurance, the well-being of its merchants and citizens was 


constantly endangered by the hazards of chance and the threat of 


disaster. 


Today, property insurance offers dependable financial security to the public. 


It is provided, in its most efficient form, by agents and brokers, ini 


lependent busi- 


nessmen in every community who are friends and neighbors as well as advisors 


to their policyholders. Behind its local representatives stand th 


e strength and 


stability of The Home which has enjoyed the distinction of serving American 


tas oath 


property owners for more than a century. 


PRESIDENT 





Balance Sheet, December 31, 1953 


ADMITTED ASSETS 

United States Government Bonds 

Other Bonds ye 

Preferred and Common Stocks ee wae 

Cash in Office, Banks and Trust Companies . 

Investment in The Home Indemnity Company . 

PRONE 8g ik coy coy lg ne eke aime. al stds de. sa cee 

Agents’ Balances or Uncollected Premiums, less than 90 days due 

Other Admitted Assets. . . « 0 © 0 0 « 
Total Admitted Assets. . . 6 


LIABILITIES 

Reserve for Unearned Premiums 

Unpaid Losses and Loss Expenses 

Taxes Payable 

Reserves for Reinsurance 

Dividends Declared . 

Other Liabilities . , 
Total Liabilities 

Capital . 

a a ee ay ee ne One ae 
Surplus as Regards Policyholders 
ROEM. c-(%. eyes eae 


NOTE: Bonds carried at $5,.752,632.57 amortized value and Cash $82,500.00 in the above balance 
required by law. All securitics have been valued in accordance with the requirements of the Nationa 
ance Commissioners. Baced on December 31, 1953 Market Quotations for all bonds and stocks ow: 
Assets would be $396,941,878.98 and the Surplus as Regards Policyholders would be $169,284,715.63. 


* THE HOME* 
Lats HAACHECE Company 


FIRE . AUTOMOBILE . MARINE 


Home Office: 59 Maiden Lane, New York 8, N. Y. 


$ 71.964.673.86 
90.970.307.64 
150.854.115.00 
35.909 .076.68 
14.513.554.00 
6.868.322.19 
°20.080.648.46 
5.860.915.65 


. $397.021.613.48 


$176.869.947.00 
34.806.349.36 
7.550.000.00 
1.457.663 .89 
2.000.000.00 
4.973.203.10 
"$227,657.163.39 
20.000.000.00 
149.364.450.13 


$169.364.450.13 


. $397,021,613.48 
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Directors 


Lewis L. Clarke 
Banker 

Harotp V. Smitx 
Pre sident 

Freperick B. ADAMS 
c / tive 
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ad 


xe 


Grorce Gunp 
Pre ty 
Cleveland Trust Co. 


Harotp H. Herm 
nical Bank & Trust Co. 
Cuartes A. LoucHin 


President 


Ivan Escott 
New York City 


Perc 
Chai 
Title Ban 
Eart G. Harrison 
Schnader, Harrison, 
Segal & Lewis 
Cuampion McDowe tt Davis 
President, 
{ ic Coast Line 
Railroad Co. 
Warren S. Jonnson 
Investment Counselor, 
Peoples Savings 
B & Trust Co. of 
Wilmington, N.C. 
Henry C. Brunie 
President, 
Empire Trust Company 
Harsin K, Park 
Chairman of 6 
7 Firse Nat: 
Columbus, Ga. 
Boykin C, Wricut 
Shearman & Sterling & Wright 


Leroy A. Lincotn 


Henry C. Von Erm 
norary Chairman of Board, 
anufacturers Trust Company 
Joun M. FRANKLIN 
President, 
United States Lines Co. 
Lou R. CranDaLt 
President, 
e A. Fuller Co 
Kennetu E. Biack 
Vice President 


LeonarD PETERSON 
Vice President & Controller 


Hersert A. Payne 
Vice President & Secretary 


J. Eowarp Meyer 
President, 
Cord Meyer Development 
Company 

Artuer C, Basson 


Vice President, 
Babson's Reports, Inc. 


The Home Indemnity Company, an affiliate, writes Casualty Insurance, Fidelity and Surety Bonds 











